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DANGER IS FOUND AT 
THE STATE CAPITALS 


Insurance Men Need Not Fear 
Washington, But Should Watch 
the Legislatures 








MANY RADICALS ABROAD 





Would Force the Commonwealths to 
Establish Funds of Various Kinds 
to Pay Indemnities 





NEW YORK, Dec. 23.—Insurance 
men who are taking a broad outlook 
over the commercial and business field, 
who are in close touch with the politi- 
cal situation and who have kept their 
weather eyes on Washington, declare 
that the imminent danger to capital, 
business and insurance is to be found 
at the state capitals and not at Wash- 
ington. Many of these men say that 
the spectre of federal government in- 
surance has not really been raised very 
high or alarmingly and that its peril 
was greatly exaggerated by some hys- 
terical insurance people, salaried offi- 
cials of insurance organizations that de- 
sired to increase their membership list, 
and a few spectacular insurance papers 
that saw an opportunity for self-adver- 
tising. As the events of the last year 
or so are reviewed now there was never 
any great danger to the insurance 
structure at Washington, so these ob- 
servers say. 


Peril at State Capitals 


Insurance people and organizations, 
however, cannot rest so quietly when it 
comes to the state governments. It is 
in this domain that insurance men need 
to be alert and are called upon to do 
the greatest amount of educational 
work, - 

Ten years ago the radicals were ad- 
vocating more supervision of corpora- 
tions and business. The conservatives 
and standpatters declared that business 
should be left alone, that supervision 
was not needed and the government 
should keep hands off. Today the radi- 
cals are demanding government owner- 
ship, while the conservatives and 
Standpatters are arguing for govern- 
Ment supervision only. The pendulum 
swings between these two points. There 

(CONTINUED ON PAGE 13) 





Hina Insurance Company ot Hartford, Conn. 


The successful insurance agent is one that places the business 
of his clients in Companies, whose reputation in past confla- 
grations and loss paying ability is unquestioned. The Aetna has in ninety- 
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Pew Year 
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Reserve for Outstanding Losses and all other 

Claims x e ‘i ° 887,759 
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REVIEW OF LUMBER 
BUSINESS CONDITIONS 


Anticipate Enormous Export Busi- 
ness, Particularly from Southern 
States Cutting Yellow Pine 








PRICES TO REMAIN HIGH 





Noticeable Increase in General Build- 
ing Not Expected for Some Time— 
Resume of Field 





One of the industries more or less 
closely watched by the insurance men 
is the lumber business. Construction 
work is always very materially affected 
by conditions in the lumber market, 
and just at this time when reconstruc- 
tion problems are being considered, fire 
insurance men are attempting to famil- 
iarize themselves with the conditions 
of the lumber market, the extent and 
location of the demand for lumber and 
the apparent ability to supply the mar- 
ket. Hiram McCullough, secretary of 
the Brooks & Ross Lumber Company 
of Chicago, told of conditions as they 
now exist in the lumber world, to a 
representative of THe NartionaL Un- 
DERWRITER this week. 

Much Lumber for War Work 


He said that during the war heavy 
demands were made on the lumber in- 
terests to furnish an unprecedented 
supply of lumber, and at the same time 
the production was seriously interfered 
with owing to the labor shortage and 
unfavorable logging and camp condi- 
tions. The great government projects, 
the cantonments and training camps all 
over the country, necessitated the cut- 
ting of millions of feet of hemlock and 
yellow pine, the two principal construc- 
tion woods. 


Shipped to Foreign Markets 


The yellow pine comes almost en- 
tirely from the south. Before the war 
many southern yellow’ pine mills 
shipped their entire output abroad. All 
of the output was consumed by the ex- 
port trade. The war closed this vast 
market but in spite of this the domestic 
demands for lumber were so great that 
with an increased capacity the supply 
did not equal the demand. , Now the 
door is open to foreign trade that has 
been neglected for the past five years, 
and during the next two or three vears 
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more yellow pine will be shipped from 
the United States than ever before in 
the history of the country. 


Hemlock Output Hampered 


The other important construction 
wood is hemlock, which is cut in the 
northern’ states. Northern lumber 
camps have undoubtedly been more 
seriously affected by the labor question 
than those in the south. In the north- 
ern states high prices have been de- 
manded and a comparatively inferior 
class of men employed. The result has 
been a reduced output and present in- 
dications do not point to immediate 
relief. 


What Will Be Constructed 


So far as building in this country is 
concerned the lumber people find much 
the same conditions that the steel man- 
ufacturers have encountered. They 
feel that the high prices that will cer- 
tainly remain for two or three years 
more will prevent any great amount 
of speculative building. That is, there 
will not be constructed buildings of the 
type that are erected to produce an 
income,~ such as apartment houses, 
hotels, office buildings, etc. Neither 
will there be any marked activity on 
the part of industrial concerns in erect- 
ing additions and extensions to their 
plants. An unusual amount of factory 
enlargement took place while the war 
was on and a pressing necessity existed 
for greater producing capacity. It is 
not anticipated by the lumber inter- 
ests that there will be very many 
dwellings erected until the price of 
lumber comes down and a reduction 
is not anticipated for at least two 
years. 

Public Building to Resume 


However, it is felt that public improve- 
ments of all kinds will be carried for- 
ward with as little delay as possible. 
There is not the same hesitancy about 
spending the public funds. In fact, the 
government seems to be encouraging 
public building and improvements of all 
kinds. 

Big Export Trade Seen 


Undoubtedly one of the most interest- 
ing features of the situation as viewed 
by lumber men at this time is the great 
export business that is anticipated and 
will surely come. While lumber men in 
this country have, of course, already es- 
tablished permanent relations with the 
export trade, the great activity that is to 
take place in the next two or three years 
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Likely That the Underwriters’ Grain 
Association Will Disband When 
Conditions Are. Normal. 





The companies that are members of 
the Underwriters’ Grain Association of 
Chicago are speculating as to when 
the organization will be disbanded. It 
came into being as a war measure to 
take care of the wheat in terminal ele- 
vators. It has proved a big success. 
The only loss that the member com- 
panies have sustained is a rather small 
one with the Northwestern Malt & 
Grain Company at Chicago on a build- 
ing that was used to store grain sacks. 


The association should not have been 
involved on this building as it was in 
no sense a part of the elevator, but 
under the schedule that the risk was 
written in Chicago, all the buildings 
were covered. Before the association 
ascertained the fact and could change 








in the furnishing of the lumber for the 
reconstruction work abroad will be of 
immeasurable benefit to American busi- 
ness as a whole. It presents American 
lumbermen with the opportunity of be- 
coming the dominant factors in the lum- 
ber market abroad. 


Will Keep Prices Up 


However, this crying need of American 
lumber products on the other side will 
more than anything else operate to keep 
up the price in this country and hence 
retard general building for some time. 
As was the case while the war was on, 
only the most essential building work 
will be done, and it will still be neces- 
sary to exercise conservatism so far as 
building on a wholesale basis is con- 
cerned, 

It is expected that some use will be 
made of the lumber that has gone into 
the training camps and other govern- 
ment work and that perhaps a good por- 
tion of it may be salvaged. Some relief 
is expected in the labor situation as the 
men now in military service return, but 
the change will come slowly and condi- 
tions that obtained during the war will 
continue to prevail for some time. 





the form, this house was burned and 
the loss was paid. Otherwise no loss 
has been sustained. 


Fine Inspection Service 


The inspection service has proved 
very efficient. This has been one of 
the most valuable features in the opera- 
tions of this organization. The assured 
has been greatly pleased with the oy- 
ganization. The machinery used in 
handling the details has been operating 
very smoothly. Vary few complaints 
are heard from local agents, but it is 
not likely that the companies would 
care to maintain the organization during 
peace times even if it could be legally 
done. Almost all companies in the 
grain association stretch their net lines 
and if the full capacity were required 
in the large elevators these companies 
would be on for larger amounts than 
they ordinarily would carry. Some 
companies undoubtedly would like to 
see the pooling arrangement continue, 
as it has given an equitable distribution 
of the grain business to all the mem- 
bers. The arrangement has served to 
expedite the handling of business and 
has taken the task of placing the busi- 
ness out of an agent’s hands, so he was 
relieved of this difficulty. 


Cochran to Continue Attorney 


It is not likely that anyone will be 
substituted for J. W. Cochran as attorney 
for the association when he will go to 
Philadelphia about Jan. 20 to take his 
new position as vice-president of the 
Fire Association. The company managers 
see no reason why he cannot continue as 
attorney for the organization. Under the 
present plan, Mr. Cochran coutersigns 
checks. The Grain Association rules pro- 
vide that Secretary E. B. Hatch, of the 
Western Union; Secretary Fred A. Rye, 
of the Western Insurance Bureau, and 
Mr. Cochran are authorized to sign 
checks, the signatures of either two 
being required. George H. Batchelder, of 
the Pennsylvania, will take Mr. Coch- 
ran’s place in signing checks. 


Some Guards Removed 


Although the wheat in the terminal 
elevators is owned by the government, 
it has not contributed anything to safe- 
guarding the property, leaving that en- 
tirely to the elevator owners. Now some 
of the armed guards are being removed, 
as it is not thought they are necessary. 
The government has guaranteed the 
price to be paid the farmers for wheat 
rext season so the full underwriting ca- 
pacity will be required. 





HE TAKES STATE JOB 


ELBRIDGE BECOMES ASSISTANT 





Former Head of Kansas Inspection 
Bureau Will Be Given Official 
Position 





TOPEKA, KANS., Dec. 23.—Charles 
E. Eldridge, former head of the Kansas 
inspection and fire prevention bureau, 
will be the assistant to Frank Travis, 
the new superintendent of insurance. 
The announcement of the appointment 
of Mr. Eldridge was made by the man- 
ager of the political campaign for Mr. 
Travis. It is expected that the com- 
missioner will return to Topeka in time 
to take up the active duties of his office 
but the announcement was made at 
this time to settle the appointment of 
the assistant. 

At the last session of the legislature 
Mr. Travis made some remarks about the 
activities of the insurance companies in 
Kansas and asserted that he was mak- 
ing his campaign for the office purely 
on the proposition that he would “bring 
the companies to time.” Fire insurance 
men are wondering now just what is 
likely to happen to the fire business 
when the new administration takes 
charge. 


Was Dropped by Companies 


Mr. Eldridge was in the inspection and 
rating office for many years and was 
dropped by the fire companies last sum- 
mer following the readjustment in the 
fire rates in the state. He knows all the 
secrets of the business in Kansas better 
than any other man. Mr. Eldridge’s 
knowledge of the fire business in Kansas 
is more minute and intimate and covers 
a longer period than that of any other 
man in Kansas. 

Mr. Travis is a casualty man of long 
experience. It is expected that he will 
appoint a practical life man to another 
position in the department that the three 
chief points of the insurance business 
may be fully covered in the office. W. J. 
Bryden, actuary for the department, is 
expected to remain in that position, as 
he is under civil service. 


Windom E. Cooper has been appointed 
special agent of the New Hampshire Fire 
for New Jersey, with headquarters at 
Newark. Mr. Cooper formerly repre- 
=" the Commercial Union in the same 

e 
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CHANGES IN THE FIELD 














O. A. Bandelin 


O. A. Bandelin, formerly special 
agent of the Hanover for Indiana and 
Illinois, but now in service as a ser- 
geant at Camp Hancock, Augusta, Ga., 
has notified his company that he will 
not return to fire insurance work when 
he is discharged, his position having 
been held open for him. Owing to the 
death of a relative, conditions have de- 
veloped which make it advisable for 
him to enter the dry goods business at 
Red Wing, Minn., associated with his 
father-in-law. Mr. Bandelin leaves the 
fire insurance field reluctantly, but is 
returning to the line of business with 
which he was connected before taking 
up fire insurance. 





Wilson C. Myers 


Wilson C. Myers of Ottawa, IIl., 
special agent of the Hanover Fire, has 
been transferred to Omaha to become 
Nebraska state agent. Mr. Myers has 
been in the Illinois field for many 
years and has formed a large circle of 
friends. 





Cc. B. Burke 


The Northwestern National has ap- 
pointed C. B. Burke of Philadelphia 
special agent for Pennsylvania and 
New Jersey. Mr. Burke possesses large 
field experience, having traveled in 
in Pennsylvania as special agent for 
the Western of Toronto and British 
America, and later, during the past 
ten years, for the Rhode Island and 
other Starkweather & Shepley com- 
panies. He will reside temporarily in 
Philadelphia, removing later to Harris- 
burg where he will make his permanent 
headquarters. Mr. Burke succeeds 
John J. Lynch, resigned. 


J. E. Plamp 


J. E. Plamp, who was formerly with 
the Ferguson & Scott Agency at Louis- 
ville, Ky., has been appointed special 
agent in Kentucky for the Fidelity- 
Phenix. Recently he has been travel- 
ing in Ohio for Atlas. 


Charles L. Bailey 


Chas. L. Bailey, who was formerly 
with the Queen in the Rocky Moun- 
tain field is locating in Chicago to be- 
come an examiner in the western de- 
partment of the Fidelity-Phenix. He 
is just back from army service. He is 
the son of State Agent J. W. Bailey of 
the Fidelity-Phenix in Colorado. 


A. J. Roling 


A. J. Doling of Hays City, Kan., has 
been appointed special agent in Kan- 
sas for the North America. He will 
assist State Agent W. D. Perry. Mr. 
Doling has been in the local business. 
He is a brother of Special Agent O. W. 
Doling of the Liverpool & London & 
Globe in Kansas. 














E. C. Knoop 


E. C. Knoop, manager of the Louisville 
office of the Kentucky Actuarial Bureau, 
has been appointed special agent of the 
Aetna in Kentucky to assist State Agent 
Gordon Long. 





J. V. Bowman 


J. V. Bowman, a local agent in 
Lebanon, Ky., has been appointed special 


agent of the Fidelity-Phenix in that 
State. 





W. T. Avey 


Ww. T. Avey of Nashville, Tenn., farm 
Special agent of the North America in 
Kentucky and Tennessee, has resigned 
to look after his personal interests. 


Editor Clarence Axman in France 


Editor Clarence Axman, of the Eastern 
Underwriter has been made one of the 
Staff of the United Press Association to 
cover the peace conference. He has 
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STATEMENT JANUARY 1, 1918 


Actu om poet 
AS S E TS December 31 , 1917 


Gov’m’nt and State B’dsand Stocks $1,869,977.49 
Bonds and Stocks of Municipalities 2,217,801 .30 
Bonds of Railroads..........-... 4,318,283 .67 
Guaranteed Stocks of Railroads... 1,825,250.00 
Preferred Stocks of Railroads..... 294,448.00 
Miscellaneous Securities......... 523,484.00 


LIABILITIES 


Unearned Premium 
Reserves.......20005 $5,489, 129.03 


Losses in the Course of 
Adjustment......... 





$11,049,244.46 
Loans on Bondand Mtg., $ 62,000.00 
Cash in Banks & on Hand 1,001,475.72 
Prem. in Course of Coll. 1,144,927.24 
Accrued Interest and 
165,215.09 


other Assets......... 
$ 2,373,612.05 
TOTAL ADMITTED ASSETS. . .$13,422,862.51 


isi 5 
Liabilities .......... 


9,190,793.64 


Net Surplus Beyond Capital and 
elb ERRNO sco ccscsscccsvesess $4,232,068.87 


Net Surplus to Policyholders........ $6,232,068.87 
s* 
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WHEELING FIRE 
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Four thousand men are serving under 
the red, white and blue emblem of the 
Loyalty is their 
watchword - service their forte. 
Protecting the public against devastat- 
ing losses by fire, they help to furnish 
theammunition which weaves the fabric 
They are the 
emissaries of the NATIONAL UNION 
in advocating a policy which protects 
the homes of men and life time property 
It is an army which is 
always prepared and wins its plaudits 
The recruiting sta- 
tion is at the Home Office, where your 
correspondence is always welcome. 





























DX 


“ae & 





— Insurance Exchange Bldg., Chicago, IIL. 

re 

Incorporated 1849 

~» || THE WESTERN 

“ad 

— INSURANCE COMPANY 

“a OF PITTBURGH 

a 

ay 

a The Oldest Fire Insurance Company 

vy West of the Alleghany Mountains 

uy 

ti 

sy 

re LOST POLICY 

ae 

aw CERTIFICATES 

‘ Save work of cancelling and rewriting lost pol- 
icies, and trouble of calculating earned pre- 

miums. No troublesome signatures to be 

eS) obtained. Safer than putting out a second 

re policy. @ Designed by Carey & Zimmerman. 


fT 
th 






2) 





PES 


Ey f] 





local agents at Cincinnati, Ohio. Thousands 
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q We are now ready to receive applications for agencies. 


OKLAHOMA CITY 


Licensed by the Oklahoma Insurance Department 
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homa people. You Oklahoma Insurance Agents, look up the value of the Live Stock owned in Oklahoma. Live 
Stock Insurance is the most profitable to agents of any branch of Insurance, all annual business, high rate and good 
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BOSTON BOARD’S ISSUE 
CONFLICT OF OPINION SEEN 


Some of the Features That Have Re- 
sulted in Clashes Between 
Agents and Companies 


BOSTON, Mass., Dec. 23.—Leading 
figures in Boston insurance councils 
are much interested in an item appear- 
ing in a New York paper, which they 
consider “inspired,” to the effect that 
the Boston Board “will next ‘year be- 


come a company board and that at the 
present time plans are being made to 
this end.” 

For some little time now there has 
been a conflict of opinion between the 
Boston Board and certain members of 
the Eastern Union, it would not be fair 
to say with the entire committee or 
even a majority of the committee, in 
charge of Boston, over the adoption 
of certain measures. The differences 
have been not so much a matter of dif- 
ference of opinion over the wisdom of 
the various actions as a matter of pro- 
cedure, and supplementing this has 
been the charge of summary and arbi- 
trary treatment of the Boston Board 
by those advocating changes. 


Boston Field Unique 


It is freely admitted by most of the 
company representatives that the Bos- 
ton field is unique; that it has its own 
problems to which the methods applied 
in New York, Philadelphia or Chicago 
are not applicable. It is also admitted 
freely that the Boston Board has ac- 
complished a great amount of excellent 
work, so that the business of insurance 
in Boston is conducted on as high a 
plane, if not higher, than in any other 
city in the country. 

Legislative matters have been han- 
dled in Boston in such a manner as to 
draw forth the highest praise and com- 
mendation from company heads. Only 
a short time ago the eminent counsel 
of the national body was sent to Bos- 
ton to confer with the local board as 
to the best way to proceed in legisla- 
tive matters and after a three hours’ 
conference the counsel rose from the 
sessions with the remarks that he had 
wasted three hours of his time as he 
was convinced he could not better the 
situation as it stood in Boston. The 
achievement of the past winter when 
the Boston Board conducted joint hear- 
ings with the Boston Chamber of Com- 
merce and secured an _ unqualified 
endorsement of the Board’s acts and 
methods in the face of 33% percent and 
10 per cent increases in rates gives some 
idea of the work, influence and standing 
of the local board. 


Uniform Rules and Clauses 


The latest “dig” at the local board is 
believed to be brought about by the 
time being taken by the Boston Board 
in adopting carte blanche the new uni- 
form rules and clauses. The Boston 
Board has virtually been “ordered” to 
take such action and been informed New 
York and Philadelphia will adopt the 
same. The Boston Board, upon excel- 
lent authority, is of the firm belief that 
the New York Board will never adopt 
the rules as they stand and they are 
aware that the Philadelphia Board, in 
its adoption of a “uniform pamphlet,” 
has omitted some ten or a dozen of the 
most important clauses. The “occu- 
pancy” clause will not go in Boston, the 
local banks already refuse policies bear- 
ing such warranties, and no one knows 
this fact better than members of the 
Boston Board. In times past the Bos- 
ton Board has rushed to the adoption 
of certain measures under like circum- 
stances and found they have not been 
followed by the other cities and it is 
not its intention to be caught again. 


Will Be Show Down 


The bald statement that the Boston 
Board is to be taken over by the com- 
panies within a year, which has now 
been put into print, is felt to be but 
the beginning of a “showdown” to de- 
termine whether the long years of 
achievements by the Boston Board are 
to stand or whether the arbitrary meth- 


or the past few weeks THE Na- 
TIONAL UNDERWRITER has been con- 
ducting a great poetry contest by mail. 
The responses have been enormous, 
two mail carriers having dropped down 
in complete exhaustion as a result ot 
bringing in the offerings. We are able 
to print only a limited few of the 
brightest gems but take this oppor- 
tunity of assuring other contestants 
that their material will be printed as 
soon as space permits. 


A CHRISTMAS MESSAGE 


Of all the fire insurance companies that 
I have ever seen 
There are none to compare with the one 
I am asst. mgr. of—the Queen 
Insurance Company of America. We give 
the service that’s true, 
We are loyal, clean and courteous, and 
in back of the red white and blue. 
Therefore, as the holiday season ap- 
proaches we should all be very 
glad— 
in fact, the way I am feeling today there 
is no reason why I should be sad. 
So this is my holiday message to you, and 
what is there that I can say more? 
Let us all cheer, 
Christmas is here— 
We have much to be thankful for. 
—A. R. Monroe, Chicago, Asst. Mer. 
Queen Ins. Co. 


CONFLAGRATION AFTERMATH 


A certain bunch of men in Chi., a few 
old managers emeritus 
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Are kicking up a lot of fuss and trying to 
cast a few asparagus 

Upon the loss record of this grand old 
state of mine. 

Where right up until this year the aver- 
age has been fine. 

Then this fall there was a big fire in 
northern Minnesota 

That cost ten million berries and it kind 
got the goata 

Some companies which have been writing 
business kind of free 

And now the way they holler, well, it 
rather wearies me. 

So the more I look around the more I 
like the Scottish U. & N. 

It’s clean to the core—gives service ga- 
lore and is run by high-grade men, 

And when a conflagration comes and all 
the air gets hottish 

It’s a pretty good thing to have a policy 
in the good old Scottish. 

—L. F. Daniel, Minneapolis, Special Agent 

Scottish U. & N. 


OWED TO JOHN M. THOMAS 

My new manager I salute you, and greet 
you with a smile; 

I hope you will have a happy life and 
prosper all the while. 

Your big job is to meet your new asso- 
ciates; in fact I think its very 

Important that you get acquainted with 
them, so I will put you Jerry 

To who I am, and what I do, and why I 
draw my pay, 

And the main reason is I work hard 
from dawn till darkness every day 
Plugging for the Fire Assn. I am telling 

you the truth Mr. Thomas, 





NO. 93 WATER ST., 





BOSTON, FAMOUS 





OSTON, MASS., Dec. 23.—The 
passing of 93 Water street as an 
independent insurance headquarters to- 
day with its merging into the general 
offices of John C. Paige & Co. will 
mark the abolition of what has been 
considered as the most notable insur- 
ance office in Boston, if not in the 
country, for the number and character 
of the insurance men it has turned out. 
The growing business of the Paige 
agency, which occupies the building at 
the corner of Water and Kilby streets, 
has led to the taking over entire of the 
four story building a 93 Water, which 
adjoins, and the upper floors of which 
the Paige Company, with the Massa- 
chusetts Fire & Marine, have used for 
some time. Kollock, Rice & Co., who 
occupied the street floor, have been 
obliged to remove to 30 Kilby street. 


ae ee 
ICTOR HUGO’S “93” is said to 
have nothing on 93 Water street 
for the number of illustrious charac- 
ters introduced. The offices were first 
taken over for insurance purposes in 
1894 when they became the managerial 
offices of the Phenix and Queen. Bul- 
lard & Davenport were the agents and 
occupied the offices until 1902, when 
they were continued by A. M. Bullard 
& Co. for two years, and next by Kol- 
lock, Rice & Co., who are just remov- 

ing. 

* ok * 

William E. Davenport, who was in 
charge of the office for many years, gives 
the following list of men later promi- 
nent in the insurance world who once 
touched elbows in 93 Water street as 
regular employes in their early days, an 
office which produced four presidents of 
the ‘New England Insurance Exchange 
and three presidents of the Boston Board, 
besides furnishing the impetus and the 
individuals and being the site of the es- 





tablishment of the first fire inspection 
bureau for this district: 

E. G. Richards, manager North Brit- 
ish & Mercantile. 

N. S. Bartow, vice-president Queen. 

Walter Adlard, secretary Massachu- 
setts Fire & Marine 

Charles G. Smith, 
American. 

Uberto C. Crosby, 
Royal Exchange. 

Samuel G. Howe, secretary Equitable 
F. & M. Insurance Co. 

John B. Cornish, general agent Spring- 
field Fire & Marine. 

George G. Kendall, 
Hampshire Fire and manager 
of Ireland. 

Frank C. Colley, secretary 
Hampshire Fire and assistant 
London & Lancashire. 

Fred Hastings, assistant 
North British & Mercantile. 

Harry Smith of Kimball & Parker. 

Colonel W. A. R. Boothby of the Na- 
tional of Hartford. 

Everett Crosby of Harry W. Brown & 
Co. 

Harry Fiske of Harry W. Brown & Co. 


* * * 


Others now in Boston were: 

Cc. B. Wheelock of firm of Wheelock 
& Serrat. 

Frank A. Dewick of firm of Dewick & 
Flanders. 

John J. Cornish of Field & Cowles. 

Richard Perrin of firm of Hollis, Per- 
rin & Co. 

Frank Snow of firm of Cyrus Brewer & 


president Great 


former manager 


secretary New 
National 


of New 
manager 


manager 


oO. 
Alfred M. Bullard of firm of Cyrus 
Brewer & Co. 
Fred Adams of firm of Hinckley & 
Woods. 
Charles Philbrook of Massachusetts 
Fire & Marine. 
Henry J. Ide of firm of Henry J. Ide 
& Co. 
William E. Davenport of William E. 
Davenport & Son. 








ods of one individual in temporary au- 
thority are to dominate the entire in- 
surance situation in Boston. it. is 
pointed out that the taking over of the 
Boston Board by the companies in these 
unsettled times and the establishment 
of outside influences as dictating the 
local conditions and policies would at 
once bring down upon the heads of the 
new organization the entire force of 
legislative evils which in the past have 
been kept well in hand, 








Prominent underwriters seen in Bos- 
ton are of the general opinion that if it 
comes to a “showdown” as to whether 
the Boston Board shall exist as it is 
constituted today, or that it shall be 
abolished and one arbitrary individual be 
given his own way and allowed to sup- 
plant it with officials to his own liking, 
that the probability is the “strong 
arm” individual will have to make way 
for a more tractable representative in 


I am out for the company’s good every 

day, and I give you my solemn promise 

That I’ll make March and O’Brien both 

look just like dummies 

And Benallack and Luce and Sheppard 

and Joe Beck beside me will be rum- 

mies. 

So here’s success to both of us, to you 

as well as to me, 

And if I get my wish, Mr. Thomas, you 

will some day President be, 

And when you think of me don’t think 

of some bum off the Bowery, 

But think of the highest class field man 

you’ve got. Yours truly, A. F. Powrie. 

A. F. Powrie, Detroit, 

State Agent Fire Association. 


HORRORS OF THE SOUTHWEST 


Last night I had an awful dream; it gave 

me a terrible fright. 

It scared me so I fell out of bed in the 

middle of the night. 

It was horrible, gruesome, hideous, ugly 

and not least of all, but lastly, 

It was repulsive, revolting, unnerving 

and dreadful, and also it was ghastly, 

For I dreamt I was roaming across the 

fields in the state of Oklahoma. 

I was lost, and night was coming on, and 

I could not find my way home. 

The darkness grew heavy, the sun went 

down, and the night was getting black. 

There were no trees or houses to be seen 

at all, not even a R. R. track, 

And I said to myself, “Now, Fred, be 

careful and don’t be a darn fool 

And get engulfed in the depths of the 

dangerous oil pool.” 

My faithful dog was with me and pretty 

soon him and me 

Felt our selves sinking down into the 

ground away up to our knee, 

We shouted for aid, we signaled for 

help, we hollered to save our lives, 

When to the rescue came (Oh, heaven, 
bless the man) none other than Ralph 
B. Ives. 

“You are in the oil pool,” he hollered. 
“Grab this line and I’ll pull you out.” 
So I did as he said, although I was so 
scared I hardly knew what I was about. 
So I have learned a lesson from this 
nightmare which flashed upon my 

retina, 
Which is to steer clear of all oil pools 
and keep plugging for the Aetna. 
To watch my step, mind my own biz. and 
remember the Aetna is best, 
And always wear a Cunningham Pro- 
tector on my chest. 
Fred C. Clarke, Oklahoma City, 
State Agent Aetna. 


“FLU,” FLUE, FLEW 


The prospect had a dwelling new, 

Invited special and agent upstairs to 
view the flue, 

Although the flue was a new brick flue, 

It appeared to be an unsafe flue, 

As the stove ‘pipe was passed through 

A partition or two, to enter the flue. 

Then he told them his family had the 
“flu,” 

Downstairs and out the agents flew, 

Declining to insure the dwelling new, 

Because it had an unsafe flue, 

And they were afraid of the “flu.” 

—wNorvin S. Beavers, Bemidji, Minn., Spe- 

cial Agent C. & M. & B. Dept. 


I DON’T 


My parents forbade me to smoke. 
I don’t! 
Nor listen to a naughty joke. 
I don’t! 
They made it clear I must not wink 
At pretty girls, nor even think 
About intoxicating drink. 
don’t! 
To dance or flirt is very wrong. 
Wild youths chase women, wine and 
song. 
I don’t! 
I kiss no girls—not even one; 
I do not know how it is done. 
You wouldn’t think I have much fun. 
I don’t! 
Frank G. Cargill, Chicago, 
(Silk Hat Harry) 
Special Agent Commonwealth. 





Don’t Forget the Quinine 

Among the necessary articles now con- 
sidered indispensable in the field man’s 
grip are a dozen or more capsules of 
quinine. The influenza epidemic is still 
present and in some states to a danger 
ous extent. The field man is in the un 
fortunate position of having to remain 
until cured wherever the disease over 
takes him. For that reason the men are 
watching their physical condition with 
particular care these days. 


Merger Is on the Boards 
The Commercial Union of London has 








the Eastern Union. 


a deal on to absorb the Edinburgh Life. 
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WILL OPERATE IN ALL PARTS 





H. E. Kempthorne Will Look After 
the Business in Territory East of 
the Mississippi 





NEW YORK, Dec. 24.—After forty 
years of successful operation upon the 
Pacific Coast the New Zealand Insur- 
ance Company, proposes transacting a 
general business throughout the United 
States and is now completing arrange- 
ments to that end. Application for 
entry into New York was made a 
short time ago and it is anticipated the 
desired license will be granted within 
a few days. Following its receipt entry 
into other states will be sought, and 
local agency connections at promising 
centers arranged for. 

Department offices have been opened 
in New York city for the handling of 
all territory east of the Rocky Mount- 
ains, the supervising of which has been 
placed in the hands of H. E. Kemp- 
thorne, who with W. M. Speyer of San 
Francisco, bears the title of United 
States manager. Authority, joint and 
individual, is given these gentlemen. 


Notably Strong Institution 


Established in 1859, the New Zealand is 
a. notably strong underwriting institution 
and has always been under capable man- 
agement. In round figures, its present 
capital is $3,000,000; reserves, $3,500,000, 
and total assets $7,500,000. With agencies 
in various parts of the world, its-repre- 
sentation in this country dates from 1878, 
when it opened a branch office in San 
Francisco. Upon the Pacific Coast (which 
field includes Alaska and the Hawaii 
Island) its fire department is managed by 
W. M. Speyer, while the marine business 
is supervised by Balfour, Guthrie & Co. 


Mr. Kempthorne’s Career 


A native of New Zealand, and an en- 
thusiast over the history of that country, 
Mr. Kempthorne has been prominently 
identified with the New Zealand for 28 
years, and deservedly enjoys the full con- 
fidence of its executives. For two years 
he was the branch manager for the cor- 
poration at Shanghai, China, subse- 
quently for 13 years serving in like 
capacity at Calcutta, India, and more re- 
cently at Wellington, New Zealand, from 
which last named post he was trans- 
ferred to New York to open up the 
United States east of the Rocky Moun- 
tains. 

The metropolitan agency for the New 
Zealand will be placed with the local de- 
partment of the Niagara, while Rice & 
Whitney have been given its Boston 
representation. Both the connections as- 
sure the newcomer an attractive volume 
and class of business once it begins writ- 
ing. No other agency appointments have 
yet been arranged for. 


Move to Increase Taxes 

WASHINGTON, Dec. 23.—The senate 
finance committee has further modified 
the insurance tax rates in the revenue 
bill. These items appear in section 503 
of the pending bill. As the bill passed by 
the house and as it was reported out of 
committee, the tax was placed at one 
cent on the dollar or fractional part of 
@ dollar of the premium charged on 
casualty, marine, inland or fire insurance, 
including mortgage or fidelity insurance, 
tornado, automobile, burglary, workmen’s 
Compensation and all similar forms of 
insurance. This general rate of 1 percent 
on premiums was stricken out and rates 
adopted of 1% cents on the dollar of 
Premium on casualty, including plate 
glass, automobile and similar insurance, 
1% cents on the dollar of premium on 
fire insurance and a like rate on marine 
insurance where it is inland and the rate 
of 2% cents on the dollar of premium 
where the insurance is on properties in 
export trade. 


Paying Higher Dividends 

The Continental has declared a semi- 
annual dividend of $2.50 per share as 
compared with $2 in the previous pay- 
ment. This puts the company on a 20 
bercent basis. The Fidelity-Phenix has 
declared a semi-annual dividend of 15 
Percent as against 12 percent previously 
thus raising the rate from 24 to: 30 per- 








(Established in 1782) Head Office: 
100 William St., New York 
PHOENIX ASSURANCE COMPANY, Ltd. “x2-= 
| a Insurance Exchange, Chicago 
OF LONDON Marine and Automobile Dept. 


27 William St., New York 
Pacific Department: 
343 Sansome St., San Francisco 


The Company has special facilities for handling Use and Occupancy, Explosion, Profits, Traction, 
Sprinkler Leakage, Street Car, Power Plants, Inter-urban Properties, Gas and Electric Light Plants, 
Sprinklered Risks, and so on. This service is furnished agents by experts. 














F. H. Hawley, President W. E. Haines, Secretary 


70TH ANNUAL STATEMENT OF THE 
Ohio Farmers Insurance Co. 


LE ROY, OHIO 
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CASH CAPITAL $839,580.00 


CLEVELAND NATIONAL 





M. S. MILBOURNE 
PRESIDENT 


0. T. BROWN 
SECY-TREAS. 


FIRE INSURANCE COMPANY ina 
CLEVELAND, OHIO 31,222,876.22 





J. H. MACFARLANE, 
VICE-PRESIDENT AND MANAGING UNDERWRITER 


APPLICATIONS FOR AGENCIES DESIRED 
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COMPANY, 


North Branch Fire Sunbury, Pa. 











Incorporated 1911 Capital $400,000.00 
City Fire cowry of Penna., Pittsburgh, Pa. 
Incorporated 1870 Capital $225,000.00 
Pittsburgh Fire coma, Pittsburgh, Pa. 
| Incorporated 1851 Capital $200,000.00 
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F.C. VAN DUSEN, President 


Minneapolis 


JOHN D. McMILLAN, Vice-President 


WALTER C. LEACH, Secy. 
FIRE AND 


Marine Insurance Company 


MINNEAPOLIS, MINNESOTA 


This company will be glad to receive agency applications and will take up with union offices the question of its repre- 
sentation. 


The underwriters are former field men who had had long experience in agency operations. 


There are many striking features in the Minneapolis F. & M. which make it attractive. We can tell them to you. 








REINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, Secretary and Gen’l Mgr. 














cent, 


GEO, R. PAVIES,| PITTSBURG UNDERWRITERS | “givers Be 


UNDERWRITTEN BY Allemannia Fire Insurance Co., Humboldt Fire Insurance Co., National-Ben 


HOTEL WISCONSIN 


Franklin Insurance Co., Teutonia Fire Insurance Co. All of Pittsburg, Pa. Big Hotel of Milwaukee 
Combined Capital, $1,700,000 Assets, $8,989,607 Surplus to Policyholders, $3,645,418 HEADQUARTERS for INSURANCE MEN 
W. E. Volbrecht, Columbus, Ohio, Special Agent for Ohio . 500R 400 with Bath] 
Eliel & Loeb Company, Indianapolis, Ind., General Agents for Illinois and Indiana 
New Agents Solicited. Fish & Schulkamp, Madison, Wis., General Agents for Wisconsin A.£. COPELAND, - Manager 
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AS SEEN FROM CHICAGO 














JOSEPH BACK ON THE JOB 


James F. Joseph has been reem- 
ployed as special representative of the 
governing committee of the Western 
Union. A few months ago Mr. Joseph 
left the committee in order to give his 
time to a mining plant in which he was 
interested. 

*x* * * 
TUTTLE MADE CHAIRMAN 


Manager Charles R. Tuttle of the 
North America has been appointed on 
the subscribers actuarial committee 
succeeding J. W. Cochran of the Fire 
Association in as much as Mr. Cochran 
will soon leave Chicago to take the 
vice-presidency of this company. Mr. 
Tuttle has been made chairman of the 
committee to succeed Mr. Cochran. 
Mr. Cochran has made an excellent 
chairman and was well fitted for the 
work, having been manager of the 
Ohio Inspection Bureau. Mr. Tuttle 
has given much attention to the actu- 
arial and technical features of insur- 
ance and was the logical man to suc- 
ceed Mr. Cochran. 

It has been decided that hereafter 
the members of the subscribers actu- 
arial committee and the central actu- 
arial committee will be the same, in 
as much as their duties are more or less 
interlocking. Aside from Mr. Tuttle, 
J. C. Ingram of the Great American 
and John H. Carr of the Hartford Fire 
are on the subscribers committee. 
These three are now members of the 
central actuarial committee, the others 
being Fred S. James, of the National of 
Hartford and P. D. McGregor of the 
Queen. 

* OK Ok 
GIFT FROM C. H. BARRY 


At the annual Christmas festivities 
of the Round Table of the Union 
League Club at Chicago last Saturday, 





the members had former President 
Charles H. Barry of the Pennsylvania 
Fire, brought vividly to mind as at 
each plate was a handsome desk paper 
weight of fine mahogany, each man’s 
name engraved on a silver plate. It 
seems that Mr. Barry had conceived 
the plan of making such a present to 
each member of the Round Table. He 
had not completed arrangements at the 
time of his death, but Mrs. Barry de- 
cided to carry them through. Man- 
ager A. F. Dean of the Springfield, who 
is president of the Round Table, made 
the presentation and explained the na- 
ture of the gift. It brought back many 
fragrant memories of Mr. Barry, who 
was held in the highest esteem by old 
Chicago associates. 
* 


* 

George L. Taylor, formerly with the 
underwriting department of the New Jer- 
sey Fire at the home office, later with 
the New York Fire Insurance Exchange, 
and for the past several months in mili- 
tary service, will join the underwriting 
staff of the Merchants National Fire of 
Chicago, Jan. 1. 


* * * 

A. F. Shaw, the Chicago local agent, 
has gotten out another war song, en- 
titled, “The Battle Flag of Liberty and 
Freedom.” The words and music of this 
song were written by Mr. Shaw and dedi- 
cated to the Young Men’s Christian As- 
sociation. Mr. Shaw made a great hit 
in the words of the song he wrote early 
in the war entitled “It Takes Your Uncle 
Sammy to Finish Up the Scrap.” The 
music of the last named was composed 
by H. E. Hitchcock. Mr. Shaw is one 
of the veteran local agents of Chicago 
who is highly esteemed. 


* * * 

Frank L. Erion of La Grange, IIll., as- 
sistant general manager of the Western 
Adjustment of Chicago, who has been 
seriously ill with pneumonia, is now rap- 
idly recovering. Mr. Erion had a severe 
jolt, but his friends are rejoicing that 
he was able to master the malady. 








NIAGARA 


Fire Insurance Company 
ESTABLISHED 1850 


123 William Street, NEW YORK 








FREE SERVICE TO AGENTS 


WRITE US IF YOU DESIRE TO ESTIMATE THE INCRBASE 
IN SOUND VALUBS IN ANY INDUSTRY 











RECOGNIZED'AUTHORITIES ON PHYSICAL VALUES 


Certified Appraisals of Specials 


CHICAGO 








Inspections 





Municip: 

18 years in this field —Dixit et Fecit— 
Office with Joseph C. Knight & Co. 

Room 1568 Ins. Exchange, CHICAGO, ILL. Phone Wabash 3033 





in Chicago, Cook County and the Greater Metropolitan District. 
{This inspectorate very properly gauges the expectancy of fire 
risks and intelligently anticipates events before they occur. JThe 
x . undersigned sells this talent to companies, agents, brokers and the 
business ra. herewith tendering counsel to all State Insurance Officials, Legislative and 

Committees and all those who formulate insurance laws designed for the public weal. 


C. W. PIERCE 


Independent Inspector and Fire Prevention Counselor 








LOOK FOR MORE VIGOR 


EXPECT AGGRESSIVE POLICY 





Much Speculation as to Whom the Sun 
Will Appoint as Its United 
States Manager. 

. 





NEW YORK, Dec. 23.—A. M. Thor- 
burn, secretary of the Sun’s United 
States branch, will retire as soon as 
Sub-Manager F. White, who is here to 
secure a manager for the office on this 
side, has completed arrangements. Mr. 
Thorburn is well off and has a fine 
brokerage business. Mr. White will 
soon be ‘the general manager of the 
Sun, as George E. Mead, who holds 
the post and has been with the company 
for 54 years, will retire Dec. 31. William 
W. Otter-Barry will become the sub- 
manager. He is now assistant secre- 
tary of the Fire Office Committee in 
London. 

There is much speculation as to who 
will head the Sun in this country. Ow- 
ing to the death of Assistant Manager 
Frank M. Jones at Chicago, another 
important place will have to be filled. 
Some of the younger men on American 
companies’ executive staffs are being 
considered for Manager J. J. Guile’s 
position. All say there are fine possi- 
bilities for expansion and _ business 
building in this old institution. With 
younger and more vigorous men at the 
home office and with a more aggressive 
policy on this side, there is a fine 
chance for a great record. Sir William 
Goschen, the new managing director at 
the head office, is just in his prime, 45 
years of age, and brings to this vener- 
able institution a splendid business 
experience, an alert mind and forceful 
initiative. 





W. J. Healy, a local agent of Rochelle, 
Tll., died Saturday night from pneumonia. 


FIRE MARINE 
TORNADO WIND STORM 
RENTS LIGHTNING 
PROFITS EXPLOSION 
HULLS COMMISSIONS 
CARGOES AUTOMOBILES 
FLOATERS LEASEHOLD 








PRESIDENT JONES DIES 


HAS BEEN ILL MANY WEEKS 





Head of the Milwaukee Mechanics 
Has Had Valuable Career in Fire 
Insurance Work 





William L. Jones, president of the 
Milwaukee Mechanics who has been ill 
for many weeks died Friday at his 
home in Milwaukee. President Jones 
went on a vacation last summer up in 
the woods, contracted a heavy cold 
and has been laid up ever since. Mr. 


| Jones was born Sept. 18, 1884 in North 


Wales. When he was 15 years of age 
he entered the office of the Royal, as 
an apprentice and received a valuable 
training there. After he had passed 
through the various office positions at 
Liverpool, he came to this country, lo- 
cated at Milwaukee and had charge of 
a local agency. He attracted the at- 
tention of his companies and _ later 
became special agent of the Orient. 
Later he transferred to the North 
British & Mercantile and when that 
company established resident secre- 
taryships in this country he took charge 
in Wisconsin, this being in 1887. In 
January, 1891, he became second vice- 
president of the Northwestern Na- 
tional, continuing in that position until 
1899, when he was elected president of 
the Milwaukee Mechanics. President 
Jones has always been regarded as a 
shrewd and successful underwriter. He 
was a man kindly of heart and took a 
great interest in the people about him. 


W. L. Dickelman & Co., of Chicago, 
have secured the Western of Pittsburgh 
for surplus lines in the middle western 
and Pacific coast states. Dickelman & 
Co. is one of the leading surplus line 
agencies in the west and is building up 
a fine business. 


——THE AUTOMOBILE=> 
INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 


LINES WRITTEN 


J 








WAR RISK 

MAIL PACKAGE 

TOURIST BAGGAGE 
SPRINKLER LEAKAGE 

USE AND OCCUPANCY 
INLAND MARINE 

INLAND TRANSPORTATION 


REGISTERED MAIL 


— 


Affiliated with 
fETNA LIFE INSURANCE CO. 
LETNA CASUALTY & SURETY CO. | 
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SECURE NEW MEMBERS 


AGENTS ASSOCIATION ACTIVE 





Energetic Effort Is Being Made to 
Enlist the Local Men in 
the Cause 





NEW YORK, Dec. 24.—Following 
the meeting at Waterbury of the Con- 
necticut State Local Agents Associa- 
tion Dec. 10, which was attended by 
Fred J. Cox, chairman executive com- 
mittee, National association and Secre- 
tary-Treasurer C. S. S. Miller, the 
National association special representa- 
tive, W. B. Holland, has made a close 
canvass of a portion of the state cover- 
ing 18 cities and towns and has added 
to the membership 59 new local agen- 
cies. Chairman J. Henry McManus of 
the membership committee of the state 
association is preparing to take up the 
work where Mr. Holland left off in the 
way of reorganizing the state with the 
object of bringing within the associa- 
tion every fire and casualty agent who 
should be a member. 


Conditions Are Favorable 


The conditions for association work in 
Connecticut are most favorable. The 
agents are all enthusiastic,-not only in 
the work, but in providing funds for its 
extension. At the Cleveland convention 
in September, State President James L. 
Case, of Norwich, Conn., pledged the as- 
sociation $500 as a contribution to the 
National Association’s new power devel- 
opment fund, and within a few weeks 
of his return home, in answer to his 
appeal to the Connecticut members to 
back up his pledge, they sent to the 
treasurer a sum in excess of $1,500. The 
$500 was sent to the National Association 
and more than $1,000 was placed in the 
state treasury for the purpose of extend- 
ing the work within the state. 

An energetic membership campaign is 
going to be inaugurated in New York, 
beginning Jan. 13, under President John 


L. Tiernan, Jr., on which date a dinner 
will be held at.Buffalo, to which will be 
invited the leading insurance men of the 
state, as well as all the local agents 
within a radius of thirty miles. 

It is expected that Secretary Miller and 
other representatives from the National 
Association, including Special Represen- 
tative Holland, will attend, and plans be 
developed to participate in the work in 
the other cities and towns of the state. 
Mr. Holland will follow up the initial 
work in each principal place and make 
a close convass, including the holding 
of meetings in each locality. 


WEBB M. ELLIOTT TO 
MOVE TO CHICAGO 


DES MOINES, IA., Dec. 24.—Webb 
M. Elliott, manager of the State In- 
surance Department of the Phoenix of 
Hartford and one of the well versed 
farm underwriters of this section will 
move to Chicago to take charge of the 
western farm department of the Con- 
necticut Fire. His brother, Ralph El- 
liott, has been appointed to succeed him 
in the State. 


Budlong Goes to Chicago 


Richard Clarke Budlong of Des 
Moines, son of Vice-President E. C. 
Budlong of the Bankers Accident of 
that city, on Jan. 1, will become asso- 
ciated with the editorial department of 
THE NATIONAL UNDERWRITER at Chicago. 
Mr. Budlong is a graduate of Grennell 
College and has recently been with the 
officers training corps in military serv- 
ice. During his college career he had 
considerable newspaper experience. 


Kent Makes Attack 


Herman O. Kent, Socialist member of 
the Wisconsin legislature from Milwau- 
kee, is carrying on an attack against 
the fire insurance companies in the 
“Daily Leader” of Milwaukee, the Social- 
ist paper. He is employed as a printer 
on this publication. He claims that the 





people are being robbed by insurance 





companies, that the insurance commis- 
sioners have been ineffective in dealing 
with the problem and that socialism of- 
fers the only remedy. 


Want Notices Sent Out 


The Kansas department will ask the 
next legislature to pass a law requiring 
the mutual fire companies operating in 
the state to give real notices to the pol- 
icyholders of the annual meetings. Nu- 
merous complaints have been coming to 
the department from the policyholders 
that they were not notified of the annual 
meetings. An investigation of the laws 
relating to the organization of mutual 
companies shows that they are required 
to fix a time for holding an annual meet- 
ing and publish this in the by-laws. It 
is also required that the by-laws be pub- 
lished in each policy. But that seems 
to be the only notice of the date and 
place of the annual meeting that is re- 
quired by the law. 


L. & L. & G. Sells Building 


NEW YORK, Dec. 24.—The Liverpool & 
London & Globe has sold its building at 
45-49 William street, this city, to the 
Bank of America. 


Message From Sun’s Manager 


Manager and Secretary George E. 
Mead, of the home office of the Sun, sent 
a letter to the American representatives 
following the termination of the war. He 
said: 

“We take pleasure in writing you a 
few lines shortly after the conclusion of 
the armistice imposed on Germany, to 
express our satisfaction that the United 
States gave themselves the great honor 
of sharing in the war against an ugly 
militarism, and that they have shared in 
its defeat. The cause has been worthy 
of nations possessed of high ideals; it 
has been worthy of their sacrifices. 

“We are glad that the United States 
and this country have been drawn closer 
in understanding of and sympathy with 
one another by a noble common aim and 
by common suffering. 

“We think with gratitude of the sol- 
diers, sailors, airmen and others who 
have borne the heaviest part of the bur- 








den, and we remember with special sym- 
pathy the men from our own staffs who 
have shared the peril and the success.” 


W. C. Beem Appointed 


W. C. Beem, who has just received his 
discharge from the officers’ training camp 
at Camp Lee, Va., has been appointed 
special agent of the Automobile of Hart- 
ford in Indiana. 


Fewer Automobile Thefts 

DETROIT, MICH., Dec. 24.—Agencies 
in Detroit are getting satisfaction out of 
the work of the police department in 
running down auto and accessory thieves. 
While the value of the autos stolen last 
month is high, it is nowhere near what 
it was in the same month last year. Last 
month’s value of stolen autos was $162,- 
641; in November, 1917, it was $367,044. 

Companies insuring against burglary 
losses are also looking kindly on the 
figures submitted by the police depart- 
ment. Last year’s losses for November 
totaled $111,214.39; this year’s November 
losses total $78,920.65. 

“That we should be cutting down on 
crimes of this character I think is a 
tribute to Detroit’s police department,” 
Police Secretary George A. Walters tells 
The National Underwriter. “Also I think 
it is a boost for prohibition.” 


State Fire Marshal T. Alfred Fleming, 
of Ohio, has been asked to address the 
Mutual Fire Underwriters Association of 
Toronto, Canada, Feb. 25-26. There are 70 
farmers’ mutuals in the province of On- 
tario. Marshal Fleming made three fire 
prevention addresses at the Dominion 
meeting last fall. 





Lieut. Kenneth Armour Bailey, son of 
President C. Weston Bailey, of the 
American of Newark, N. J., has been re- 
ported killed in action. 





Wanted—By leading Insurance 
agency of Detroit, Company writ- 
ing automobile liability. Can’give 
$10,000 in premiums per year. Address 
75-N, care The National Underwriter. 











Chicago Office, 





THE REISCH INDEMNITY COMPANY 


OF SPRINGFIELD, ILLINOIS 


Resources Exceed $4,000,000 


(A PARTNERSHIP) 


Dram-Shop Indemnity 
1560-1564 Insurance Exchange 











ASSETS - 








The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 


SURPLUS TO POLICYHOLDERS - - - 


Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode igdend, Louisiana, a 


yA Reliable, , Agency Company 


$1,643,174.45 
1,235,960.66 


LICENSED IN 


Tennessee and 
Representatives solicited 


CUSTOMERS’ EXPIRATION BOOKS 


Give your customer something useful. 





ALL STYLES AND SIZES. 
THE NATIONAL UNDERWRITER CO. 


Insurance Exchange, Chicago 


















“A Staunch and Reliable American Company? 
EST. 1880 D. M. FERRY, JR., President 
E. J. BOOTH, Vice-President 
F. A. SCHULTE 

Treasurer 


H. E. EVERETT 


















“37 Youn of Honorable Indemnity” 


CASH CAPITAL, $400,000.00 
Assets, $1,871,931.54 Surplus to Policyholders, $800,192.09 Losses Paid, over $8,847,589.02 


WM. T. BENALLACK. General Agent, Home Office Department, DETROIT, MICH. 
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® Hlerchants ational 
Sive Jusurance Co. 


Wants Good Agents in 
Michigan, Indiana 
Illinois and Wisconsin 


CHICAGO 


National Ziberty 


Insurance Gompany 
of Ametira. 


WCORPORATED UNDER THE LAUS OF THE STATE OF NEWYORK I 1850, 


STATEMENT JANUARY 1, 1918 
Cash Capital - - $1,000,000.00 
Asstts - - - $8, 509, 763.64 NetSurplus - -  $1,986,731.93 
Liabilities-  - 5,223,031.71 Surplus for Policy Holders 2,986,731 .93 
HEAD OFFICE : 62 WILLIAM ST., NEW YORK 














ECONOMIZE 


ON HEAVY RISKS BY USING THE 


NATIONAL INSPECTION COMPANY 


108 So. La Salle St., CHICAGO 




















Exceptional facilities for handling Surplus and difficult 
lines_and unusual forms of insurance in best American 
and Foreign companies and at Lloyds, London. 
RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
YOUR BUSINESS SOLICITED; 
PROMPT ATTENTION 
F. R. THOMPSON : 


Insurance Exchange, 


SURPLUS 
LINES anp 
FLOATERS 








Chicago, Til. 
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MUST BE ELASTIC 


Tuose who have had the opportunity 
to study soldiers abroad have noticed 
that within the last year or so the ab- 
sorbing topic of their conversation 
when off duty has been reconstruction 
and a new attitude toward life when 
they return home. In fact, so much 
time was being taken with this one 
topic that the war department of Eng- 
land found it necessary to take meas- 
ures to change the drift of discussion 
as far as it could among the men as 
they gathered in the Y. M. C. A. huts, 
their billets, or when they were in per- 
sonal conversation. 

These men have been taking the po- 
sition that they were giving their all 
in fighting Prussianism in the world 
and when they returned home they in- 
tended to eliminate Prussianism in the 
industries and in business life. In other 
words these workmen intend to have a 
voice in managing the industries inso- 
far as the conditions and demands on 
working people are concerned. The em- 
ploying class will no longer have full 
sway. It will be necessary for the man- 
agers to sit around the tahle with a 
committee of working men to discuss 
all those questions that pertain to the 
human element in business. Our men 
who have been mingling with soldiers 
from other countries on the other side 
naturally have absorbed much of this 
line of thinking. The men returning 
from military life will have to be reck- 
oned with. It is simply a question these 
days as to whether the business intends 
to fight the new movement or whether 
it intends to adapt itself to changed 
conditions. 

Insurance must be elastic enough to 
adapt itself to conditions as they change 
as a result of progressive thinking fol- 
lowing the war. There must be more 
getting together on part of all those 
interested. Company officials and man- 
agers cannot alone dictate the course 
of insurance. Neither can the agents 
and neither can the _ policyholders. 
There must be unity and sympathy on 
all sides. We must all recognize the 
rights and privileges of*others. Like 
the great industrial leaders, the em- 
ployers must sit around the table with 
the employed and talk it over. 





The time has arrived, in our opinion, 


for insurance to adopt the conference 
policy on broader and more sympa- 
thetic grounds. No harm can be done 
in conferring with those vitally inter- 
ested all along the line. Much can 
be learned by company officials and 


managers from local agents and policy- 


holders. Local agents need not be de- 
fiant, but should feel in a mood at all 
times to listen to the other side. Pol- 
icyholders should not regard insurance 


as antagonistic to them and something 


that should be fought because in their 
minds it is a “trust.” Let us study more 
these changing conditions, guide them 
and take a part in the great movement 
toward more harmonious and better 


business relations. 





LACK BACKBONE 
A COMPANY Official remarked the other 
day that in some towns the local agents 


tous. We are glad we live. 


is one. 


of the publication. 


a little while. 


Riyeceaceo cence cen weer cecuece cers 


as a whole lack courage and backbone 
in standing up for improvements or 
requirements that are necessary. They 
are afraid they will incur the hostility 
of the assured and hence assume a 
supine attitude. They agree with the 
assured in whatever the latter say, 
thinking by this to gain their friend- 
ship. 

There are one or two cities now that 
are suffering ‘particularly from this lack 
of backbone on part of agents. The 
loss ratio has gone up abnormally be- 
cause the agents have not insisted on 
improvements being made. They have 
not taken any interest in getting fire 
protection facilities increased. As a 
result, company after company is pull- 
ing out from these points and the loca! 
agents are much alarmed. They have 
only themselves to blame. 

Local agents who stand for some- 





A Season When Lobe Rules 

HIS is the holiday season. It is the day when love rules. We think 
Va our own more affectionately. 
We are ina grateful mood. We recog- 
nize that there is some great force in the universe that is greater than we, 
that it is aintelligent and omnipotent force. We may call this force, this spirit, 
different names. Some call it Life, some Truth, some Love, some Principle, 
some Divine Energy, some God. At this Christmas season we celebrate the 
manifestation of this wonderful guiding and guarding force in the flesh. And 
we know that we are linked in some mysterious way with this same power 
that was reflected so perfectly and so abundantly in Him of Galilee. All life 
There is surely the tie that binds. 


responsible to no one, going hither and thither alone. We only begin to live 
when we recognize this brotherhood, this intimate fraternity. 


USINESS men are thankful. There is a fraternity in business life. 
B We succeed because some one else has made our success possible. We 
depend on one another for help. 


THE NATIONAL UNDERWRITER staff, one and all, desire to give an 
expression of good will to all the readers, subscribers, advertisers and friends 
We have been able to achieve a bit because of the cordial 
cooperation we have received on all sides. We are grateful for this friendly 
interest. Some of the old friends have been with us for many years. Our 
hearts go out to them with an increasing affection. Other have known us but 
We are glad we have them on our list of well wishers. 
want to extend a helping hand to them at all times. The journey along the 
way has been |brighter, the skies have been bluer, the air has been more 
invigorating and the days have been more inspiring, because we have come in 
contact with the noble men and women of the insurance fraternity. We 
acknowledge our obligations to them. 
them all anfabundant life, a life of peace, love, prosperity and happiness. 














PERSONAL SIDE OF THE BUSINESS 











a 


Private Stephen Faatz, 120th Field 
Artillery, A. E. F., son of John B. 


Faatz, manager of the Northwestern 


Underwriters of Milwaukee, Wis., has 
been cited for bravery and awarded 
the “Distinguished Service Cross,” ac- 
cording to official reports received 
from Washington. ‘ The citation says 
that Private Faatz, when his battery 
had been ordered to shelter on account 
of enemy shelling, near St. Gilles, 
France, Aug. 4, with two other men, 
rescued a French soldier from drown- 
ing, although the valley was filléd with 
mustard gas. 

George Waverly Briggs is to be the 
new insurance commissioner of Texas. 
It is stated authoritatively that Charles 
V. Johnson is to be retained as deputy 
commissioner and will be in immediate 
charge of the insurance end. Mr. 


Our friends seem more closely drawn 


We are not independent entities 


We 


And in this holiday season we wish 


Phe eacee cen ceca eect et tet 


Briggs will give most of his attention 
to the banking part of the department. 
Mr. Johnson is well known to the in- 
surance fraternity and has the confi- 
dence of all. He has been fair, consid- 
erate and courteous. Charles O. Austin, 
who will retire as commissioner, has 
made a very efficient official. Mr. 
Briggs has resided in Austin, San An- 
tonio, Dallas and Galveston, where he 
held responsible positions with large 
newspapers. He was managing editor 








thing in their community, who are re- 
garded as big men, do not fail to take 
a position when they know it is right, 
and they are respected for it. Local 
agents have obligations to the com- 
munity as a whole, so far as the fire 
loss is concerned. They should see to 
it that the assured are properly edu- 
cated along the lines of moderation or 
removal of hazards. 





of the Galveston News for three years, 
He retired to accept service with the 
Simmons Hardware Company of St, 
Louis, but he was known to the Amer- 
ican Red Cross during the war, making 
addresses in various sections of the 
southwest. 


A. M. Thorburn, who will shortly 
retire as secretary of the American 
branch of the Sun to devote his entire 
time to his brokerage business, is one 
of the best known of the local managers 
in New York. After some years of 
service with the German American 
as assistant secretary of its local de- 
partment, he went with the Sun in 1900, 
where he has since remained except for 
a brief interval when he was induced to 
take over the Banta agency, the largest 
at that time in New York city and one 
of the most profitable offices of its kind 
in the country; street report declaring 
that it paid Mr. Banta not less than 
$60,000 a year net. 

Mr. Thorburn has served most ac- 
ceptably as secretary-treasurer of the 
New York Board and of the New York 
Fire Insurance Exchange for many 
years. Both offices, of course, he will 
be forced to resign when he leaves his 
company connection. 

As a side issue Mr. Thorburn has 
long had a profitable brokerage busi- 
ness, controlling among other exten- 
sive accounts, the F. W. Woolworth 
and allied lines, and a chain of desir- 
able New York theatres. With these 
as a nucleus he should have no diffi- 
culty in building up a brokerage busi- 
nes of very substantial proportions, and 
this his friends confidently expect he 
will do. 


James T. Dargan died last week at 
his home in Atlanta, Ga., at the age of 
77. Major Dargan was formerly a gen- 
eral agent at Dallas, later was southern 
manager of the Imperial, and finally 
was president of the Atlanta-Birming- 
ham Fire. After that company went 
out of business he was a loss adjuster. 


F. C. Powell, special agent of the 
Aetna in Ohio, is dead from pneumonia, 
He formerly served with the Indiana 
Inspection Bureau. 


S. Willson Richards, who retires as 
manager of the marine department in 
the New York office of Fred S. James 
& Co. to become a director and treas- 
urer of Ives & Baird, has had 19 years’ 
experience in the marine insurance 
field, and is credited with knowing 
more about the business than most 
men of his years, although he stoutly 
denies the charge. Beginning with the 
Boston in 1899, Mr. Richards joined 
the James office seven years ago, and 
has kept steady pace with its re- 
markable development. Ives & Baird 
control an especially attractive volume 
of business, in the further development 
of which Mr. Richards is sure to prove 
an impotrant factor. 


WHAT’S THE USE? 
Weep and you're called a baby, 
Laugh and you're called a fool. 
Yield and you’re called a coward, 
Stand and you’re called a mule, 
Smile and they’ll call you silly, 
Frown and they’ll call you gruff, 
Put on a front like a millionaire 
And some guy calls your bluff. | 
F. W. Ransom, Ohio. 


— 
STICK TO IT 
Plan for more than you can do, 
Then do it. 
Bite off more than you can chew, 
Then chew it. 
Hitch your wagon to a‘sstar, 


Keep your seat, and there you are. 
—WwW. Lightfoot Bennett, Chicago. 


A WATERY DUET 


A charming young singer called Hannah, 
Got into a flood in Montana. 
As she floated away 
Her sister, they say, 
Accompanied her on the piano. 
—W. Lightfoot Bennett Chicago. 
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WISCONSIN’S TOBACCO CROP 





Yield This Year Was Heavy—Has 
Been a Great Premium Pro- 
ducer for Agents 





Wisconsin’s tobacco crop in 1918 was 
the largest in the history of the state, 
according to the Wisconsin Tobacco 
Reporter. Half of the 50,000,000-pound 
crop has been sold at the unusually 
high average of 35 cents, and if it is 
all sold at the average of the early 
contracts it will bring Wisconsin farm- 
ers over $20,000,000. 

Termination of the war resulted in 
withdrawal of buyers, but new revenue 
duties, prospects for heavy export and 
release of labor from war industries 
will stabilize the tobacco business, so 
that with the coming of the new year 
it is expected the leaf tobacco busi- 
ness will be on a sounder footing. 

Until the 1918 crop is marketed the 
prospects for 1919 are purely specula- 
tive. The November report of the De- 
partment of Agriculture places the Wis- 
consin yield at 1,330 pounds per acre, 
as against a ten-year average of 1,136. 
The quality is appraised at 97 percent, 
as compared with a ten-year average 
of 82. Local agents have placed much 
insurance on tobacco. It is a fine pre- 
mium producer. 


INVESTIGATE SCHOOL HAZARD 


Mayor of Milwaukee Calls Attention 
to the Danger From Stor- 
age of Soft Coal 


MILWAUKEE, WIS., Dec. 24—A 
demand has been made upon the Mil- 
waukee school directors by Mayor D. 
W. Hoan to take immediate steps to 
investigate the fire hazards surround- 
ing public school buildings and make 
necessary improvement indicated by 
the occurrence of fires of more or less 


damaging extent in seven public school 
buildings during 1918. Milwaukee in- 
sures its own school properties. The 
| unusual number of school fires and 
heavy losses prompted the mayor, with 
the assistance of the building inspector 
and: chief of the fire department, to 
make an investigation. 


This search developed that in a number 
of schools the stock of coal on hand in 
the basements was burning or heated to 
such a degree that it is liable to en- 
danger the building and set fire to it. 
The recommendation is to employ addi- 
tional watchmen nights and Sundays, and 
to metal-lath and plaster wooden ceil- 
ings and partitions where these exist in 
the older structures. The mayor says in 
his letter to the school board that the 
piling of coal to within one foot of 
basement ceilings, a condition found in 
some buildings, constitutes a menace to 
the lives and safety of pupils and teach- 
ers, since it is impossible for firemen to 
work in the small space between the coal 
and the wooden ceilings. It concludes: 
“For the school board not to make an 
immediate investigation and to close its 
eyes on the theory that all of these fires 
are due to incendiarism, is to ignore a 
dangerous situation and to gamble with 
the safety of school children and teach- 
ers.” 





Board for South Bend District 


Local agents at South Bend and Misha- 
waka, Ind., have organized the South 
Bend & Mishawaka Insurance Exchange. 
One of the principal functions will be 
to carry on an educational campaign, 
with a view of reducing the fire losses 
in the community. The following were 
elected officers: President, E. F. Aber- 
nachy; vice-president, A. J. Schindler; 
treasurer, L. G. Harris; executive com- 
mittee, Herman Tohulka, H. E. Curry, 
Donald Duball and W. P. Kelley. 





Fire at Rock Island 


Fire broke out in the plant of the Rock 
Island Plow Company of Rock Island, IIl., 
Dec. 21, seriously damaging the new 
building. An oven in the building had 
been heated for several days for the 
purpose of drying out the concrete floor 
and the walls, but whether or not the 
fire was caused from the furnaces is not 
known. The entire roof of the building 








was destroyed and the heat, together 


with the water, damaged and cracked 
the concrete floor. 


Hard to Beat 


Frank T. McAnally of Kankakee, II1., 
state agent for the Continental in Illi- 
nois, is not going around with a chip on 
his shoulder hunting for the man that 
struck Pat Murphy, but he would like 
to strike a man who can equal or beat 
his record in 1918. From Jan. 1, 1918, to 
Dec. 15, 1918, he secured $52,128 in com- 
bined cash farm premiums, single handed 
and alone. 





Many Locals Stricken 


There have been an appalling number 
of deaths among local insurance agents 
throughout the middle west as a result 
of the influenza epidemic. One Indiana 
special says that seven of his agents 
have thus died within the past few 
weeks. Among recent deaths in Indiana 
is that of Harry J. Myers, at Frances- 
ville, and of John D. Adair, at North 
Salem. 





Loss at Milwaukee 


MILWAUKEE, WIS., Dec. 18.—Fire of 
unknown origin badly damaged the one 
and three-story frame machine and forge 
works at 749 Canal street, owned and 
occupied by Philip Schwab & Co. Insur- 
ance under blanket form aggregates $28,- 
300, as follows: 


Queen ....... $4,000 Royal ....... ,000 
Am, Alli..... 3,000 Netherlands 2,300 
Prov.-Wash. . 4,000 Am. Alli...... 7,500 
Caledonian .. 3,500 





Wisconsin Notes 


Two Rivers, Wis., is contemplating the 
purchase of a new motor pumping en- 
gine similar to the new American La 
France truck placed in service last week 
at Manitowoc, Wis. 

Oshkosh, Wis., has decided upon an is- 
sue of $50,000 of water works improve- 
ment bonds to cover the cost of improve- 
ments in the municipal water system to 
be made during the coming year. 

David M. Phinney, Merrill, Wis., a lead- 
ing banker and insurance agent of north- 
ern Wisconsin, is dead at the age of 
57 years. He had been a suffered from 
anaemia for many years. 

Florence, Wis., has engaged W. G. 
Kirchhoffer, consulting engineer, Madi- 
son, Wis., to prepare plans and specifica- 
tions for important improvements in the 
municipal water works system. A new 
elevated tank and tower, new pump and 





motor additions to the distributing sys- 
tem are planned. 

The Wisconsin Inspection Bureau an- 
nounces the return of John Snyder from 
the service. Prior to entering the serv- 
ice Mr. Snyder did general inspection 
and rating work, and considering his 
knowledge of the business, his return 
will materially assist the bureau. 

Manitowoc, Wis., has accepted a néw 
motor pumping engine. The common 
council also has authorized a call for bids 
on a motor hook and ladder service truck 
to be delivered July 1. hen the new 
truck is placed in service, all horse- 
drawn apparatus will be eliminated. 

Superior, Wis., has accepted a new 
triple combination motor pumping, chem- 
ical and hose truck of the American 
La France make, with a rated capacity 
of 750 gallons per minute. The truck is 
a duplicate of one installed at Superior 
two years ago. 

Emil J. Hansen, member of the Greene 
Bros. & Hansen Co., at Milwaukee, Wis., 
was found dead from asphyxiation in the 
bathroom of his home on Dec. 13. He was 
born in Kilbourn, Wis., in 1867, and went 
to Milwaukee in 1869. He became asso- 
ciated with Walter T. and William I. 
Greene in 1896. For several years Mr. 
Hansen served as an alderman from the 
Sixteenth ward in the Milwaukee com- 
mon council. 
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Goes With National Mutual 


COLUMBUS, O., Dec. 23.—Albert W. 
Parsons of Columbus, one of the best 
known adjusters in the country, will, as 
of Jan. 1, take a position as state agent 
and assistant general agent of the Na- 
tional Mutual, with headquarters at 
Celina. 

Mr. Parsons has had 30 years’ experi- 
ence in the local business, in the field, 
and as an adjuster of fire losses. He 
began his insurance work in the local 
agency business at Cleveland and was 
afterwards state agent of the Citizens of 
Missouri. For the last eight years he 
has been an independent adjuster. 





No Tax on Deposits as Yet 


COLUMBUS, O., Dec. 23.—Upon the 
ground that the auditor of Franklin 
county failed to comply with the re- 
quirements of the law in placing the 
property on the tax duplicate, Common 
Pleas Judge C. M. Rogers at Columbus 
has granted the Paternelle, a reinsurance 
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company, an injunction. This restrains 
the county from coliecting taxes on 
$100,000 deposited with the state under 
the insurance laws. 

A score of other insurance companies 
are involved in the question, and about 
$1,500,000 placed on the duplicate against 
these companies cannot be collected on 
until the auditor complies with the law. 
This will be done at once. 

The Paternelle case also involved the 
constitutionality of the law, but the 
judge did not pass upon this phase of 
the case. 





Neuburger Undergoing Repairs 


John M. Neuburger, Ohio and West 
Virginia state agent of the Atlas, will 
be at St. Luke’s Hospital, Chicago, for 
six weeks, being treated for ulcers of the 
stomach, 





R. B. Salladay of Etna, Ill., a local 
agent in that town, has been’ very ill 
with influenza and pneumonia, but is 
now recuperating. He is still confined 
to his home. While the disease was in 
its worst stages his wife died from pneu- 
monia, leaving him with four small chil- 
dren. Mr.#«Salladay is highly regarded 
in his community and is the station 
agent for the Illinois Central. 





Dakota Notes 


Jack Cogley has returned to Sioux 
Falls, S. Dak., from the officers’ training 
camp at Camp Pike, Ark., and has re- 
sumed duties as special agent of the 
Hartford Fire in South Dakota, which 
position he held before entering the 
service. 

J. y 2 Updegraff, well known former 
L. & L. & G. state agent, is in South 
Dakota temporarily doing special work 
for the Royal, with which company he 
is connected as state agent in Kansas 
and Missouri. Mr. Updegraff’s visit to 
South Dakota was occasioned by State 
Agent Tweedy’s recent death in Minne- 
sota. 

Con C. Toohey, well known and highly 
respected young insurance man, and 
member of the Knowles, Dwight & 
Toohey Agency of Sioux Falls, S. Dak., 
succumbed to a severe attack of pneu- 
monia, after a week’s ilness, and died 
at his home there. Mr. Toohey, for the 
last ten years, has been connected with 
the agency which bears his name, and 
has been affiliated in civic affairs, a 
leader in all progressive movements. 
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The Merchants eee Co. of Indiana 
m) 
The Indiana Retail Saexcienante’ ‘Mutual Fire Ins. Co. 
(A Mutual Company) 
Both Companies under same management in the same office. 








MINNESOTA RESULTS SHOWN 





Department Gives Premiums and 
Losses on Various Classes of 
Business for Last Year 


The ‘Minnesota department has 
gotten up a table showing results on 
classes on 1917 business as follows: 


Per- 
Class Prems. Losses cent 
Dwellings: 
Brick, protected, 

OE: y scivows 74,226 $ 42,056 56.7 
ee 46,162 18,759 40.6 
Unprotected, 

aS 1,455 1,148 78.9 
OO ee 43 5 pb I 
Brick B. and C., 
pro. and unpro. 141,809 73,277 51.6 
Frame, protected 
oS ese 957,407 471,910 49.3 
ol eee 332,471 225,265 67.7 
a. 
EAA 69,887 51,345 73.5 
Co ate. ee 20,699 25,569 123.5 
Frame, bldgs. and 
conts., pro. & 
MERGE, .csces 1,610,851 894,599 55.5 
Brick and frame, 
all classes .. 1,752,660 967,876 55.2 
Mercantile Bldgs: 
Fireproof, pro. .. 57,244 3,807 6.6 
Brick, protected. 491,187 376,242 76.6 
Unprotected ... 17,572 7,225 41.1 
Frame, protected 412,015 230,083 55.8 
Unprotected ... 96,745 55,331 57.2 
Mercantile Contents: 
Fireproof, pro. .. 83,009 18,052 21.7 
Brick, protected. 733,030 648,330 88.4 
Unprotected . 19,004 014 47.4 
Frame, protected 421,971 267,064 63.3 
Unprotected ... 132,122 92,576 70.1 


Churches, Chapels 
and Their Contents: 





Per- 

Class Prems. Losses cent 
Fireproof, pro. .. 1,878 251 13.4 
Brick, protected. 33,094 17,151 51.8 

Unprotected ... 4,818 11,472 23.8 
Frame, protected 31,035 15,660 50.5 

Unprotected ... 9,498 499 5.2 
All Other Public 

Buildings and 

Their Contents: 

Fireproof, pro. .. 7,236 1,454 20.1 

Unprotected ... 602 39 6.5 
Brick, protected. 139,285 112,689 80.9 

Unprotected ... 23,104 4,949 21.4 
Frame, protected 36,689 32,654 189.0 

Unprotected ... 28,867 36,801 127.4 
In the Following 

Classes, Build- 

ings, Contents, 

Protected and 

Unprotected 

Risks are Com- 

bined: 

Cereal, feed and 

flour mills .... 74,686 20,117 26.9 
Vatrm- riske ..... 276,558 143,081 51.7 
Grain elevators, 

NPEPTOGL «.«:0.<.0:» 17,821 17,429 97.8 

rain elevators, 

brick andframe 306,518 334,533 109.1 
Lumber yards, all 

CIBSBGS 66.063 5s 305,356 707,823 231.8 
Mining properties, 

other than coal 18,080 2,071 11.4 
Mining properties, 

5 ace eaten o 1,115 Scxshaier = Cieae 
Oil risks, mineral 7,915 3,447 43.5 
Oil risks, vegeta- 

ble and fish.... 3,684 405 11.0 
Railway risks, 

steam and elec- 

OTIC. Sa cee nsts 33,660 18,197 54.6 


Seasonal cottages 
Tobacco risks ... 
Tabocco barns, 


43,677 30,293 69.3 
BRS) as ee 


COWUMIEY <.6.05 os 236 wee 
Whart risks: .... 1,902 759 39.9 
Woodworkers ... 128,223 467,294 364.4 
Mscl. mfg. risks. 462,206 317,032 68.6 


Sprinklered risks 


Sprinkler leakage 28,840 7,217 25.0 
SS eee 396,545 154,943 39.1 
WOPRMREO 2.2.50 376,108 59,389 15.8 
Mscl. risks not : 

properly as- 


signable to any 





THE MERCHANTS’ AND MANUFACTURERS’ MUTUAL 


Organized 1876 


Total amount at risk, $5,400,588 
Total cash assets, $111,768.47 
Writing a general classification 


INSURANCE COMPANY 


Mansfield, Ohio 


Net cash surplus, $72,167.32 
Contingent assets $205,391,13 
Auto fire floater department 


Annual dividends to policyholders 


S. N. FORD, President 


G. W. DeYARMON, Secretary 











Per- 


Class Prems. Losses cent 

of foregoing 

classes ....... 515,746 353,348 68.5 
Use and = occu- 

nee oe 22,049 24,196 109.7 
Rents, leasehold 

commissions 

and profits .... 13,074 7,991 61.1 


NEW ARRANGEMENTS NEEDED 


Insurance Men Feel Real Estate Op- 
erators Should Be Restricted on 
Subdivision Property 





There will be a meeting of Minne- 
sota real estate men at the Radisson 
hotel, Minneapolis, Jan. 9-10, for the 
purpose of forming a state association 
of real estate operators. Some of the 
insurance men who have been looking 
into this project say that fire insurance 
interests should be represented at this 
convention to see to it that better ar- 
rangements are made where real estate 
men plat subdivisions without proper 
fire protection facilities. The effect of 
selling such lots was seen at Duluth in 
the recent fire, when it was found that 
these suburban properties did not have 
city water and there was timber, brush 
and inflammable material throughout 
the vacant lots, which caused a great 
loss when the brush fires took place. 
Some of the Minnesota agents claim 
that the real estate men should reform 
their practices in this regard, so that 
people are not deceived, and, further- 
more, insurance companies should 
write these properties, not as suburban 
residences, but as unprotected towns. 
This is a feature that should be looked 
after at the forthcoming meeting. 





Mutual Men Organize 


The Farmers Grain Dealers Association 
of South Dakota, whose secretary is 
Charles H. Eyler of Sioux Falls, S. D., held 
a three days’ convention in Sioux Falls. 
Township mutual fire insurance men were 
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Inc. 1849 


MINSTER, OHIO 
JOS. E. SCHMIEDER, Secretary 


2NOLD, Special Agent, Lima, Ohio 
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Low Rates on Automobile Insurance 


While Manufacturers of Automobiles are increasing 
their prices, our rates remain the same. 
Standard fire and theft floaters ( 
Broad Policy and Liberal Commissions 
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E. J. Forney, Pres. J. M. Cook, Sec’y 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 


Insurance = $7,807,184.00 
Total Assets 412,915.16 


An Agency Company 





Columbiana County 


Mutual Fire Ins. Co. 


Lisbon, O. 
1837 


Wm. Hostetter, Sec. and Treas. 
Ohio’s oldest company doing a 
general business. 


Our contracts have been good for 
three fourths of a century and are 


still good. 
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Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 


An unsurpassed record for prompt ad- 
justment and payment of all honest 
losses. 


Admitted in the State of Minnesota, 
North Dakota, South Dakota and 
Montana. 
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extended an invitation to attend, and the 
organization of the Farmers Mutual In- 
surance Association of South Dakota was 
effected. The temporary officers were 
chosen, as follows: A. L. Berg of Baltic, 
president; H. E. Day of Clark, secretary; 
Cap Fergen of Parkston, vice-president. 
In addition to these officers, the execu- 
tive committee consists of: J. Berkley of 
Mission Hill, H. T. Zimmerman of Fedora, 
W. T. Stratman of Northville and E. A. 
Ericson of Salem. A meeting of the mu- 
tual men of South Dakota is planned to 
meet in Sioux Falls Jan. 16 and 17, when 
a permanent organization will be effected 
and legislation will be agreed upon. The 
matter of the organization of a mutual 
grain dealers fire insurance company is 
being considered, by the members of the 
Grain Dealers Association. 





Hail Fund Pays 53 Percent 


The North Dakota State Hail Insur- 
ance Fund has made its final report for 
last season, showing that it paid 53 
percent on the adjusted losses. 





Cutting Out “Preferred” Business 


ST. LOUIS, MO., Dec. 23.—Insurance 
on small dwellings in unprotected towns 
in Missouri will go begging if the pres- 
ent program of many field men is not 
revised. They have taken the figures for 
1917, showing that unprotected business 
was very unprofitable and are driving 
for a good classification of special haz- 
ard business rather than for small town 
business. Many of them are cutting out 
here and there and others have put a ban 
on this class generally. 


» 


Missouri Notes 


Mrs. C. F. Collins, wife of the Missouri 
state agent of the Aetna, died of pneu- 
monia at her home in Kansas City last 
week. 

Cliff C. Jones, first vice-president of 
the Kansas City Chamber of Commerce 
and the head of its civics department, a 
member of R. B. Jones & Sons, was 
elected president of the Kansas City Lo- 
cal Fire Insurance Agents Association 
at the recent annual meeting. 


The American Eagle has transferred its 
agency at Minneapolis from Chase & 
Shanfield to the Minneapolis Insurance 











IN THE MISSOURI VALLEY 

















FOR IOWA RATING BUREAU 





State Controlled Establishment Pro- 
posed by Legislator Who 
Fought Companies 





DES MOINES, IA., Dec. 23.—Fire 
insurance legislation, by which a sys- 
tem of maximum rates will be promul- 
gated by the Iowa state insurance de- 
partment, will be proposed to the 
legislature by W. D. Miller of Ogden, 
who was a leader in the fight by which 
the rating bureau of fire insurance ad- 
ministration was abolished two years 
ago. 
Features of Bill 


The Miller bill will prescribe that, 
within 90 days, the insurance department 
shall establish a rating bureau within its 
department, “for the purpose of estab- 
lishing maximum rates for insurance on 
property in this state.” The measure will 
provide that the bureau shall inspect 
every risk specifically rated by it, and 
make a written survey of such risk, and 
shall specify all flat or classification 
rates for farms or town dwelling prop- 
erty. 

Companies Must Join 


All stock companies authorized to do 
business in fire, lightning, windstorm or 
hail insurance, would be forced to be- 
come members of the bureau, and to ab- 
stain from charging a higher rate than 
the maximum fixed by that bureau. The 
expense of establishing and maintaining 
the bureau would be prorated among the 
member companies. 

It is provided that companies which 
think maximum rates unjust appeal for 
a review of the offending rates. Both 
insurer and insured would be represented 
at the hearing upon this appeal before 
the insurance commissioner. Appeals 





Agency. 


| continuing the agency plant under the 


taken to any court of competent juris- 
diction. 

Provisions will be included in the bill 
to outlaw rebating to policyholders, and 
to make unlawful any rate agreements 
between companies. 





BUYS THE COLUMBIA CHARTER 





P. F. Zimmer of Nebraska National 
Will Resuscitate the Old Omaha 
Institution That Reinsured 





P. F. Zimmer, secretary of the Ne- 
braska National of Lincoln, Nebr., has 
purchased the charter of the Columbia 
Fire of Omaha, Nebr., which went out 
of business a few years ago, reinsuring 
in the National Fire of Hartford and 


name of the Columbia Fire Under- 
writers. Under its reinsurance con- 
tract the Columbia could not write in- 
surance for five years. This time has 
now expired and interests connected 
with the Nebraska National having 
purchased the charter and good will 
for $25,000 will now rehabilitate the 
company, reorganize it and get started 
about March 1. The Columbia Fire 
had a very excellent name and record 
throughout the field in which it oper- 
ated. Mr. Zimmer will have charge of 
the underwriting and management of 
both the Nebraska National and the 
Columbia Fire of Omaha. 





Missouri Fire Marshal 


ST. LOUIS, MO., Dec. 24.—Chances of 
getting a fire marshal bill passed in 
Missouri are better this year than they 
have ever been in the past. The field 
men are actively campaigning for the 
measure and the commercial clubs and 
commercial men’s organizations are lined 


between the administration and the in- 
surance people as to the way in which 
the bill should be drawn, the state offi- 
cers believing that the office should be 
attached to the insurance department 
and be supported by an additional pre- 
mium tax upon fire insurance. 





TO READJUST CHURCH RATES 





Expected That the Kansas Depart- 
ment Will Make Some Changes 
as to the Tariffs 





TOPEKA, KAN., Dec. 24.—The last 
important official act of the present 
Kansas department administration is 
expected to be the readjustment of the 
fire rates on churches. There were 
some changes made in the insurance 
rates on churches at the time of the 
acceptance of the 1914 analytical tables 
as the basis for rating property in this 
state. 

Since then the department has been 
conducting an investigation of the ap- 
plication of the basis tables on Kansas 
church properties and has submitted to 
the companies two important reduc- 
tions in the rates on frame church 
buildings. 

On unrated church buildings, in small 
towns and the country districts, the rate 
for frame church buildings is to be re- 
duced from 85 to 75 cents as a basis. In 
the rated towns of the state the basis 
rate is to be reduced from 80 to 70 cents. 
The war surcharge is not to apply to 
any church business. 

These reductions are based on a test 
of the rates and the experience of the 
companies on this kind of risks through- 
out the State. The department believes 
the reduction is justified by the experi- 
ence of the companies as the losses have 
been very small and some of the com- 
pany officials have admitted that the 
rate is too high. 

There will not be any change in the 
basis rates for brick and stone church 
structures, as these were reduced some- 
what in the new tables adopted last sum- 
mer. If the churches insure the prop- 








from the commissioner’s ruling could be 


up for it. There is a difference of opinion 


erty for eighty percent of the value there 
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is a reduction of 25 percent provided for 
and this takes away any probabilities 
of a general rate reduction on this class 
of structures. 


OBJECTS TO THE STATEMENT 


Oscar Rice of Ft. Scott, Kans., Gives 
Some Facts About His State 
and Town 





Secretary Oscar Rice of the Western 
Automobile Indemnity of Ft. Scott, 
Kans., believes in his town. He takes 
exception to the comment of a corre- 
spondent that it is “dead.” Let Mr. 
Rice tell his story: 

I have lived in Kansas all my life, 
and for many years I have been en- 
gaged in different lines of insurance 
activity within the state, and my expe- 
rience has even extended into surround- 
ing states. I feel, therefore, without 
subjecting myself to the criticism of 
being boastful, that I can assume to 
speak einformatively and understand- 
ingly upon insurance conditions in the 
state. 

Your correspondent says: “From an 
insurance standpoint the small towns in 
Kansas are decidedly dead.” He does 
not disclose the source of his informa- 
tion, or the basis of the comparison 
upon which he bases this statement. He 
leaves us a little curious as to just what 
he expected to find in the small towns 
of Kansas. Did he expect to find a mil- 
lion dollar packing house line, or some- 
thing similar, in every county seat town 
in Kansas? If not, just what did he 
expect to find there to make _ those 
towns, in his opinion, live insurance 
towns? 

Is an Agricultural State 

Kansas is primarily an agricultural 
state. It is a state of large well im- 
proved and well stocked farms. Natur- 
ally the growth of the towns of the 
State has been along lines that supple- 
ment its agricultural development. In 
all the towns of the state will be found 
well constructed dwellings and mercan- 
tile buildings housing large retail and 
wholesale stocks of all kinds. It fol- 
lows therefore that most of the insur- 
ance business of Kansas is farming 


business, dwelling house business and 
mercantile buildings, all written for 
three or five year term. The business, 
in a way, has become stablized, and 
there is not at any time any great de- 
gree of fluctuation. In the oil districts, 
which include but a small part of the 
state, there is some flurry and special 
activity, but to say that because this 
flurry and activity does not extend to 
every town in the state, that the busi- 
ness of the state as a whole is dead, is 
untrue and misleading. 
Local Agents Are Excellent 


The personnel of the local agents, the 
volume and character of the business 
for the entire state, will compare favor- 
ably with that of any agricultural com- 
munity in the country. 

Your correspondent also says: “Of the 
larger cities, Fort Scott and Leaven- 
worth are the poorest from an insur- 
ance standpoint. These towns have 
grown very little in recent years. There 
is an absence of commercial and indus- 
trial activity, and they are marked 
N. G. by special agents familiar with the 
state.” 

To any one who is at all familiar 
with the conditions in either of the cit- 
ties named this statement needs no refu- 
tation, but to those who might assume 
that the author of the statement speaks 
with some knowledge of his subject, I 
will say that I have been a resident of 
Fort Scott for 40 years. I know the 
conditions here, and I know something 
of the conditions in Leavenworth. I 
know that the statement made has no 
basis in fact, and is unfair to both of 
these cities. 


What Fort Scott Has Done 


Bourbon county, of which Fort Scott 
is the county seat and business center, 
is the pioneer county of the state in the 
matter of good roads, having more than 
120 miles of hard surface rock roads 
now in use, and 30 miles more under 
construction or contract. It has the 
largest mileage of good roads of any 
county in the state, and one of the larg- 
est of any county in the United States. 

In the last five years Fort Scott, 
which your correspondent says shows 
“an absence of commercial and indus- 
trial activity,” has built a $100,000 high 
school building, a $125,000 junior high 
school building, a $300,000 Borden Con- 


vator, has seen large additions made to 
the railroad shops and terminals of both 
the Missouri Pacific and Frisco rail- 
roads, and has increased its bank de- 
posits 80 percent. This is not all, by any 
means, that has been accomplished in 
this community, but is sufficient to show 
the unreliable character of the state- 
ment referred to. 

Fort Scott has no ambition to be a 
boom town. Naturally, it wishes to in- 
crease in population, but it aspires, 
first of all, to be a substantial town. It 
has no get-rich-quick promoters; no 
Dlue sky artists. It has not had a busi- 
ness failure in many years. It is a 
clean town physically and morally, and 
is justly entitled to rank with any of 
the many fine little cities of which Kan- 
sas boasts. 





Good Record in Nebraska 

OMAHA, NEB., Dec. 23.—Fire insurance 
men in Nebraska, making an offhand 
survey of the year, find reason to con- 
gratulate themselves in the small amount 
of losses, the few fires of importance, 
and a growth of business that has never 
been equaled in Nebraska. 

“The year was a good one as to hail 
losses,” said W. C. Lyle, general agent 
for the St. Paul Fire & Marine. “The 
state government this year dabbled for 
the first time in hail insurance, but our 
business did not suffer. There have been 
fewer fires, due, undoubtedly, to the 
spread of conservation work. Particu- 
larly is this true among the grain ele- 
vators, food warehouses and fuel sta- 
tions. 

“With our help returning from the 
war, the high price of produce and the 
consequent desire for insurance, the com- 
ing year looks better than any I have 
seen in my long experience in the field.” 





Report Made on Des Moines 

DES MOINES, IA., Dec. 23.—E. R. 
Townsend, hydraulic engineer for the 
Western Union, has made a report at the 
instance of the Iowa Insurance Service 
Bureau to the city authorities and busi- 
ness men, suggesting some important 
changes in the fire protection facilities 
of this city. Unless steps are taken to 
bring about improvements, he says, Des 
Moines will lose its classification. The 
report is an exhaustive one and is being 
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PERSONAL LIABILITY CLAUSE 


Austin, Tex., Is the First City of the 
South to Adopt Ownership 
Responsibility 


AUSTIN, TEX., Dec. 24.—This city 
has adopted the personal liability 
clause advocated by the National Fire 
Protection Association and made it a 
part of the standard fire marshal’s ordi- 
nance. Austin is not only the first 
Texas city but the first city in the en- 
tire south to adopt this feature. It is 


of T. F. Baker, chief inspector of the 
Fire Insurance Commission. 

The personal liability clause as 
adopted by Austin provides that in case 
of fire resulting directly or indirectly 
from any omission or neglect to prop- 
erly comply with the orders of the fire 
marshal, the person or persons culpable 
or negligent in respect thereto, shall 
be liable in a civil action for the pay- 
ment of all costs and expenses of the 
fire department incurred in and about 
the use of employes, apparatus and ma- 
terials in the extinguishment of any 
fire resulting from such cause. The 
amount of such costs and expenses are 
to be fixed by the city commission, 
and, when collected to be paid into the 
general revenue fund of the city. 


Arranging for Consolidation 


AUSTIN, TEX., Dec. 23.—Ike Jalonick 
of Dallas was in Austin last week fur- 
ther conferring with the governor and 
other state ‘officials regarding the con- 
solidation of the three Texas fire com- 
panies into the Republic of Texas, with 
a capital stock of $1,000,000. The Com- 
monwealth has increased its capital 
stock so that the combined capitals of 
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JAMES W. BOLLINGER, Pres. 


Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 


This Company has had 35 years of successful business experience, and is now doing business in 
isconsin, Ohio and Indiana. Itis a good company for the agent, because in addition to 
writing a general business, it accepts practically all classes of farm risks. 
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hearing from agents desiring to represent us. 
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q It is recognized by 
the ideal form for a Lightning Conductor. It has greater strength and is much 


more effective in controlling an electrical discharge because of its greater conducting surface. 





(Formerly known as National Flat Cable) 
Shinn-Flat is the most up-to-date Lightning Conductor, scientifically, that has 


e highest scientific authorities as 


dedstythe W. C. Shinn Mfg. Co., 1633 Monadnock Bldg., Chicago 
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Surplus to Policyholdevs ‘ 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 
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national make the necessary total of 
$1,000,000. 

Mr. Jalonick said that the final touches 
would be arranged at the annual meet- 
ings next January and that the amalga- 
mation would become a reality by the 
end of January. 

Gilbert Hughes has returned as a spe- 
cial agent of the Texas companies. He 
finished at the officers’ training camp at 
Waco and upon being discharged was 
again employed by the Jalonicks. 

Edison C. Jalonick, nephew of the 
Jalonicks, expects to return to the service 
of the Texas fire companies in late 
January or February. At present he is 
a lieutenant with the 8rd field artillery 
in France, but is soon to be discharged 
to return to commercial life. 


CLAIMS TEXAS LAWS ARCHAIC 


Commisioner Austin Says That There 
Is Much Need of Modernizing and 
Liberalizing 


AUSTIN, TEX., Dec. 24.—Commis- 
sioner Austin in his annual report states 
that the insurance laws in many re- 
spects are archaic, lacking in elasticity 
and incapable of application to modern 
conditions and that all classes of in- 
surance business, have grown to such 
an extent during the past decade that 
some of the laws are inadequate either 
to protect the insuring public or to 
enable legitimately conducted insurance 
organizations to enjoy the latitude of 
operation to which they are entitled 
and which would enable them to render 
a greater public service. 

He recommends the adoption of an in- 
surance code broad enough to enable 
insurance organizations to meet those 
conditions which will grow out of the 
reconstruction period following the war, 
and that legitimately conducted insur- 
ance organizations of all kinds should 
be permitted to enjoy the greatest pos- 
sible freedom from legislative restric- 
tions compatible with the public inter- 
ests. He states that much of our insur- 
ance legislation dates back to 40 years 
ago and dealt with conditions very dif- 
ferent from those now existing, and that 
these laws were the product of a public 
temper not friendly to the development 
of the insurance business and that their 
effect has been to restrict and retard, 
rather than to encourage and build up 
on broad constructive lines a business 
which affects in some degree every citi- 
zen of our state. 


Texas Notes 


The Globe National Fire of Sioux City 
has been licensed in Texas. 


The Prudentia of Switzerland has been 
licensed in Texas. 
Arkansas Notes 


There are two of the best known in- 
surance men of Arkansas in the legisla- 


ture which assembles Jan. 138. They are 
Allan Kennedy of Fort Smith and Joe C. 
Meyers of Helena. 


W. C. Cruce has bought out the A. M. 
Bell agency at Morrilton, Ark. 


It is admitted by all that there will 
be a very hard fight in the approaching 
session of the Arkansas general assem- 
bly for the repeal of the act under which 
bureau was 


the Arkansas actuarial 


created. 








THE SOUTHERN STATES 




















L. A. Sullivan 


Lawson A. Sullivan has been appointed 
Mississippi state agent of the New York 
Underwriters, succeeding C. E. Grover, 
who recently resigned. 





Brown as Full Partner 


Effective Jan. 1, Robert E. Brown will 
be admitted as a full partner into the 
John W. Gordon general agency at Rich- 
mond, Va., which covers the two Vir- 
ginias and North Carolina for the Lon- 
don Assurance. Mr. Brown has been 
connected with the firm for the last 17 
years and knows the business from the 
bottom up. For two years he has been 
acting assistant general agent in place 
of Giles B. Picot, who died a week or so 
ago. The style of the firm will be Gor- 
don & Brown, general agents. Colonel 
Gordon expects to continue actively in 
harness, although he has been in service 
for upward of forty-five years. 








NEWS FROM THE EAST 




















Eastern Union Meeting 


The Eastern Union held a meeting last 
week in New York City, H. A. Smith, 
president of the National of Hartford, 
being elected chairman of the executive 
committee, and President W. H. Stevens 
of the Agricultural, vice-chairman. The 
Home Fire & Marine, the California, the 
Sterling Fire and the Hudson of New 
York were elected to membership. 


Consider Change of Name 


BOSTON, Dec. 21.—The Insurance So- 
ciety of Massachusetts held its annual 
Christmas tree smoker and cabaret song- 
fest at the Boston Yacht Club last night, 
with an attendance of something like 150 
of the liveliest young workers in the 
Boston insurance field. Walter E. Stone 
was the Santa Claus and every man in 
attendance received a present, with ap- 
propriate and personal comment. One 
futile attempt was made to transact 
business in considering a change of 
name to the Insurance Society of Boston, 
to avoid confusion with the insurance 
agents and federation associations of 
Massachusetts, but the matter went over 





to the next regular meeting. 





DANGER IS FOUND AT 
THE STATE CAPITALS 


(CONTINUED FROM PAGE 1) 
is no question but that the government 
will exercise more jurisdiction over 
private activities and most men will 
agree that it is needed. 


Radicals Before Legislatures 


When it comes to government owner- 
ship there will be a sharp cleaving of 
opinion, It does not occur to the lead- 
ing men here that the people will 
go so far as to demand federal govern- 
ment insurance in sweeping terms so 
long as privately conducted insurance 
can give a good account of itself. Be- 
fore the state legislatures, however, 
there will come plausible people with 
backing who are advocating state in- 
surance of various kinds. Here is 
where the danger signal should be 
hoisted. 

Must Supervise Government 


The National Underwriter has taken 
the position all along that so far as in- 
surance is concerned, it should square 
itself with the progressive ideas of the 
day. It should cooperate with the fed- 
eral government, should assist it and 
should not take a belligerent and trucu- 
lent attitude. Undoubtedly the govern- 
ment will supervise business more than 
it has in the past. On the other side, 
business men must give more attention 
to supervising the government. They 
must take a bigger interest in politics 
and statecraft. They must ally them- 
selves with political machines and see 
to it that high-grade men are elected to 
office. They cannot expect to sit in their 
offices out of touch with popular currents 
and expect those in governmental affairs 
to be guided by their opinions. They 
are out of touch with the moving cur- 
rents and will not be listened to. In- 
surance men who have been closely affil- 
iated with the authorities at Washington 
have become much more tolerant and 
broad-gaged than ever before. They feel 
that the government has done a magnifi- 
cent piece of work. Regardless of the 
waste and mistakes, the world has been 
saved from the grip of a great military 
power. Righteousness, justice and de- 
mocracy shall rule. 


Must Work in the States 


The state governments will undoubt- 
edly be more ambitious. There are a 
number of elements Working toward 
state insurance so far as the individual 
states are. concerned. It is here the 
National Association of Insurance Agents, 
the Insurance Federation, the National 
Association of Casualty & Surety Agents 
and the state agency associations must 
get in their work. 

Perhaps workmen’s compensation in- 
surance is the thinnest wedge that the 
opponents of private insurance can use. 
Akin to it is compulsory state health 
insurance. There are various seductive 
arguments that can be used in behalf of 


state monopoly of compensation insur- 
ance, as well as compulsory health in- 
surance, that appeal to the masses. A 
so-called moral issue is created. Back 
of these movements are the professional 
reformers, the extremists, many of the 
social workers, the doctrinaires and in 
some cases the labor element. There are 
certain insidious and yet potent forces 
working through the state legislatures 
en the promise to remedy ills. The Non- 
partisan League, the Industrial Workers 
of the World, the Socialists and the ex- 
treme labor element, if brought together, 
will form an imposing force. 


Compulsory Hail Insurance. 


In The National Underwriter of recent 
date appeared a story to the effect that 
at the forthcoming session of the North 
Dakota legislature a bill would be intro- 
duced backed by the Nonpartisan League 
providing that every acre of tillable 
ground in the state shall be assessed 
for a state hail insurance fund. To those 
who have been in North Dakota this 
danger is certainly real. The Nonparti- 
san League has grown rapidly. So far 
the bubble has not burst and the farm- 
‘ers seem to feel that an organization 
of this kind is necessary. The leaders 
in the movement have waxed fat finan- 
cially, while they have been able to pull 
‘wool over the eyes of the agricultural 
element. 

Commissions are now investigating the 
compulsory health insurance in a num- 
ber of commonwealths and aligned with 
it are old age pensions and so on. 


Attitude of Labor 


Probably the biggest factor that will 
be the most formidable to combat is 
union labor. Labor will undoubtedly take 
an antagonistic attitude toward: private 
insurance and make that one of its im- 
portant platforms. Labor feels very se- 
cure in its position. Wages have gone 
up tremendously and the labor element 
will endeavor to maintain the scale. 

All readers who perused the interview 
in a recent issue of The National Under- 
writer with John Fitzpatrick, president 
of the Chicago Federation of Labor, were 
undoubtedly astounded at some of the 
claims he made on the part of organized 
labor. It seemed an entirely new doctrine 
to the people. 


Must Be Moderation 


Capital must give labor a square deal, 
of course; wage earners must be treated 
fairly, but labor itself must not exact 
the last pound of flesh. There must be 
moderation in its demands, or it will kill 
its own program. The labor problem is 
undoubtedly the most difficult one before 
the people to solve. The attitude of labor 
toward insurance is one that underwrit- 
ers will have to reckon with. In the 
opinion of insurance men here, company 
officials, field: men, local agents, and all 
in the business must give a greater 
study to labor, its demands, its condi- 
tions, its program and its facility. The 
interview published in The National Un- 
derwriter with Mr. Fitzpatrick is un- 
doubtedly one of the most illuminating 
that has been given in so far as insur- 
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ance men are concerned. And it is at 
the state capitals where labor will make 
itself felt. 

Summing up, therefore, the situation, 
insurance men have a real peril con- 
fronting them in connection with state 
governments and not the federal govern- 
ment. It is within the individual states 
that the real peril lies. State legislators 
should be carefully cultivated. 





Eastern Notes 


The Seneca Fire of New York has been 
admitted to Massachusetts. 


Lieut. A. R. Ellis, honorably discharged 
from the aviation service, U. S. A., has 
resumed his field work for the Queen, 
operating from Montpelier, Vt. New 
Hampshire has been added to Vermont 
under charge of Lieutenant Ellis in con- 
sequence of the recent death of Martin 
Bartlett of Waterville, Me. 


Miscellaneous Notes 


President J. B. Levison, of the Fire- 
mans Fund has been on an eastern trip 
and was in Chicago last week. 

All executives and engineers of the 
Fire Prevention Section of the War In- 
dustries Board at Washington, D. C., re- 
cently disbanded, have returned to the 
various insurance organizations and com- 
panies employing them before the entry 
of the United States into the war. 





“You do not have to be smart to 
learn the Dean Schedule,” says a man 
who uses it every day in his business. 
Why not use it in yours? Get the facts 
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REPORT FEWER THEFTS NOW 





Records of Middle Western Cities 
Show Improvements—Figures on 
Detroit and Chicago 





E. L. Rickards, manager of the Auto- 
mobile Protective & Information Bu- 
reau says that conditions in the middle 
west are not worse as was recently 
reported, but that on the contrary dur- 
ing 1918 there has been a noticeable im- 
provement particularly in the large 
cities and the so-called bad spots. The 
cities with the worst theft records 
have been Chicago and Detroit, and 
in these two cities there has been a 
decrease in the number of cars stolen. 

From. Jan. 1, to Oct. 1, 1917, there 
were stolen in Chicago 2,529 cars, and 
for the same period in 1918, only 1,692 
machines were stolen. There were 187 
theft cases tried before the automobile 
court this year and 180 convictions se- 
cured, 

In Detroit for the first nine months 
of 1917, 3,527 cars were stolen, while 
for the same period of this year only 
2,156 machines were stolen. There 
were 271 theft cases tried and 127 con- 
victions secured. 

Other large middle western cities 





have shown proportionate improve- 
ments. Effective work is also being 
done in Mineapolis and St. Paul. In 
the first nine and one-half months of 
this year 80 cars were stolen in St. 
Paul and 776 in Minneapolis. Com- 
pared with the record Sf last year this 
is a decrease in St. Paul thefts and an 
increase in Minneapolis. The Minne- 
apolis Automobile Trades Association 
has taken an active interest in combat- 
ing thefts, and formed a permanent or- 
ganization for this purpose. When the 
figures for the year are published they 
will show not only a reduction in 
thefts, but an increase in the number 
of convictions secured. 





THIEVERY MUCH LESSENED 





Improvement in the Situation Is 
Found in Detroit, Which Has a 
Bad Record 





DETROIT, MICH., Dec. 23—Or- 
ganized thievery has not been entirely 
wiped out in Detroit, but it is very 
much demoralized. Sam Kaplin, the 
king bee, who passed as an honest 
grocer, is behind prison bars in the 
Michigan state prison, but the trial of 


The Indemnity Co. of America 


St. Louis, Mo. 


AUTOMOBILE INSURANCE In All Its Branches 





Tom Fleming, his chief aid, to the 
surprise of all knowing the case, re- 
sulted in an acquittal. However, 
Fleming is not at large. He is in jail 
awaiting trial on several other cases, 
and the police are confident that in 
due time he will join his chief in Jack- 
son. 

In running down automobile and ac- 
cessory thieves the Detroit police de- 
partment has been putting on steam 
and speed. Last year four men were 
detailed for this work; this year 20 men 
are busy, with three extra in-the office 
under the direction of Capt. Parker, 
tabulating information and _ keeping 
track of every item that will help 
catch the thieves. 


Loss Figures Reduced 


What this work has accomplished is 
shown by the fact that whereas in 
October, 1917, there were 471 machines 
stolen, in October, this ‘year, only 188 
were lost. Of these 188 the police 
department recovered 181 for Detroit, 
and also 14 for other cities. The actual 
loss, last year, in the theft of 4,725 
machines, was $621,312. The loss this 
year has not yet been determined, but 
enough is known to show the loss fig- 
ures for 1917 will more than be cut in 
opie do not realize that the losses 
in stolen automobiles are reflected in 
the rates,” says A. H. Dining, in charge 
of one of the principal adjustment bu- 
reaus in Detroit. “And some men who 
lose their machines are too indifferent 
to back up complaints even when the 
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Prompt correspondence with agents, quick adjustments and settlements. 


insurance and 


Only 








NEW HOTEL 


TBREVOORT 


Chicago, Illinois 
On Madison St., near LaSalle 


One minute from the 
Insurance District 




















high grade companies handled. |. PeeeRS 
: . Ei The Patronage of In- 
t t en t1 on ! Write Us for an Agency = surance Men Is 
We also handle river hull, yacht, river cargo, ocean cargo, parcel post, registratered mail, tourist Berean Sele Saba Olicite 
floater, transportation floater and traveling salesmen floater insurance. ea Seal EA Laurence R. Adams, Sec’y and Mgr. 
—— 











| GENERAL AGENTS WANTED | 








INDEMNITY MUTUAL MARINE AS. 
SURANCE CO., LTD., OF LONDON, 
ENGLAND 


Surplus United States Statement,$ 461,101 
Surplus Home Office Statement, 11,727,022 
UNITED STATES LLOYDS, Inc., of 
NEW YORK, N. Y. 


Surplus - - - - - + - = $830,150 


3 South William St. 


Automobile Insurance 





THE ROYAL EXCHANGE ASSURANCE 
(Marine Dept.) OF LONDON, ENG. 
Surpluu - - -'- - «- - $1,348,075 
THE TOKIO MARINE AND FIRE 
INSURANCE CO., LTD., 

OF TOKIO, JAPAN 
(Marine Department) 

Surplus United States Statement, $ 562,916 
Surplus Home Office Statement, 7,433,611 


APPLETON & COX, Attorneys 


NEW YORK 


AN ATTRACTIVE PROPOSITION 








| GENERAL AGENTS WANTED 





Mr. Agent 








Recommend the Cheapest and 
the Best of the Approved 
Automobile Locks— 


NEUTRALOCK 








Inquire about our Protected Commission arrangement. 
It’s for your benefit. 


Holloway Sales Company 


2101 Michigan Avenue, CHICAGO 
PHONE CALUMET 4492 


a J 

















Re-Insurance 
Excess Re-Insurance 
Catastrophe Hazard 





DEE A. STOKER 


11 So. La Salle St. 
Accident, Compensation, Liability and Excess Auto Fire Covers 


RE-INSURANCE UNDERWRITER 


CHICAGO 
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thief is apprehended. 











SERVICE 


FOR 


BROKERS 


AUTOMOBILES 


INSURED UNDER 
LIBERAL FORM POLICIES 


CRITCHELL, MILLER, 
WHITNEY & BARBOUR 
15th Floor, Insurance Exchange 
CHICAGO, ILLINOIS 


Over Le A Years of Continuous 
Successful Operation in Chicago 








I have one case 
of this kind in mind—a prominent Mich- 
igan newspaper man, whose machine, a 
Dodge Sedan, was stolen in Pittsburgh. 
The police got the man with the goods, 
yet the owner declined to prosecute, stat- 
ing that he ‘hadn’t the time,’ and that 
‘the machine was insured, anyway.’” 


Capt. Parker’s Views 


“What is needed is quick conviction 
of auto thieves,” says Capt. Parker of 
the Detroit police. “If these cases could 
be brought to trial as soon as the thief 
is apprehended, it would deter many 
from entering this kind of business life. 
Team work by the police and the courts 
is necessary. Auto thieving gets into 
the blood, of some people at least, and 
the only cure in such cases is prison 
bars. I should be lenient with first of- 
fenders, but leniency after that is very 
much misplaced.” 

“The remedy for auto thieving?” 
queried Secretary Walter of the police 
department. “Well, it seems to me that 
owners ought to be penalized for their 
carelessness. Perhaps forbidding ma- 
chines to be insured for more than half 
their value might have a good effect. It 
would have to be a state law, at least, 
and I understand such a bill is to be in- 
troduced in the incoming legislature.” 





New Automobile Rates 

NEW YORK, Dec. 24.—Work on the 
automobile conference rate schedule is 
progressing so favorably that it is 
planned to have the final schedules—fire 
and theft—in the hands of the com- 
panies Jan. 15, the rates to be effective 
as of March 1. These rates are based 
for the first time in the history of the 
business on actual experience. 





New Lock Seeks Approval 
_The Detroit Steering Wheel Corpora- 
tion is applying to The Underwriters 
Laboratories for approval of a steering 
wheel lock combined with its patented 
tilting steering wheel. The lock is de- 
Signed to guard against some of the 
points on which previous devices have 
been subject to manipulation. 





Bureau to Extend Activities 

NEW YORK, Dec. 23—Branch offices 
of the Automobile Underwriters Detec- 
tive Bureau will be established at Buf- 
falo, Pittsburgh and, possibly, Dallas, 
Texas; the last named, if it be decided 
to open at Dallas, reporting to the 
Atlanta office. Automobile thieving con- 
tinues steadily and has attained such 
proportions as to justify an increase in 
existing tariffs, according to many com- 
pany managers. While certain offices 
report a high pereentage recovery of 
Stolen cars, the general average is 
slight, especially in the cities of New 
York and Philadelphia, where well or- 
8anized gangs of thieves flourish, and, 
Seemingly, have little fear of the police. 


“Get wisdom, get understanding” 
about the Dean Schedule from the cor- 
respondence course THE: NATIONAL UN- 

















HOME OFFICE, PIERCE, BUILDING 


St.Louis 


CHAS. W. DISBROW, PRESIDENT 











“All Kinds of Insurance on Automobiles” 
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‘Thousands 


ing manufactured each day and the number will be increased 
as the embargo on pleasure car production is raised still further. 
Automobile insurance has been good with usall during the war. 
It will get better and better with leaps and bounds. Let it get 
better with you in thesame way. Connect with a live com- 
pany that has a special policy. 


of new prospects 
for automobile 
insurance are be- 


Automobile 
Liability 
Company 


Limited Matual 


Security Building 
MILWAUKEE, WIS. 











FIRE—TORNADO—AUTOMOBILE 





INDEPENDENT ADJUSTERS 











COMMERCIAL UNION 
Assurance Co., Ltd., of London 


PALATINE 
Insurance Co., Ltd., of London 


ILLINOIS 


MISSOURI 


QUINCY ADJUSTMENT 
& SERVICE BUREAU 


IOWA 


Well’s Building, Quincy GEORGE C. GILL, Mgr. 





COMMERCIAL UNION 
Fire Insurance Co., of New York 


UNION 
Assurance Soc., Ltd., of London 


ILL, WIS. red 


TAYLOR 
1865 ingurance Puchange, Chicago 
a 
ADJUSTER OF FIRE LOSSES 





CALIFORNIA : 
Insurance Co., of San Francisco 
WESTERN DEPARTMENT 


N. E. Cor. Clark and Monroe Streets 
Chicago 


ILLINOIS AND EASTERN IOWA 


WESTERN | eee 
62 S. Cherry St., Gabebara, 5 ye 





H. C. EDDY, Resident Secretary 











HLF » Arnold, . Bartlett 
Fire and Aatonntile 
ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
506 & 7 Robeson Bldg., t hampaign, Tl. 
Western Union or Long Dist. Phone (Office 147, 


Res. 458) facilitates pramnt service 





THE COMPANY WITHTHE BYRAMID 





ILLINOIS 


THOMAS A. PETTIGREW 
Eaves Building, Streator, Illinois 


Fire loss adjuster for the companies. Building Losses 


a specialty. 





North & Central 
ILLINOIS 


Western 
INDIANA 


Southern Eastern 
WISCONSIN IOWA 
BEN C. COOPER 
Central Life Bidg., Ottawa, Illinois 


ADJUSTER UF FIRE LOSSES FOR THE COMPANIES 


34 years in insurance work 








ADJUSTER OF FIRE LOSSES 


Nor. & Cen Sou West 
ILLINOIS WISCONSIN EOWA INDIANA 


J. M.HILTON 
1438 Ist Nat’l Bank Bldg., Chicago, 
OR THE COMPANIES 





NEW Ha / HAMPSHIRE 


IND. 


ILL. KY. TENN. 
I. H. ODELL & SON 
110 Upper Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 


Marine 





s72 TET oc 








6.250.526 89 70. 


6.097" — 60 No. 229 Beacon Building 


FIREINSI INSURANCE Co Kansas Oklahoma Eastern Colorado c. 
wane A Ay y o al BUREAU 
xEr=E1 ECRITED ARREN, Manager. 


Fire Loss aan for the Companies Only 
Wichita, Kansas 








67 
6.350,079.09 }.725. 713.78 \ 
6.515.829 58 2.006.944 79 
6.969.872 54 |_ _ 2.100. 428.41 

7.383,893.68 | 2.112.189.53 


TOTAL LIABILITIES---- $3,771,704. 5 














General Adjusters. 


MINNESOTA AND TRIBUTARY STATES 
J. F. MAIN & COMPANY 


14 years experience. 
506 Palace Bldg., Minneapolis, Minn. 








KANSAS 
JOHN M, KINKEL W. P. KINKEL 
KINKEL ADJUSTMENT 
+ FIBR, TORHADO end UTOMOBILE 
HUTCHINSON : . KANSAS 
KANSAS 


B. R. BOLINGER 


Fire, Tornado, Hail and Automobile 
Losses Adjusted 
Bucklin 


MICHIGAN—OHIO—INDIANA 
HORACE L. SPICE 
Suite 919 Dime Bank Building 
Detroit, Michigan 


ADJUSTER FIRE AND AUTOMOBILE LOSSES 


NEBRASKA, WESTERN I0WA AND 
NORTHERN KANSAS 
ABEL J. BALDWIN 
Adjuster of Fire Insurance Losses 
803 Bee Bidg. Phone Red 5848 Omaha 


N. DAKOTA and N. W. MINNESOTA 
A. G. SCHULTHEIS 
Grand oo N.D, 
PROMPT SERVIC 
20 YEARS EXPERIENCE 


OHIO—WESTERN PENNSYLVANIA 
FRANK A. DUNNING 
282 East Market St., Akron, O. 

Fire, Automobile, Tornado losses 
PROMPT SERVICE, OHIO‘AND WESTERN PA, 
OHIO 

JOHN M. SEYMOUR 
363 Main Street Ashtabula, Ohie 


17 years experience as an insurance ayent 
and builder. 


WESTERN FIELD 


INSURANCE ADJUSTMENT co. 
. Crossan W. Shirley H. G. Fowles 


Kansas 




















Fire, Tornado, Automobile and Inland Marine Losses 
Pioneer | Ausomabee Adjusters 


juilding, Kansas City, Mo. 


WISCONSIN AND MICHIGAN 
Fire Loss Adjustments. Wisconsin and No. Michigan 
Over 25 years’ ex ce. 
DAVID LAWSON 
Room 1, Cook B 





Wi 


lock Oshkosh, 
Local and Long Distance Telephone 786 





POLICY HOLDERS SURPLUS $3,612.189.53 








DERWRITER has for you. 

















WESTERN ay an ss ™ AGENTS—M. 8 Moore, Exec- 


utive Special Agent, Haute, Ind.; Wm. Biel 
Terre Haute, Ind.; q mK. March, Western General 
ent, Hillsdale, Mich. Bertram James, L 
ich.; A. W. Jones, Columbus, Ohio; F. 8. Chase, 
Bloomington, Ill; J. Gosnell, 1126 McKnight 
Minneapolis, ¥ Yeaton, 217 West Water 
St. . ae Wis.; RB. x City, 


Towa. ; 
LC ‘stirs, State Agent, 
Colo 
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Cincinnati Underwriters 
121 East 3rd St.. CINCINNATI, O. 


Eureka F. & M. Ins. Co. Security Ins. Co. 
Organized 1864 Organized 1881 





COMBINED STATEMENT 


Capital - - = $250,000.00 
Assets - - ~ - 942,227.90 
Surplus to Policy Holders 624,198.79 





WRITE HAIL INSURANCE 





Establish your connéctions now for 1919 with 


A. J. Shaw General Agency 


HAIL INSURANCE BUILDING, McPHERSON KANS. 


Five high class stock companies covering the states of 
Kansas, Oklahoma, Nebraska, Colorado, New 











“THE 


CENTRAL STATES 


FIRE INSURANCE COMPANY 
OF WICHITA, KANSAS 
HENRY C. WHALEN, President 


FIRE, TORNADO, HAIL 
AUTOMOBILE, and 








F A. ROTHIER, Pres 
A mec BENUS, am 


Mexico and Wyoming. 


FARM RISKS 











Cc. BARTON, “Asst. Secy. 
R. HEATON, State Agt. 


Many of our agents made from $1000 to $2000 in commissions in 45 days in 1918 





A LIVE AGENCY COMPANY 


























PIONEER 


Fire Insurance Company 
of America 


29 South LaSalle Street 
CHICAGO 




















J. T. HARROP, 


Manager 








HENRY REIS, M. D. JOSEPH BERNING NAPOLEON PICKARD 
Vice-President Secy-Ti 


Vice-President y-Treas. 


DIRECTORS 
THOMAS E. GALLAGHER HENRY REIS, M. D. 
JAMES F. HOULEHAN JOSEPH BERNING 
DR. FELIX GAUDIN HUGH O'NEILL 


A good company for good agents 


SE/MARQUETTE NATIONAL 


FIRE INSURANCE COMPANY 


INSURANCE EXCHANGE 
HENRY J. WOESSNER Man. Underwriter 








NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J. MATRE 


CHICAGO 











THE LIVERPOOL & LONDON & GLOBE 


Insurance Company Limited 


Its United States assets are $16,153,068.57, every 
dollar representing UNITED STATES INVEST- 
Y MENTS, which are held in trust for sole protection 
of American policy holders and subject to strict 
supervision of State Insurance Department. 





“WCindles heGlobe” 
WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI, DEPT.., 401 Fourth Nat. Bank Bldg., CINCINNATI, OHIO 























F.R. Ormsby, Pres. 


Industrial Fire Insurance Co. 
AKRON, OHIO 
Capital $300,000 Surplus to Policyholders $330,600 


An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 


G.F. Hutchings, Secy. Joseph Winum, Treas. & Asst. Secy. 






















































































IN YOUR FIELD, WRITE ba? ABOUT 





THEM. WE MAY BEABLE TO HELP YOU, 
T IS WORTH TRYING 


ARIZONA CENTRAL DEPARTMENT L e 
° TD | ondon & Lancashire 
The Concordia Fire FIRE INSURANCE COMPANY, COVERING FIRE 
( PHOENIX, ARIZONA setantaus 
Insurance ompahy sateen, Se Insurance Company 
: : CHAS. P. HALL sepia 
of Milwaukee, Wis. $200,000.00 SPECIAL AGENT of Liverpool, England 
Total Assets, 2019 INSURANCE EXCHANGE 
EDGAR M. DAVIS = 
Jan. 1, 1918 . . . $3,115,504.64 a CHICAGO 
Capital Stock . 750,000.00 VICE-PRESIDEMENERAL MANAGER meer 4 senha 
ce gs 1,664,365.49 39 S. La Salle St., Chicago, Illinois 
holders . . 1,106,374.34 
ie, Oh ~ HAVE BEEN PAID A. G. McILWAINE, JR., Manager 
H 
a I 410 TONS OF GOLD 8238" a 
Sprinkler Leakage Insurance Company .of SAM B. STOY, Manager 
el at NORTH AMERICA ial 
PHILADELPHIA 
TR ACTOR THE OLDEST AMERICAN STOCK FIRE INSURANCE COMPANY Northern 
ENTS IN SECURING 
INSURANCE by Pye aly peed ee Oe mo ANY SUCH RISKS Insurance Company 


of New York 

















SPECIAL 


STATEMENT DECEMBER 831, 1917 


























MMR te os strikes seaees $1,879,649.27 

MARUMIRIOE 0s cic oe set alsin drain e 1,104,052.74 

POLICY || VULCAN INSURANCE CO. || Giteeccocco sm 

FIRE 89 FULTON STREET NEW YORK INCORPORATED 1911 || Soci tsBoiicyhoiders 22. 775%596.53 
LIGHTNING ’ ‘FIELD MEN 

EXPLOSION STATEMENT DECEMBER 31, 1917 pom on W.BECK le 

SELF-IGNITION Total Admitted Assets - - - - - - - - $507,968.00 S6 Rico Ar pec LinpsKoG, SM 

TORNADO Surplus to Policy Holders - - - - - - - 321,320.00 752 Pack Ave. une ALIEN * sen 

_ AUTOMOBILE DEPT. Net loss Paid since Organization - - - - - 375,213.00 aad Dieettiaon nun ‘i 

HA eAMFRANK G. DELAHUNT 

NOVER ae IRE Correspondence solicited for lines on high-class mer- catncmaae SE creda 

NEWYORK CHICAGO SAN FRANC SCO cantile and special hazards where not represented. 259 East Broad St. Columbus, 0. 
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IMPORTANT PART IS 
PLAYED BY INSURANCE 


H. T. Miller of Minneapolis Tells 
Some of the Contributions 
to the War 


NEEDED REFORMS SHOWN 
Wants the Fraternity Cleaned and 


Purged of Rebaters and Twisters 
—Recommendations Made 





H. T. Miller, agency director of the 
New York Life at Minneapolis and 
president of the Minneapolis Life Un- 
derwriters’ Association, gave an ad- 
dress before that body the other day 
in which a look into the future is giver 
that is valuable. He said: 

Throughout the entire period of the 
war life insurance played a most im- 
portant part. For the first time in any 
war a great nation gave it recognition. 
{t is the only agency I know of which 
made a better fighter of the man at the 

‘ont without decreasing the resources 
“Y the folks at home. With one hand 

bolstered up the courage of the 
. hter, cut the cord of financial worry 
and left the fighter with nothing but 
fight and victory in his mind and heart, 
and these two elements, it is claimed, 
were most important factors in the win- 
ning of our war. With its other hand, 
life insurance administered its benefi- 
cence to sorrowing mothers, wives and 
children, coming as a ray of sunlight in 
a darkened home—not as compensation 
(a nation cannot compensate a mother 
for the loss of her boy), but as an ex- 
pression, renewed once each month, of 
a nation’s appreciation of the service 
rendered by the hero who died for it 
in its effort to make the world a better 
place to live in. 


Salesmanship Was Required 


It was the men and women in the in- 
surance field who taught the value of 
life insurance to our government offi- 
cials and to our military commanders. 
It is the “good agents of life insurance 
who are directly responsible for the pay- 
ment of millions of dollars of life in- 
surance benefits into the homes of 
American heroes. Life insurance agents 
in both the army and navy were called 
upon to preach the value of, and to sell 
—yes, actually sell the government’s 
‘insurance policies, the government offi- 
Cials having learned, shortly after the 
insurance bill was passed, that life in- 
surance. even government life insurance 
in time of war, must be sold by first 
class salesmen—that life insurance can- 
not be sold over the counter or by any 
old “Tom, Dick or Harry.” Our gov- 
ernment was compelled to recognize the 


(CONTINUED ON PAGE 13) 





REASON ¥20%SUCCEED 


WE GUARANTEE TO SAVE 4 PRE- 
MIUMS on a 20-Pay Policy and pay Splendid 
Dividends besides. 

OUR GUARANTEED PAID-UP ADDI- 
TIONS POLICY will meet ANY competition. 
It guarantees to save the Insured 4 premiums 
out of 20 and give him dividends besides. 
Total Disability clause. Special Dividends to 
Total Abstainers. Average rates. 

This is the most popular Policy in the Cen- 
tral West. Why do we say this? Because it 
gives the best advantages to both the Insured 
and the Agent and because we have in force 
over Fourteen Millions of it—over FOUR- 
TEEN MILLIONS of this one Policy alone 
right here in the Central West. 

Its Good Advantages sell it and KEEP IT 
ON THE BOOKS. 


WHY NOT SELL THE BEST? 
Good Contracts to Live, Clean Agents 


A FARM MORTGAGE BEHIND EVERY POLICY 
PEORIA: LIFE comeany 
a —2 OL FS ILLINOIS 








INDEX TO LIFE SECTION 


Insurance played an important part... 1 
Industrial business increased........-- 1 





Need not withhold tax.........--+++++5 2 
Association activities. ........--++eeees 2 
Kansas forfeiture........--++seeeeees 3 
Policy may be contested after death... 3 
Among industrial men........+--+++4+ 4 
South Dakota companies to merge..... 4 
President Bulkeley’s birthday.... Rot 
Handling companies’ deposits.... . 6 
News about policies.........+- goueue 
a Er ere cc ta 10 
OIE OPT ee eT eR 10 
An appreciation of E. C. Platter....... 11 
Hobart gives ViewWS........seeeeeeeeee 15 





CAPITAL, $200,000.00 


A company born in the West, 







- Originators of the 
built for western people, “Multiple Option” Policy, 
by western men. a theebin endeuet 
A good policy for the 
GOOD AGENTS WANTED live wire. 


Progressive in Its Ideas 
Conservative In Its Management 


STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 








LIFE INSURANCE SECTION 


INDUSTRIAL PEOPLE — 
MADE FINE INCREASE 





Higher Wages Have Been an Im- 
portant Factor in Stimulating 
Life Insurance 


GOVERNMENT PLAN HELPS 


Great Mortality From Influenza and 
Pneumonia Has Caused All to 
Think Seriously 


CINCINNATI, O., Dec. 24.—An offi- 
cer of the Western & Southern Life 
estimates that one-third of the enor- 
mous increase in business which that 
company has had during the present 
year comes from increases in policies 
which were in force when the year be- 
gan. Several factors have operated to 
bring about this increase. First, of 
course, has been increased wages re- 
ceived by laboring men. While cost of 
living has greatly increased, there can 
be no question that in a very great num- 
ber of cases, wages have been increased 
sufficiently to more than take care of 
the higher cost of living. This surplus 
wage has gone partly to the buying of 


more life insurance. Many superin- 
tendents of the Western & Southern 
have made a specialty of increasing ex- 
isting policies to the limit, that is, to 
the limit which the insured can carry 
without feeling that his policy is a 
heavy burden. 


Government Plan Has Helped 





A second factor in bringing about in- 
creases has been the government en- 
dorsement of the life insurance prin- 
ciple by insurance of soldiers and sail- 
ors. Nearly every home circle in the 
land had a near relative in the service 
whose government life insurance was 
a subject of much discussion in it. The 
entire family, including the wage-earn- 
ing girls and boys, thus got their first 
understanding of what life insurance is 
and means. This knowledge was an 
excellent opening wedge for the indus- 
trial life men in getting new business 


Mortality from Influenza 


A third and very important factor 
has been the heavy mortality within the 
last few months because of influenza. 
Many were the instances in almost 
every neighborhood, where industrial 
workers were housed, where those who 
carried industrial insurance bitterly re- 
gretted that they had not taken out 
more insurance at the advice of their 
agent. 


Has Many Dependents 


Whenever a death occurred in a 
neighborhood it was a stimulus pro- 
voking increased policies where the 
agent used the opportunity afforded. 
The terrible toll of influenza deaths 
among the vigorous young men has 
been a particularly effective argu- 
ment for insurance among the indus- 
trial classes. There are several reasons 
for this. The industrial wage earner 


(CONTINUED ON PAGE 15) 
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LIFE COMPANIES NEED 
NOT WITHHOLD TAX 


Amendments Are Made in the Fed- 
eral Reserve Act by Senate 
Committee 


MAKE PROMPT PAYMENTS 


Original Measure Prevented Claims of 
Over $25,000 Being Settled 
at Once 


WASHINGTON, D. C., Dec. 23.— 
The original draft of the federal rev- 
enue act, prefaced by the Senate finance 
committee, charged life companies with 
the duty of withholding a sum suffi- 
cient to pay the taxes chargeable to 
the beneficiaries, upon the payment of 
death claims to specific beneficiaries. 
However, as the bill exempted from 
taxation an amount up to $25,000, pay- 
able to each specified beneficiary, the 
committee later agreed to an amend- 
ment providing that the companies 
need not withhold taxes where the 
beneficiary sent in written notice that 
the total insurance received by him 
upon the death of the insured, was not 
in excess of $25,000. 

This however, still left-in the bill a 
provision requiring companies to with- 
hold the tax where no such information 
was supplied by the beneficiary, or 
where the total insurance received by 
a specified beneficiary was in excess of 
$25,000. 

Further Changes Made 
Last week, however, the senate com- 


mittee of the whole made further changes 
in the bill relieving the life companies 
of the requirement to withhold taxes and 
providing that the beneficiary should re- 
port direct to the collector of taxes as 


to insurance in excess of $25,000. The 
amendment further provides that the 
beneficiary shall pay this tax direct to 
the executor of the deceased. 

These amendments are all in the in- 
terests of sound public policy and are 
designed in part to permit life companies 
to make their usual prompt payment of 
death claims, which would have been 
impossible under the proposed compli- 
cated system of withholding enough at 
the source to pay the taxes. A sidelight 
on the intricate nature of such withhold- 
ing is indicated by a fact that a com- 
pany having a death claim of $25,000 to 
pay to a specific beneficiary would not 
know offhand whether that was all that 
the beneficiary would receive in insur- 
ance or whether the total policies on a 
given life would result in payment of, 
perhaps, a much larger sum from the 
various companies to such beneficiary. 
Therefore, until the facts in each case 
were investigated, no company would 
know what to withhold for taxes, which 
become higher as the amount received 
increases. . 


Details of the Amendments 


For the benefit of those who may have 
before them a copy of the federal reve- 
nue act the specific amendments to carry 
out the changes agreed to by the senate 
committee of the whole are given: 

At the end of Section 407 (H. R. 12863, 
Calendar No. 563, page 131), add a new 
paragraph as follows: 

“Each beneficiary of an amount of in- 
surance in excess of $25,000 under poli- 
cies taken out by the decedent upon his 
own life shall within twenty days after 
coming into possession of such insurance 
give written notice thereof to the col- 
lector, and shall also at such time and 
in such manner as may be required by 
regulations made pursuant to law, file 
with the collector a return under oath 
setting forth: 

“(a) The total insurance received; 

“(b) Such additional data as may be 
necessary to establish the correct tax, 
and 

“(c) The tax paid or payable thereon. 

“At the same time or upon his later ap- 





pointment, a duplicate of such return 


shall also be furnished the executor. 
The beneficiary shall pay the tax upon 
such insurance to the executor within 
thirty days after receipt of the amount, 
or if the executor has not then been ap- 
pointed, within thirty days after such 
appointment.” 

In Section 411 (page 133, line 1), after 
“decedent” insert “or beneficiary under 
life insurance policies.” 

In Section 412 (page 133, line 19), after 
“transferee” insert, “except payment of 
insurance upon the life of decedent.” 

In Section 412 (page 134), strike out 
beginning with “provided” in line 1 and 
ending with “$25,000,” in line 9. 

In Section 412 (page 134, line 12), after 
“period” insert “except where such an- 
nuities or limited estates are created in 
the proceeds of insurance taxable under 
this title.” 





Association Activities 














CINCINNATI—A meeting of the Cin- 
cinnati association was held Dec. 20. 
President Houston appointed the follow- 
ing nominating committee: W. A. R. 
Bruehl, Sr., chairman, E. R. Ferguson 
and Frank Crawford. Another commit- 
tee was named from the floor to report 
rival candidates. On that committee are 
Chas. Israel, Harry Isgrig and L. B. 
Dierkes. 


* kK * 

Boston—The association at the Decem- 
ber luncheon Wednesday passed a resolu- 
tion that “The association at this time 
stands squarely back of Director-General 
McAdoo’s request that the life companies 
do all in their power to persuade the re- 
turning soldiers and sailors to carry 
their government insurance and not to 
lapse it.” The luncheon was dedicated to 
the “producers” and five of Boston’s most 
energetic young underwriters demon- 
strated some of their telling arguments 
in five-minute speeches, the speakers be- 
ing Truman E. Hayes, of the Connecticut 
General; Richard P. Baird, of the Travel- 
els; Richard O. Walter, of the Equitable; 
Robert W. Moore, Jr., of the New Eng- 
land Mutual, and Charles C. Gilman, of 
the National Life. 

* s ¥ 


Minneapolis—At the December meet- 








ing of the Minneapolis association the 
honor guests were: C. Louis Weeks, in- 
surance commissioner; A. O. Ellison of St. 
Paul, vice-president of the National as- 
sociation; J. E. Meyers, mayor-elect of 
Minneapolis, and W. M. Horner. 

President H. T. Miller presided. John 
A. Blond was elected secretary for the 
unexpired term of Walter E. Johnson, 
resigned. The president appointed a 
nominating committee composed of E. P. 
Kelley, chairman; Lorin Hord and J. J. 
Ahern. President Miller made an impres- 
sive address. 

Mr. Ellison brought a message from 
National President Jonathan K. Voshell, 
emphasizing the necessity of increased 
membership and the use of the chart of 
ethics, and commended Mr. Horner for 
his pioneer work for publicity for life 
insurance. 

Mr. Meyers gave voice to his apprecia- 
tion for the cooperation given him by 
the life underwriters during his mayor- 
alty campaign. He dwelt upon the duties 
of citizens and asked the same service to 
our city that we have given the nation. 

Mr. Horner gave a happy talk grilling 
the other speakers, and very seriously 
paid a tribute to women. 

Mr. Weeks closed the program and 
talked in a happy vein. 


H. Alexander Johnson 


H. Alexander Johnson of Hartford, 
Conn., assistant manager of the North- 
western Mutual Life for the last 12 
years, is going to Los Angeles, Cal., to 
be associated with W. K. Murphy, the 
general agent in that city. Mr. Johnson 
was in mercantile and manufacturing 
lines for a number of years and then 
went with the Northwestern Mutual. 
He has written $500,000 in business dur- 
ing this year. ° 


Frank K. Kohler 


Frank K. Kohler, agency supervisor 
of the Philadelphia Life, has resigned. 
The company has decided not to appoint 
a successor. 


General Agent George R. Douthit, of 
the Equitable Life of New York, reports 
$366,000 new paid-for business at the 
Sioux Falls, S. D., agency during the 
first thirty days of a sixty-day drive for 
rew business in honor of President Day. 





MERCHANTS LIFE INSURANCE COMPANY 


A complete new line of Policies incorporating all that is latest and best. 
Liberal Agency Contracts. 
Choice territory under direct contract in nineteen States. 
Four Million Dollars worth of Good Will distributed over entire territory by prompt payment of 
all claims since organization. 
Good agents have no difficulty in profiting largely by this established Good Will. 


On Agency matters address the President at the Home Office. 


WM. A. WATTS, President 
DES MOINES, IOWA 
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of Q) 


Service 











SCANDIA LIFE INSURANCE COMPANY 


30 North La Salle Street oH CHICAGO, ILL. 


NO PRELIMINARY TERM —THE ONLY ILLINOIS COMPANY, AND ONE OF 32 OUT OF 250 IN 
THE UNITED STATES NOW OPERATING ON THE BASIS OF FULL LEVEL PREMIUM RESERVES. 


ALWAYS MUTUAL—ALWAYS PROGRESSIVE— 
ALWAYS SUCCESSFUL. 
ME VERY ATTRACTIVE TERRITORY 
IN ILLINOIS, IOWA AND MICHIGAN. 


ILLINOIS’ ONLY MUTUAL OLD LINE COMPANY. 
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Has the Life Insurance Field Become More Limited ? 





Our Agents can sell policies on 


the same period 





$3,000, to young men and young women as young as age 2. 
surprising how much annual premium insurance for goodly amounts 
can be placed on the little folks, protective insurance and educational 
and business start endowment insurance. 
limit for ordinary insurance down to age 2 helps considerably in these 
days and we have other advantages that help still more. Our new 
business this year is more than 50% larger than the new business for 
last year. By the way, if your Company will let you 
write our insurance for children as a side line, we will. 
writing as much as $10,000 a month of this insurance as a side line. 


OLD COLONY LIFE INSURANCE COMPANY, 


NOT WITH US 


the annual premium plan, up to 
It is 


This extension of the age 


Some are 


:: Chicago, IIL. 


E. W. RANDALL, President 


The Minnesota Mutual Life 
INSURANCE COMPANY 


We have just entered 


THE STATE OF KANSAS 


We are looking for one or two capable General Agents 


A REAL OPPORTUNITY 


For Particulars Address 


E. S. ALBRITTON, Supt. of Agencies, Saint Paul, Minnesota 


T. A. PHILLIPS, Secretary-Actuary 








confidential. 


Address 77-P, 








We have something to offer in the way of a general agency that is 
very attractive to find with an old, conservative life company. It 
will pay anyone interested to investigate. 


All communications 
care The National Underwriter. 











— 









eee wt 


= > Sm OO 


tt oa He OO 


QO 


DmWanmonr M2 ered Ba 


YyReomich 








or life 


orecia- 
im by 
nayor- 
duties 
vice to 
tion. 
rilling 
riously 


m and 


urtford, 
North- 
ast 12 
Cal., to 
hy, the 
ohnson 
cturing 
d then 
Mutual. 
ss dur- 


pervisor 
esigned. 
appoint 


ing the 
lrive for 
ant Day. 


Lona 





7n 











\ctuary 


nesota 


| 





that is 
ny. It 
ications 
rwriter. 





December 26, 1918 


THE NATIONAL UNDERWRITER 


LIFE 











Established 
1867 








CSS eel 








THE REAR GUARD. 


of success. 


Company. 


Jesse R. Clark, 
President 


No more virile and efficient body of men can be found than 
the large army of life underwriters. 


Towering back of the agent in his efforts, as a mighty rear guard, is the 
strength and prestige of the Company and the Institution he represents. 
The stronger the rear guard, the greater the agent’s morale and chance 


Four big success factors in the work of the Union Central Agency Force are: 


The GOOD WILL created by farm loan in- 
vestments, developing the Country’s agri- 
cultural resources, and thereby contributing 
largely to the world’s food supply. 


The UNIQUE SERVICE extended freely to 
the insured and their beneficiaries, merit- 
ing the appellation—the Great Policyholders’ 


The SECURITY of the non-fluctuating, panic 
and war proof investments, limited to first 
mortgages on carefully selected cultivated 
farms, and United States Liberty Bonds. 


The SAVING enjoyed by policyholders in 
premium deposits, the result of the Com- 
pany’s superior earnings, favorable mortality, 
and economy of management. 





The Union Central Life Insurance Co. 


Allan Waters, 
Second Vice-President 


CINCINNATI, OHIO. 








KANSAS FORFEITURES 


—_——. 


LAW ESTABLISHES 61 DAYS 





Peculiar Twist in Provision Relating 
to Life Policies Shown in Con- 
crete Case 





TOPEKA, KAN., Dec. 23.—An in- 
terpretation of the Kansas forfeiture 
law relating to life policies has just 
been announced by the Kansas insur- 
ance department. It is that a policy- 
holder has 61 days after the premium 
due date of the policy before it can be 
forfeited. The rule is further explained 
that a policyholder may notify the 
company that he desires to cancel his 
policy, yet if he dies within the 61 
days the policy is still in effect and the 
claim must be paid. 

Had Joined Navy 

The ruling came up in the case of 
Thomas E. Fleming of Arkansas City 
against the Connecticut Mutual. The 
interpretation was really made by the 
company and not by the department, 
although the ruling would have been 
announced by the department if such 
had been necessary. Fleming took out 
a policy and later joined the navy. In 
August, when he received the annual 
premium notice, he decided to drop the 
insurance as he was carrying the gov- 
ernment insurance. He notified the 
company to cancel the policy. On Oct. 
16 the young man died. His family 
presented a claim for the insurance and 
the company refused to pay at first on 
the ground that the policy had been 
canceled. 

Action by Cempany 

The family then presented the claim 
to the department and asked for a rul- 
ing. The department asked the com- 
pany what its interpretation of the for- 
feiture law was and the reply came 
back that it had made no interpretation 
but had submitted the matter to its 
counsel. Last week the company noti- 
fied the department that the general 
counsel had ruled that the forfeiture 
or cancellation could not become ef- 
tective until 61 days after the premium 
due date and that the claim would be 
paid in full at once. 





Bankers Life Meetings 


The Bankers Life of Iowa has arranged 
for its schools of instruction during Jan- 
uary. One school will be held at the 
Hotel LaSalle, Chicago, Jan. 6-7; one at 
Cleveland at the Statler, Jan. 10-11; one 
at Dallas, Jan. 17-18, and one at San 
Francisco, Jan. 23-24. 


COMPANY WINS CASE 





APPLICANT MISREPRESENTED 





Indiana Lower and Appellate Courts 
Hold That Policy May be Con- 
tested After Death 





INDIANAPOLIS, IND., Dec. 23.— 
The Indiana appellate court affirms the 
judgment of a lower court in favor of 
the Ohio State Life, in a suit to 
rescind a policy. A policy was issued 
on false answers by the insured, who 
died of his ailment five months later. 
The company, within fifteen days after 
proof of death, and as quickly as its 
investigation of the merits of the claim 
was completed, tendered back the 
premium, with interest, and kept the 
tender good. The policy contained a 
provision against contest after one 
year, but this did not act to prevent 
any contest of the policy after the 
death of the insured within the year. 

The administrator contended that 
the company had no right to bring suit 
to cancel the policy and that the 
answers to his cross-complaint, filed 
more than a year after issuing the 
policy, were without merit. 

The court says: “We conclude that 
under proper circumstances, the insur- 
ance company, after the loss has oc- 
curred, may proceed by affirmative 
action to void the policy, provided it 
takes proper steps to that end within 
the period named in the incontestability 
clause.” The provision in the policy 
that the insured must be in good health 
at the time of the delivery of the policy 
is valid and binding. Under the terms 
of the policy the answers of the in- 
sured are to be treated as representa- 
tions and not warranties, but they were 
such as to have the force of a fraud. 


A Little Insurance Twist 


Snider, Walsh & Hynes, general in- 
surance agents at Davenport, Ia., send 
out some very elaborate Christmas 
greetings to all friends and patrons. 
The sentiments contained this little in- 
surance twist at the end: “We extend 
our most cordial and best wishes for 
your peace, prosperity and happiness 
and for the peace and happiness of 
those dependent on you.” 


By annual subscription to THE Na- 
TIONAL UNDERWRITER you employ 200 
trained men to gather and furnish you 
valuable information at a cost of 6 

















cents a week. 











You Can Get Ahead 


Under the direct agency contract we 
make with our agents. They have a 
real opportunity to earn a reasonable 
commission and build up a permanent 
renewal. Why not take advantage of 
this profit-sharing arrangement? 





A solid, safe Illinois Company 
with over twenty millions of business 


The Central Life 


Insurance Company of Illinois 
OTTAWA, ILL. 


H. W. JOHNSON 
President 


W. F. WEESE s. B. BRADFORD 
Vice-President Secretary 
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AMONG INDUSTRIAL MEN 


MUST GET AFTER NEIGHBORS 








Assistant Superintendent N. J. Murray 
of the John Hancock Mutual at 
Baltimore Gives Views 





Assistant Superintendent N. J. Mur- 
ray of the John Hancock in Baltimore 
believes that solicitors must get away 
from the hit and miss style of solicit- 
ing and must use their heads as well 
as their feet in making the rounds. In 
other words, he believes in 100-point 
efficiency when it comes to the can- 
vass. He thinks that an office should 
enforce some systematized method of 
solicitation, such as making a definite 
number of interviews for new business 
daily. By this system he says that 
the “debit” has acquired a _ broader 
meaning. For it includes not only 
thosé from whom the agent collects, 
but also comprises all other families 
within the confines of his debit. 

He urges that an agent interest other 
people in the same neighborhood where 
his policyholders live by introduction 
through these policyholders. The pol- 
icyholders will say a good word for 
him or call up a neighbor in his inter- 
est. The next door neighbor is a val- 
uable prospect and should be cultivated. 
Mr. Murray says that an agent has an 
advantage when he can address the 
persons interviewed by name. Mr. 
Murray therefore urges intelligent “in- 
between” calls, using the policyhold- 
ers as an introduction to new families. 





Prudential Activities 


Neither location nor experience neces- 
sarily determines the quality of an insur- 
ance man. To illustrate: Agent J. L. 
Cottrell of Los Angeles 2 of the Pruden- 
tial stands among the western group 
leaders in ordinary with only slightly 
over a year of service. From Seattle, 
Wash. (beside the old-time agency leader, 
F. S. Graham) comes Agent W. T. Bos- 
well, another yearling, with an ordinary 
record almost equal to Agent Cottrell’s. 
To the east, in Spokane, Wash., resides 
Agent B. B. Laverty, appointed in 1917, 
who shines as. a star producer in the 
same line, while in Vancouver, B. C., 
Agent H. G. Watson, less than two years 
in the service, competes for honors with 























BIGGEST ARGUMENT TODAY 





keeps in close touch with the 

times was asked by THE NATIONAL 
UNDERWRITER the other day as to what 
he considered the best life insurance 
argument for this particular time. He 
replied: 

“The influenza epidemic and its at- 
tendant evils constitute a powerful argu- 
ment for life insurance. We have been 
telling the people in our rounds that 
they should prepare for emergencies just 
like this. We were almost hooted out 
of offices for making such an assertion. 
Time after time I have been told that 
outside of children’s diseases, epidemics 
in this country were a thing of the past. 
Formerly yellow fever raged in the south. 
The cholera epidemic and other scourges 
of this character according to popular 


opinion were only historical. 
* * * 


Oj of the prominent life men who 


“The Russian influenza struck this 
country several years ago, but the people 
had gotten it into their heads that with 
improved sanitation, better health condi- 
tions, more open air living and so on, 
we would dismiss plagues from, our 
minds. Now look at the thousands and 
thousands that have died in this coun- 
try during the last few weeks. It Has 
struck all around us. It has mowed down 
the most robust and vigorous. It has 
claimed men in the very prime of youth. 


Agent R. C. Sweet of his own district 
and with the others south, east and west 
of him. 

Prior to Aug. 29 of this year Robert H. 
Miller was agent at Steubenville, Ohio, 
one of the five detached assistancies of 
the Wheeling, W. Va., district. Then Mr. 
Miller went in military training at Camp 
Zachary Taylor, Ky. He is honorably dis- 
charged and five days later returned to 
Steubenville to resume. his warfare on 
the uninsured. 

Aside from being a first-class ordinary 
producer, Agent John J. Bernert of 
Wheeling has a deep interest in main- 
taining his account in excellent condition, 
and thus is well able to conserve his 
debit, which has averaged over $100 per 
week. What follows is well worth the 
attention and thought of all readers: 
Mr. Bernert has been charged with in- 
dustrial cancellations of but 55 cents of 
premiums this year. 





Takes Over Eureka Life 
The Conservation Life of Baltimore, 





It mattered not how great physical care 
a man gave to himself, the influenza 
swept him from his moorings. Men have 
had death brought to them so frequently 
and so suddenly that they are in a mood 
for protecting their business and their 
dependents. . 
* * ~ 


“If a life man cannot sell business 
these days he can never sell it. It is the 
Gay of all days for the life insurance 
man. If I had 72 hours in every day 
in which to work constantly I could not 
nearly get around to see the men that 
I feel duty bound to call upon. You do 
not need to tell a man the dangers be- 
cause actions have spoken louder than 
words. Just take the claims that have 
been paid by life insurance companies 
during the last three months. For influ- 
enza and pneumonia alone the old line 
companies have paid something like 
$55,000,000. The fraternals no doubt have 
been hit hard and probably are up against 
it to the tune of some $30,000,000. The 
War Risk Insurance Bureau has paid out 
many millions to beneficiaries of boys in 
the camps. The effects of this epidemic 
will be felt for ten years. It is like a 
sweeping conflagration. It can be used 
effectively by life insurance men, not only 


“now, but during the present generation. 


It all goes to show that we are not free 
from great epidemics.” 


which is headed by John C. Maginnis, 
has taken over the stock of the Eureka 
Life of Philadelphia. The Conservation 
Company is the holding company which 
really made the purchase. Mr. Maginnis 
was elected first vice-president and gen- 
eral manager of the Eureka. The 
Eureka Life is an industrial company 
organized in 1882 and has about $5,000,- 
000 insurance in force. Its assets are 
$600,000. Early this year it changed 
from a mutual to a stock company with 
capital of $100,000. Mr. Maginnis plans 
to open an ordinary department for the 
Eureka. 


Hits Total Abstainers 


It is stated that companies that have 
been classifying separately total ab- 
stinence policyholders find that the mor- 
tality on this class has been unusually 
heavy from influenza and pneumonia. 
This all goes to show that the influenza 
epidemic has defied all medical experi- 
ence and has struck down the best risks. 








ARRANGING TO MERGE 


—_— 


SOUTH DAKOTA COMPANIES 





First National Life, Western Mutual 
and Northwestern Life Are 
to Be Combined 





The First National Life of Pierre, 
S. D., states that for two. years it has 
been working on a plan for the con- 
solidation of two other South Dakota 
companies with it, making a strong, 
vigorous company in the state. The 
plan has been approved by the com- 
panies concerned, the contracts have 
been signed and the merger about com- 
pleted. The First National Life will 
take over the Western Mutual of Ab- 
erdeen and the Northwestern Life of 
Aberdeen. This will give the consoli- 
dated company about $10,000,000 of in- 
surance in force. The South Dakota 
department has approved the merger. 
The Western Mutual is a small com- 
pany, with $74,000 assets and $5,193 
surplus. It has something like $500,- 
000 insurance in force. R. M. Messick, 
first vice-president and general man- 
ager is the main factor in the com- 
pany. It began business Nov. 1, 1905, 
and has had a very slow growth. 

The Northwestern Life has $233,641 
assets, capital $150,370, and surplus 
$4,086. It began business Jan. 2, 1908, 
and in September, 1912, it was reor- 
ganized on a stock basis. It has $1,845,- 
500 insurance in force. It is licensed 
in both Dakotas. The Western Life is 
licensed only in South Dakota. F. B. 
Gannon, the president, is the main man 
in the latter company. 





Talk From His 
Viewpoint, Not Yours 





An advertising expert, discussing the 
retail merchant and his advertising 
problems recently, makes some points 
that have a moral as well for the insur- 
ance salesman. He said: “The impulse 
to tell a whole story is a very natural 
one, reflecting as it does the merchant's 
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rect to at the ra a by ne 
General Agents wanted in the following States: 


UNITED LIFE AND ACCIDENT INSURANCE CO. 


MR. SUCCESSFUL LIFE INSURANCE AGENT 


Do you want to secure a General Ageney for yourself? If so, read this, it is 


WORTH KNOWING 


pose — you are insured in the United Life and Accident Insurance Company of New Hampshire for $5,000 under the Company’s Triple Indemnity Plan, what does yeur Poliey 


ANSWER: 





FIRST, it guarantess that in case of death from any cause $6,000, the face of the Policy, will be paid. 
SECOND, that in ease of death from any ACCIDENT, $18,000, or DOUBLE the face of the Policy, will be paid. 
THIRD, that im case of death from certain SPECIFIED accident, $15,000, or THREE TIMES the face of the Policy, will be paid. 
THIS IS NOT ALL. The Accident Disability Endorsement FURTHER guarantees that in case of total disability as a result of accidental injury: pits Compeny will pay 
WE 


such disability, but not to exceed 52 weeks, after which the weekl 
And WHY should any man be satisfied with 


Pennsylvania, Delaware, Kansas, Michigan, Ohio and the District of Columbia. 


indemnit 


a policy that would do less? 


will be at the rate of 
he cost is low. 


Address: 
Home Office, United Life Bldg., Concord, New Hampshire 
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54 Millions from 42 Agencies 


38 Millions Increase in Insurance in Force 
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The 1917 Record of Efficient Service 
by our Competent Agency Force 


New England Mutual Life Insurance Co. 


Boston, Mass. 
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The Reinsurance Life Company 
of America 


DES MOINES, IOWA 
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own mental attitude. He thinks of it 
as a whole; discusses it in. its entirety. 
In this respect he is alone and apart 
from the rest of the world. Nobody 
else is concerned about the thousand 
and one items in stock. Most of the 
customers who enter a store do so 
with the express purpose of making ‘but 
a single purchase. 

These are the purchasers to whom 
the advertising appeal must be made. 
To make it effectively the advertiser 
must take their viewpoint and not his 
own. If the merchant will dismiss from 
his mind his business as a whole, and 
substitute therefor the image of some 
one of his customers, and then under- 
take to answer his or her questions 
about certain goods, he will find his 
work much simplified and more highly 
effective. 

Too many “We’s” and “I’s” and not 
enough “You” and “Yours” are to be 
found in the viewpoints and selling 
talks of agents. To hear the canvass of 
some agents you might think that they 
were trying to sell you the company in- 
stead of the policy. And this is no 
worse than what some of the companies 
do—buy advertising space in expensive 
mediums and fill it with formidable 
tables of figures, many of which are 
never read by anybody but the proof- 
reader. And this sort of thing passes 
for advertising. In both cases the one 
big fact completely overlooked is that 
man alive is a human being and not an 
adding machine. 

To the average man statistics are 
about as interesting as second-hand 
clam shells on a vacant lot. Mr. Pros- 
pect is a selfish man, and when it comes 
to putting out real money the whole 
proposition must sharpen down in his 
mind to a point of personal interest. 
Cut out the “We” and “I” stuff from 
your talk and use more “You” and 
“Yours” and you will have a sharper 
“Yours.” 


Equitable Life’s “Flu” Claims 


The Equitable Life of New York an- 
nounces that death claims on the lives 
of 1,247 policyholders for insurance of 
$2,730,735 had been paid up to Dec. 11. 
Of these policyholders 320 had been in- 
sured for less than a year. 


The Royal Union Mutual of Des Moines 
has paid out over a quarter of a million 
in “flu” claims. 











FOUR SCORE AND ONE 





G. Bulkeley, president of the 

Aetna Life, celebrates his 81st 
birthday on Thursday, Dec. 26. The 
victory of world democracy marked 
the day a most pleasant one for the 
“Senator,” his spirit of patriotism hav- 
ing manifested itself in many loyal ways 
during the struggle for a world’s right. 
The closing of the war, with the prom- 
ise of an early return of his fighting 
sons, both well distinguished in France, 
added to his happiness. Time will soon 
see the return of Maj. Morgan G. 
Bulkeley, Jr. (slightly gassed), and 
Lieut. Houghton Bulkeley. 

The Affiliated Aetna companies—the 
Aetna Life, Aetna Casualty & Surety, 
and Automobile—can indeed be well 
proud of their president, for he has a 
long list of notable achievements to 
his credit and is commonly referred to 
as the “most generous and patriotic 
citizen of Connecticut.” 


HE Aetna Life has had only three 

presidents, Judge A. Bulkeley, 
who served from 1850 to 1872, being 
succeeded by T. O. Enders, who served 
from 1872 to 1879, when he was in turn 
succeeded by Morgan G. Bulkeley, who 
has served from that date until today. 
While 81 years of age, according to 
records, he can still: be seen daily in 
his office, regularly at all directors’ 
meetings, and still well represented in 
municipal activities of the city. In fact, 
during the celebration of the signing 
of the Armistice, President Bulkeley 
was to be seen heading the Aetna Life 
unit while its members were parading. 
Carrying a flag, he walked. 


He. e: honored by all, Morgan 


H‘*s public career has been one of un- 
usual interest. In the early days he 
held at different times such offices as 
city councilman and alderman, being 
elected mayor of Hartford in 1880, when 
he served for eight years. In 1888 he 
was nominated by acclamation for gov- 
ernor of Connecticut, which office he 
held for two terms. In 1890, owing to 
the installation of a new ballot system, 
the elections were the subject of con- 
siderable wrangling in the general as- 
sembly and so much time was consumed 
in this manner that the appropriations for 
the ensuing two years were not passed. 
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Indiana Agency Opening 


Has fine general agency opening in Indiana. 
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Central States 


Life Insurance Company 
St. Louis, Mo. 








JAMES A. McVOY 


Vice-President and General Manager 





- $34,000,000.00 











The state was therefore without funds 
to meet its obligations. Governor Bul- 
Keley financed the state with money he 
secured from the Aetna Life and it was 
not until 1893 that the company was re- 
imbursed. It is an interesting fast that 
the bills then presented Governor Bulke- 
ley, who was a Republican, were audited 
and paid without correction by a Demo- 
cratic administration. 


N 1896 Governor Bulkeley was nomi- 

nated and elected United States sena- 
tor, honorably filling this position until 
1911. He has always been public spirited 
and brought about through his initiative 
many civic improvements. In fact hardly 
an event in Hartford’s history has oc- 
curred, civic or federal in nature, in 
which Governor Bulkeley has not par- 
ticipated. His accomplishments as presi- 
dent of the Highways Commission, in 
planning and erecting a stone bridge 
across the Connecticut River, will never 
be forgotten. 

He organized the United States Bank, 
and one of the leading banks of Connec- 
ticut, and is a director of many Hartford 
institutions. He is a member of the 
Society of Cincinnati, Sons of American 
Revolution, Society of Foreign Wars, So- 
ciety of Mayflower Descendants, Society 
of Colonial Wars, Society of the War of 
1812, a member of the Grand Army of the 
Republic and the Military Order of the 
Loyal Legion. In 1889 Yale University 
conferred upon him the degree of mas- 
ter of arts, and 1917 Trinity College 
conferred on him the degree of doctor 
of laws. It may be a surprise to some 
to know that Mr. Bulkeley was at one 
time (1876) actively interested in base- 
ball, serving as the first president of 
the National League. For thirty years 
he has been connected with the National 
Trotting Association. 


VERY worthy cause has always and 

could always count upon his support 
whether it was the Red Cross, Y. M. C. A. 
or any association doing good for man- 
kind. When Troop B, of the 5th Militia 
Cavalry of Connecticut, were already to 
start for the Mexican border, it was 
found they were unable to do so be- 
cause of lack of horses. Mr. Bulkeley 
bought sixty horses and sent the troop 
on its way. Last Christmas he pro- 
vided every Aetna boy in service with 
a Christmas box of good things. During 


the Salvation Army campaign for funds 
he financed its entire campaign, running 
a half page advertisement in all papers 
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Opportunity 


F. A. Ferguson, President 








Here is a problem for you to solve 
and the answer is simple— 
opportunity. 
and commissions plus attractive 


best territory on earth equals 
our District Manager’s Contract 
which we are ready to give to 
just Five real producers. 
offer a direct contract covering 
Iowa territory and pledge every 
assistance towards building real 
agencies. This is a part of our 
new Agency plan which we hope to have in full 
working order by January Ist, so—Get Busy. 

We are ten years old and ‘‘Clean Clear Through.”’ 
No experiment—no chances to take. 
been looking for an opportunity to “get in on the 
ground floor’”’—here it is. 


Address 
Iowa Life Insurance Co. 


Waterloo, Iowa 








MORGAN G. 
President 
Hartford, 


BULKELEY 
Aetna Life 
Conn. 


daily and then renting the largest thea- 
ter in the city for a mammoth rally. 


OST conspicuous in his war activities 

is the Aetna Life partial payment 
plan of which President Bulkeley is 
founder. Through this plan subscribers 
were permitted to invest at the rate of 
50 cents a week and the Liberty loan 
department now records over 100,000 in- 
dividual accounts, requiring seven spe- 
cial rooms and thirty-five extra clerks. 
All interest is credited to the subscriber. 
During these campaigns President Bul- 
keley advertises the loan through full 
pages in all local newspapers each day 
and in the fourth Liberty loan permitted 
all subscribers still paying on previous 
loans to defer their initial payment (only 
2 percent) until next February. On be- 
half of the affiliated Aetna companies 
President Bulkeley has to date purchased 
$25,000,000 worth of Liberty bonds. 

Some men, when they reach a certain 
age in life, are content to rest upon their 
laurels, but with Mr. Bulkeley it is en- 
tirely different. He does not dwell upon 
the past, but concentrates his efforts 
with thoroughness and care on the pres- 
ent an@ the future. His life has abounded 
in activities and all his undertakings 
reflect the keen personality and initia- 
tive possessed by this “grand old man 
of Connecticut.” 


Liberal salary 


and renewals, plus the 


We 


You have 


A. E. Wilder, Supt. Agencies 
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HANDLING DEPOSITS 
OF THE COMPANIES 


Some of the Requirements Made 
by the Illinois Insurance 
Department 


MUCH DETAIL INVOLVED 


Securities Examiner Must Have Wide 
Range of Knowledge and Be 
On the Alert 


SPRINGFIELD, ILL., Dec. 23.—The 
nature of and thé method of handling 
the deposits of insurance companies 
made with the Illinois department have 
never been well understood by insur- 
ance men, even by those agents whose 
companies deposit under the provisions 
of the special life act of 1899, permitting 
domestic life companies to deposit their 
reserves with the department. 

Among the duties of the insurance 
department are the general supervision, 
recording and custody, of all statutory 
deposits of mortgages, bonds, collateral 
loans, bank stocks and other securities 
made by insurance companies, the ap- 
proximate amount of which at the pres- 
ent time is somewhat in excess of 
$18,000,000. 

Must Have Knowledge of Law 


The securities examiner, which is the 
designation of the official charged with 
the handling of these securities, must 
necessarily have a thorough knowledge 
of the insurance laws, particularly the 
various investment and deposit acts. 

It is of great importance that no 
bonds or stocks be approved for de- 
posit that are not within the statute, 
and those that are within the statute 
should not be accepted for more than 
their current market value, or such 
value as is determined by the National 
Convention of Insurance Commission- 
ers. The deposit values of such se- 
curities are necessarily adjusted from 
year to year according to values agreed 
upon as stated above as of Dec. 31 of 
the previous year. 

Accepts Liberty Bonds 

It will be of interest to all concerned 
to know that the Illinois department 
has at all times accepted all issues of 
United States Liberty bonds at par and 


interest, and it is the policy of the 
department to continue so to do. 

The various investments and deposits 
acts governing fire, legal reserve life, 
life and accident, assessment life, fra- 
ternal, casualty, live stock, and sur- 
ety companies differ widely. Where 
the reciprocal laws apply, a knowledge 
of the laws of other states is of much 
advantage, inasmuch as a deposit under 
those conditions is based upon the laws 
of those states requiring deposits of 
our companies. 


Securities Examiner’s Duties 


The securities examiner clips all in- 
terest notes and interest coupons 
from securities and forwards them to 
the companies; keeps strict account of 
deposits, in order that companies 
maintain same at amounts not less than 
the statutory requirement; where mort- 
gage loans and other securities ma- 
ture, sees to it that companies withdraw 
same, and, if necessary, make substi-' 
tution in lieu thereof; where fire in- 
surance policies are a part of the se- 
curity for a mortgage loan, sees that 
such policies remain in force at all 
times. 

Requirements of Illinois 


The department has adopted a num- 
ber of requirements governing the de- 
ened of real ave loans, which ne- 
cessitates a close scrutiny of papers 
submitted, being as follows: 


A complete abstract of title showing 
title in the borrower and the loan show- 
ing of record in the insurance company 
to be a first lien. 

A mortgage deed or trust deed. 

Where a mortgage is acquired by pur- 
chase, there must be presented a proper 
assignment, recorded and shown on the 
abstract. : 

Principal notes and all interest notes. 

A receipt of the borrower for the 
money loaned. 

An affidavit executed by the borrower, 
showing peaceable possession. 


Appraisal of Real Estate 


An appraisal of the mortgaged real 
estate, made by two reputable, disinter- 
ested landowners, under oath, certifying 
to the value of the property, which, in 
all cases, must be at least double the 
amount of money loaned thereon. 

An opinion of an attorney upon the 
completed abstract of title. 

Where a loan is for more than fifty 
percent of the value of the real estate, 
exclusive of improvements, companies are 
required to furnish fire insurance poli- 
cies, made loss, if any, payable to the 
lender. 

Where a loan is extended, an extension 
agreement must be executed and re- 
corded, together with interest notes cov- 
ering the period of extension. The ab- 
stract of title is required to be continued 
to date, to include the extension agree- 
ment. After one extension of a mortgage 
loan for a period of five years, a complete 








8,655,788 
1915 


1916 


TO NOV. 1 


Good Territory open in Indiana, Illinois and Michigan. 





STATEMENT OF PROGRESS TO NOVEMBER 1, 1918 
Indianapolis Life Insurance Company 


(THE POLICYHOLDERS’ COMPANY) 


Year Insurance in Force Assets 

1905 000.00 $ 27,643.24 

1906 1,281,909.93 42 , 345.39 

1907 2,158,315.62 , 109. 

1908 2,344,449. 12 100 , 410. 68 
1909 3,037,135.59 160,332.13 
1910 3,760,237.71 231,817. 24 
1911 4,451,264.48 314,535.95 
1912 5, 756,690.86 414,493.99 
1913 011384. 27 530,807.71 


49 
10,231,921.21 


12,021,820.06 
1917 13,665,053.54 —1,186,804.75 
1918 14,769,438.57 1,344,620.26 


Total Death Claims Paid, 
Total Dividends Paid to Policyholders, 
(Purely Mutual—No Stock) 


660,851.10 
802,774.48 


976,602.20 


$260,037.53 
283,301.70 


For Agency, address FRANK P. MANLY, President 


loan is released from the operation of a 
new set of mortgage papers is required. 

Where any part of the security for a 
mortgage, on account of partial pay- 
ments on the principal, or otherwise, a 
new appraisal and an attorney’s opinion 
on the completed abstract must be fur- 
nished. 


Must Have Knowledge of Values 


The securities examiner makes a 
careful investigation of all papers sub- 
mitted with a mortgage loan, and com- 
panies are compelled to strictly observe 
the foregoing requirements. He should 
have a general knowledge of farm 
values and a good idea of general laws 
bearing upon the execution of papers 
in connection with mortgage loans. 

In the approval of bonds and stocks 
submitted for deposit, it is of much 
importance that the securities exam- 
iner be informed regarding the various 
classes, and he should keep posted on 
the prevailing market. Where there is 
doubt concerning the value of any par- 











ticular issue, conservative bond houses 
are consulted, which have given ex- 
cellent and’ satisfactory service. 


Reserve Deposit Law 


The reserve deposit law of 1899 re- 
quires that the value of the securities 
on deposit with the department shall 
be at all times equal to the reserve on 
the policies of the company making the 
deposit. Should the securities on de- 
posit fall below the reserve, as com- 
puted by the insurance department, the 
law provides that no more policies may 
be issued by the company until addi- 
tional securities making the deposit 
equal to the reserve are forwarded to 
the department. This section of the 
statute is mandatory and should occa- 
sion require is always observed. 

It is to the credit of the Illinois 
companies, especially the larger ones 
operating under this act, that the se- 
curities on deposit far exceed the re- 
serve on the policies. 











GOOD RESULTS IN ECONOMY 








“Yes, we now make an effort to 

save pins, rubber bands, clips and 
all of the smaller things,” admitted the 
managing executive of one of the great 
companies here. 

“For a long time we confined our- 
selves to economy in bigger things that 
resulted in an immediate and worth- 
while saving, such as coin tubes in the 
place of coin wrappers, and outlook 
envelopes in the stead of plain faced 
envelopes. But as the need for thrift 
grew more imperative and as we gave 
the conservation of things good publi- 
city we felt, being a public institution, 
that nothing in the way of economy 
practice should be left for the criticism 
of our daily customers. 

“So in the same manner that we 
urged our savings depositors to ‘pre- 
serve the smaller coins, and practice 
young thrift, we prompted our large 
force of employees to save the smaller 
tools, as pens, clips, scratch paper and 
the like. The result brought about the 
same desired effect that our campaign 
for ‘regular small savings’ did from our 
savings bank depositors. The response 
was good and with little profit to us, 
but with a great principle taught the 
participants—the practice of thrift in 
ALL things. x 

“We provided a row of boxes or 
rather one box divided into partitions 
for our various departments to drop 
odd pins, papers and elastics in and 
which they followed faithfully. The 


H “Yes we « CONN., Dec. 24— 








material result was almost countless in 


dollars and cents but we soon found 
out that if our employees would save 
a good blotter they would most cer- 
tainly preserve things of higher value. 
And most assuredly they do, even car- 
rying the principle into private life.” 


“Flu” Losses 


The total influenza losses paid by the 
Bankers Life of Des Moines from Oct. 
1, 1918, and up to and including Dec. 16, 
have been $730,000, on a total of 271 
lives. These losses were all on deaths 
resulting from influenza or complica- 
tions of influenza. 

The totals of death losses reported to 
the Bankers Life Company since Oct. 1 
have been almost continuously and still 
remain deuble the amount of losses re- 
ported for the corresponding period in 
1917. 


Will Increase Assessment 


The Fraternal Aid Union of Lawrence, 
Kan., announces that it will be necessary 
to levy a special assessment in order to 
meet the influenza death claims amount- 
ing to over $200,000. Many fraternals 
are badly hit by the epidemic. 


Kenosha, Wis.—Edward Rice, of the 
Metropolitan Life at Kenosha, Wis., was 
lelected president of the 'Racine and 
Kenosha Life Underwriters Association, 
at the annual meeting. Other officers 
were elected, as follows: Vice-president, 
F, Stemm, Kenosha; second vice-presi- 
dent, Matthew Gales, Racine; secretary, 
M. S. Edmonds, Racine; treasurer, J. B. 








Overson. 





Over $156,000,000 of Insurance in Force. 





Missouri State Life Policies 
RICH IN SELLING POINTS 
FACTS 


Over $87,000,000 of New Insurance Gained in 1917. 
Average Interest Rate Earned in 1917, 6.6%. 
Policy Contracts New and Attractive. 
Non-Participating Policies Participating 
After End of Premium Paying Period, 
Operating in 38 States and the Territory of Hawaii. 


MISSOURI STATE LIFE INSURANCE COMPANY 


Fastest Growing Life Insurance Company in America 
Home Office: ST. LOUIS, MO. 
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The OHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT <*> MONTHLY INCOME INSURANCE. 
jae LATEST POLICIES AND AGENCY CONTRACT Basia 





Openings OHIO, IND., KY., MICH. and W.VA. Write Columbus 





today. 


DIVIDENDS 





There isn’t a more interesting subject in the life field 
The National Underwriter has been and will con- 
tinue to giveits usual excellent service on dividend news. 
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A to Z Reasons for 
Increased Production 














> life field 
i willcon- 
f news. 
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America now the richest country in 
the world, 275 billion, against 188 a 
few years ago. 

Business increasing at greater rate 
than ever in our history. 

Country’s annual income has increased 
from 35 to 50 billions. 

Decrease in the purchasing power of 
the dollar except for life insurance. 

Everybody employed and certain of 
employment for years to come, at 
good pay. 

Farmers prosperous, and good prices 
for their products guaranteed. 

Government itself has been forced to 
help furnish life insurance for war 
needs. 

Home and fireside protection needed 
more than ever. 

Inheritance tax made so high that life 
insurance is essential to adjusting 
estates. 

Justice to the family, to dependents, to 
one’s self, now speaks louder than 
ever for preparedness for the future. 

Knowledge of the value of life insur- 
ance is fast becoming universal. 

Laborers are rapidly graduating into 
the class of capitalists. 

Money is plentiful, the per capita cir- 
culation is over $52, the highest 
mark ever reached. 


‘ New insurance written by the govern- 


ment, 30 billions—a great object les- 
son. 

Object lesson of the war casualty list 
stimulates life insurance to keep the 
home fires burning. 

Personal credit at the bank now must 
take life insurance into account. 

Quick assets required for estates on 
account of high war taxes, make in- 
surance the ideal investment. 

Rich men are more numerous than 


ever, more-favorably disposed to- 
wards life insurance. 

Safety is the essence of the insurance 
contract, is sought after now by 
every prudent interest. 

Trade and commerce expanding, and 
business life insurance increasing in 
demand. 

United States has set its approval upon 
the system and by war insurance 
furnished an object lesson that ap- 
peals strongly to every citizen. 

Victories in war and in peace are made 
certain by life insurance—it banishes 
the blackness of the future to the 
family and nerves a man to high 
courage. 

Women by the millions have been 
drawn into business life and become 
prime prospects for insurance. 

Xtra hazards to life and to fortunes, 
which have multiplied latterly, force 











GET RIGHT ON THIS POINT 

When you start out in the 
morning, KNOW— 

Whom you are going to inter- 
view. 

When and where you are going 
to interview him. 

What you are going to say. 

Equitable Life News. 





























the thought of life insurance upon 
the minds of the people. 

Young men, mainly, are being insured 
by the government, but the average 
age of insured people is on the in- 
crease. 

Zero record for bankruptcy and fail- 
ures demonstrates the soundness of 
business and the promise of greater 
progress as nothing else could.—In- 
ternational Life. 


November “Hansen Month” 


The fieldmen of the Guardian Life 
of America were asked by President 
Cillis to produce new business amount- 


Illinois Life 


GREATEST 
ILLINOIS 


COM PANY 


WANTS GOOD MEN. 
AND 
WILL PAY THEM WELL 
eI 


Man 


Always an 
Illinois Life 
Man 


GREATEST 


COMPANY 


WANTS GOOD 


ANC 
WILL PAY THEM WELL 


MEN 











Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio— West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 











Home Office: 
New Policies 


Quality of business secured 








COLUMBIA LIFE INSURANCE COMPANY 


Fremont, Neb. 


New Features 


H .ve several positions “Higher up” to be filled by men of integrity 
and ability, who will first make good in field work in Nebraska. 
of equal importance to amount secured. 


Money Making Contracts for the Agent. 


Attractive Sellers 








ing to $4,000,000 in November, which 
was designated “Hansen Month,” in 
honor of Vice-President and Agency 
Manager T. Louis Hansen. They went 
“Over the Top” with $4,525,014. 


Hann Made a Director 

Mr. Alfred G. Hann, actuary of the 
Pacific Mueual, has been elected director 
of the company. Mr. Hann has been con- 
nected with the company for the past 
ten years, and has given valued service 
to the office and agency forces by his 
personal counsel and printed articles. 


Life Notes 


The stockholders of the American 
Bankers Life of Chicago met Dec. 24 to 
reduce the authorized capital of $500,000 
to $250,000 in order to increase the sur- 
plus. 

A. B. Blake has secured a lieutenant’s 
commission at the officers’ training camp, 
Camp Lewis, Wash., and returned to Hu- 
ron, S. D., where he will resume duties 
as district manager of the Mutual Life. 


Seth R. Ellis, special agent for the 
Equitable Life of New York, having = 
resented the company at Lead, S. D., the 
past two years, has moved to Sioux Falls, 
and will make that city his headquarters. 


George C. Markham, president of the 
Northwestern Mutual, who resigned re- 
cently, effective Jan. 29, 1919, left Mil- 
waukee on Dec. 19 for Pasadena, Cal., to 
remain during the winter months. 

Miss Marion Wilson, daughter of B. F. 
Wilson, president of the Great Northern 
Life of Wausau, Wis., died last week 
from pneumonia, the outgrowth of an at- 
tack of influenza. 

William Wilson, district agent of the 
Travelers at Green May, Wis., was 
stricken with cerebral hemorrhage at 
Springfield, Mass., as he was completing 
a course of intensive training for Y. M. 
C. A. war work in Europe. Mr. Wilson 
was 45 years old and is survived by his 
wife. 

Ludwell L. Howison, secretary of the 
late Fred E. Richards, president of the 
Union Mutual Life, has made a confes- 
sion that he has forged the endorse- 
ment of the late president to notes ag- 
gregating $132,000 Mr. Howison was 
made executor of the will of Mr. Rich- 
ards, who died about a year ago. Howi- 
son has placed himself in the hands of 
the authorities. Notes amounting to $72,- 
000 drawn by Howison and endorsed 
with Richards’ name, are held in banks 
in Portland, Me. 











Men Who Would Have 


Gone Excellent Prospects 





Life agents who are alive to the 
situation have been writing consider- 
able business on the lives of young 
men who were in the November draft 
and who were not called into service 
because of the sudden closing of the 
war. Many of these young fellows 
had received their call, knew just when 
they were to leave home and had made 
all arrangements for departure. In 
making their plans they had arranged 
to take out government life insurance. 
A majority of them had talked over 
this question with their parents or rela- 
tives, and were fully determined to 
take out the government limit of $10,- 
000. In other words, they had sold 
themselves on the question of life in- 
surance and then the armistice was 
signed. 

i 


It will be a serious mistake if life 
agents fail to get business from these 
men while they are in the proper 
frame of mind. They have convinced 
themselves that life insurance is a good 
thing and fully intended to buy $10,000 
of it. They will not, of course, volun- 
tarily walk into a life insurance office 
and ask for protection, but can most 
certainly be sold without very much 
effort by the life agent who cares to 
take the trouble to dig them up. They 
are the best kind of prospects because 
all the preliminary work has been done. 
They have convinced themselves that 
life insurance is a necessity, and are 
prepared to set aside a certain portion 
of their earnings for it. 

These men who would have been in- 
ducted into the service this month are 
the best life insurance prospects to be 
found today. 





Ambitious, productive and Trustworthy Life Agents 





may be BENEFITED by corresponding with the 





W. D. WYMAN, President 


Berkshire Life Insurance Company 
Of Pittsfield, Massachusetts 


—wiinteemiliaaeanatel 1851 


New Policies with modern provisions 
Attractive literature 


W. S. WELD, Supt. of Agency 








Gary National Life Insurance Company 


Gary Theatre Building 
Gary, Indiana 





CAPITAL, $100,000.00 





Good Territory in Indiana. 





Located in the heart of Financial Solidity. 

Selling all forms of Participating and Non-Participating policies. 
Monthly Income and Guaranteed Settlement policies. 

Your opportunity to build a General Agency. 


WILBUR WYNANT, President 
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GETS OUT NEW INCOME BOND 











Mat. at Age 55 














Mat. at Age 60 


Cash Cash 
NEWS ABOUT LIF E P OLICIES z Ann’l Prem. bers . Ann’l Prem. af : 
f Connecticut General Life Announces ust Fo. Guars ge 
£ : : Features of Policy that is Just enteed Mut. geanteed Mut. 60 
New Policies, Premium Rates, Dividends, Surrender Values and all Changes in Being de" ; 72:99 1938 rigor 3 43:49 49:08 Tete 
Policy Literature, Rate Books, etc. Supplementing Policyholders’ 79.65 86.01 1,807 38 47.09 52.58 1,581 
Digest, Published Annually in May. PRICE, $2.50 * 87.66 94.22 1,813 89 61.17 56.58 1,687 
we " 3 a ‘ 97.06 103.83 1,819 40 55.78 61.10 1,593 
Jj The Connecticut General Life has | 107.93 114.93 1,826 41 60.70 66.17 1,599 
‘ just gotten out a new income bond. | 120.34127.55 1,833 42 66.19 71.81 1,606 
METROPOLITAN’S NEW FORM) The policy also includes a provision | The life income commences at the | 12973 is768 1848 44 19.08 $496 11620 
for total and permanent disability. This’| policy anniversary nearest to ages | 167.73175.35 1,856 45 86.52 92.55 1,627 
Will Issue Endowment Policy at Age | C°V¢'S Waiver of premiums in the event | 55, 60, 65 or 70. \ The Contlecticut 216. SB 238 38 Vera re 108.06 113s eat 
85 With Increased Insuranc of disability before age 60 and a| General will issue the income bond | 35131 S¢e'17 t'sad 48 117.37 123.88 1/653 
5 monthly annuity of $10, during further | both a nonparticipating and a mu- | 307.43 321.40 1/894 49 132,52 139.18 1,663 
to Age 60 lifetime for each $1,000 face amount. | tual basis. If the bondholder lies | 376.39 393.50 1,898 50 150.98 157.84 1,673 
—— If disability occur after age 60, the | before the maturity age, all premiums RE sR 
: J ge. : y age, ‘ 52 200.21 209.31 1,695 
On Jan. 2 the Metropolitan Life will | PT¢’miums may accumulate against the | paid will be returned without interest 53 234.90 245.58 1,707 
issue a new policy, “Endowment at policy as a non-interest bearing loan. to the beneficiary. If the bondholder 58 278.96 291.68 Saas 
Age 85 Policy With Increased Insur-| This form of contract will for the | dies after the income has commenced Mat. at Age 65 Mat. at Age 70 
ance to Age 60.” On the basis of | present, at least, be confined to the or- | the excess if any of the total annual ~— : Cash 
$1,000, the features of this new policy | dinary department on the endowment.| Premiums over the total income pay- Value : Value 
are: In the event of the death of the | at age 85 plan. ments already made will be paid to _— sacion al — v4 
insured after having passed age 60, the hei atinecsaibnieais ‘iebaemiiaes Spits the beneficiary. On the mutual income | siiteea Mut. 65 Age anteed Mut. 70 
face amount of the policy will be pay- ; ‘ 2 bond dividends will be credited upon $10.20 $11.73 $1,292 20 $ 6.15$ 7.08 $1,068 
able. If death occur before the in-| At any anniversary of the policy prior | the payment of the second annual | "30:75 12.36 1,294 21° 6.47. 7.44 1,069 
sured has attained 60 years of age, one to attaining age 60, the insured may | premium and at the end of each sub- 11.31 13.01 et = cc +4 by 
and one-half the face amount of the | discontinue the total and permanent | sequent year until maturity. The esti- tet! ap et} 294 7.54 8,67 1,074 
policy will be payable. disability benefits or the double indem- | mated dividends are: first, 1 percent of | 13:16 15.14 1,302 25 7.93 9.12 1,076 
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ENDOWMENT AT AGE 85 WITH DISABILITY AND DOUBLE INDEMNITY Ann’l Prem. "3 Ann’] Prem. at og oar ii + 1836 ine Vio 
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Wanted Manager of Retail 





for largest automobile 


originality, vision and 


Motor, 79-R, care The 








Sales Department 


priced cars in city of about one million popu- 
lation in Middle West. 
experience not absolutely necessary. Wedo not 
want a job seeker nor a salesman looking for 
more money, but a man who has already pro- 
duced real results as a director of salesmen, 
and who can bring into the organization 


an organizer and creator of sales. In replying 
please give your age, and in detail your ex- 
perience and some information which will give 
us an idea of your producing ability. Address: 


distributor of popular 


Previous automobile 


constructive ability— 


National Underwriter. 

















1899 


HERBERT M. WOOLLEN 
PRESIDENT 


CENTRAL 
LIFE 


Insurance Co. 


INDIANAPOLIS, IND. 
Established 





























December 26, 1918 


THE NATIONAL UNDERWRITER 





LIFE 





Mat. at Age 65 Mat. at Age 70 
Cash Cash 
Value Value 
Ann’1Prem. at Ann’] Prem. at 


se Guar- A 
a Mut. 65 Ageanteed Mut. 70 
177.18 185.23 1,507 57 77.97 82.64 


f 8 
249.88 261.24 1,539 59 
306.79 320.73 1,547 = 


65 271.59 283.93 1,369 


Shenandoah Life 


The Shenandoah Life of Roanoke, Va., 
has discontinued its half premium pol- 
icy. Although since July 1 it has been 
without a head for its agency depart- 
ment, it has done more business in the 
latter half of the year than the first. 
Arrangements have been made for a 
new agency superintendent to take 
charge on Jan. 1, whose name will be 
announced later. 








Twin City Life 


The Twin City Life of St. Paul has in 
preparation a new rate book which will 
soon be printed. The company has 
adopted the double indemnity clause, for 
which it charges an extra premium of 
$2 per thousand. 





Western Reserve Life 


The Western Reserve Life of Muncie, 
Ind., issues a double indemnity clause 
in combination with its life policy, the 
accident feature being taken by the 
Midland Casualty of Milwaukee. The 
rates run from $1.50 to $2.50 per thou- 
sand, according to classification, and 
nothing is taken beyond the classifica- 
tion of “special.” The company’s divi- 
dend year ends July 30, but it has not 
yet decided what it will do after July 
30, 1919. 





Bankers Life of Iowa 


The directors of the Bankers Life of 
Des Moines voted Tuesday to remit all 
extra premiums paid for war risks. At 
the start of the war, the Bankers Life, 
in common with many other companies, 
fixed an extra premium of $100 per $1,000 
for insurance on the lives of men in 
overseas service. Since the close of the 
war it has been found that this was not 
needed, and it is now being returned to 
the policyholders by whom it was paid. 





Kansas Life 


The Kansas Life of Topeka is revising 
its policy forms and rate book. It has 
discontinued several of its policy forms 
and has issued new ones. The new pro- 
gram will be ready for announcement 
within the next month or so. 





German Mutual Life 


The German Mutual Life of St. Louis 
announces that it will make no change 
in its dividend schedule for 1919. 


Aetna Life 


Vice-President English of the Aetna 
Life announces that it is its present ex- 
pectation to continue the present scale 
of dividend for 1919. 








Massachusetts Mutual 


The Massachusetts Mutual will ot 
decide on its dividend schedule until the 
directors’ meeting in January. Its divi- 
dend year runs from June 1 to June 1, 
80 that the 1918 scale of course will con- 
tinue in force until May 31. 





Wisconsin Life 
The Wisconsin Life of Madison, Wis., 
States that it does not anticipate making 
any change in its 1919 dividend schedule. 





Lincoln National 


The Lincoln National Life announces 
that it does not contemplate any change 
in its dividend scale for 1919. 


Ohio National Life 
The Ohio National Life announces that 
Military restrictions are off so far as 
hew business is concerned after Dec. 1. 


Honor D. M. Baker 


The agents of the Pacific Mutual 
Life have nominated Dec. 31 as “Baker 
Day” in honor of Vice-President Dan- 
ford M. Baker. An effort will be to 
write more applications that day than 
any one in the history of the company. 

r. Baker now has full charge of the 
agency department and he is highly 
esteemed by the men. 
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George Washington 


Life Insurance Co. 





Resources - 
Insurance in force 


- — $ 1,500,000.00 
- 10,100,000.00 





A State Agency open. 








For particulars address, 


H. M. HOLDERNESS, Agency Manager. 
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Peoples Life Insurance Company 


Frankfort - - - - - - - Indiana 


$ 1,000,000 
10,000,000 


Of course we want salesmen 7 
Of course we will pay the right kind well. 


Nor do we consider former life insurance experience absolutely 
necessary, in order to succeed with us. 


If you are loyal, enthusiastic and industrious we will stand 
back of you. 


E. O. BURGET, 
Secretary. 


Assets - - - - 
Insurance in force 


W. A. IRWIN, 
Supt. Agents. 











WAN TED— Managers for These Important Districts 


Northwestern Illinois 
Northeastern Indiana 
Guaranteed Low Cost Policies 


Any one of the above is an absolutely first class Opportunity. 
can furnish evidence of your ability as a Personal Producer, your 


ADDRESS 


Central Illinois 
Southern Indiana 


As Good As We Can Make Them 


If your record is clean and you 


application will be considered 


S. W. Goss, Vice-Pres., Security Life Insurance Company of America, The Rookery, Chicago 











- The Leading Home Company 


of Michigan 


DETROIT LIFE INSURANCE CO. 


for the third consecutive year led all Michigan Companies in new paid for business issued in 


Michigan in 1917. 


Over $4,000,000 new business paid for last year. Now has $12,000,000 in force. 
HOME OFFICE DETROIT, MICHIGAN ..«. orien, President 











Indiana National Life Insurance Co. 


INDIANAPOLIS 


- Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our policy contracts are liberal and modern, having many 
features that appeal to agents and prospects. 


Our Home Office is helpful; our agents are pleased with 
the treatment accorded them. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D: RENICK. President 

















Michigan Mortgages For Sale E ACID TEST 
_ ON LANDS AND PROPERTIES a 1 
pny wg gy A EE Service nd Oo 
itle Guaranteed. Low Cost 
604 M ic Ti le 
MITCHELL & CO., CHICAGO, ILL. J. C. CAMPBELL, State Agent 












<= _ high on the list. 
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Capable Agents Wanted 


S. W. Cor. State and Third Sts., COLUMBUS, OHIO 
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MEETING EMERGENCIES 

Joun B. Luncer, vice-president of 
the Eguiraste Lire of New York, 
stated the other day that in his opin- 
ion the life companies have already 
paid out something like $50,000 
000 to beneficiaries and estates on 
account of deaths from influenza and 
pneumonia. We thus see that there 
is such a thing as a “conflagration 
hazard” in life insurance. The compa- 
nies have been running along in their 
usual manner, serene and satisfied in 
their supposed safety and thinking that 
no grave emergency would arise that 
would rock and strain their very tim- 
bers. We have not thought of any 
great contingency that would make un- 
usual financial demands. If a company 
found itself skating on thin ice, so to 
speak, it would be due to poor man- 
agemerit, recklessness or extravagance. 
Life companies have not figured on 
factors beyond their control. 

We believed a few years ago that 


there would never be another great 
We 
never contemplated a sweeping epi- 
demic in this country that would call 
on the life companies to pay millions 
We believed 
that our health departments were suffi- 


war. It seemed beyond reason. 


and millions of dollars. 


ciently strong to cope with any 


tress, and so on. 


tingent fund for the stormy day. 
“conflagration hazard,” in other words 
must be taken care of, 
great lesson that the 


to be taken to heart. 





STATE DANGERS 


Lire insurance men should not keep 
aloof from the dangers that confront 
A great scare 
was given the country during the war 
to the effect that there was danger of 
the federal government going more ex- 
tensively into the life insurance busi- 
Such a danger has nexer existed 
in a really alarming way at Washing- 


other lines of insurance. 


ness. 


in- 
sidious factor of this na‘ure. It all goes 
to show that life insurance companies 
must prepare for great emergencies, 
war, plagues, epidemics, financial dis- 
It does not pay to 
travel on too narrow a margin. Money 
must be conserved in the way of a con- 
The 


This is the 
influenza epi- 
demic has taught life company officials. 
It is a most serious one and will have 


ton, but we must not everlook the per- 
ils that are to be found at our state 
governments because they are present. 
It would be an easy matter for the 
various states to gradually drift into life 
insurance after they have gotten a taste 
of blood through compulsory health in- 
surance, state monopolistic workmen’s 
compensation insurance, state hail in- 
surance, state surety bonds and the 
like. There are factors that must be 
reckoned with today that are strong 
and influential. If these forces an- 
tagonistic to capital combine there will 
be a tremendous issue raised. 

The Nonpartisan League has at- 
tracted to its fold the farming element, 
the discontented, the professional re- 
formers, the theorists, the people who 
want the state to do everything, the so- 





cialists. So far as life insurance is con- 


we celebrate. 


in the universe, the Omnipotent 


hood. 


embedded. 
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cerned it may not be immediately af- 
fected. However, all these forces are 
dangerous and they must be reckoned 
with. 

Undoubtedly the greatest problem 
,| that the country has to deal with at 
the present time is that of labor. Wage 
earners have made rapid advances dur- 
ing the war period so far as compensa- 
tion is concerned. They will not stand 
for a reduction in pay. They have 
raised their standard of living and de- 
mand a larger voice in the operation 
of industry. They do not éntend to 
tolerate autocracy in the industries any 
more than autocracy among the nations. 
But labor may be too radical in its de- 
mands and may have a strong socialis- 
tic platform. If labor champions 
government ownership and government 
insurance those believing in private 


ownership will have a battle royal on 
their hands. 





Chis Is a Dap of Gladness 


‘ E are glad we are living in this tremendous age. It is the 
V V greatest one the world has ever witnessed. It is witnessing 
the triumph of democracy, 

There will be more freedom for the people than ever before. The 
era of absolute monarchs and their courtiers, passing on the desti- 
nies of millions without their having a voice, has passed. 
Christmas season will be a joyful one. 
simple, plain, golden truths taught by the Son of Man, whose day 
No one has lived life as abundantly as He. 
had as perfect an understanding of the creative and guiding force 


than ever the value of this teaching. 


ie this holiday season, men give. They open their hearts. 
think of others. Selfishness is less apparent. The sincere expres- 
sions of the heart come forth. It is a time when we tell our friends 
that we hold them in high regard. 
The voice is mellower. We take on more of the spirit of brother- 


Business men who meet one another in competition, who are 
keen on edge, who seek advantage, who drive hard, relax this day 
and acknowledge that after all the asperities of commercial, indus- 
trial and professional life bring out in one’s associates jewels 


THE NATIONAL UNDERWRITER staff all join together at 
this time to express to their friends, readers, subscribers, adver- 
tisers, the best wishes of the season. They have all contributed 
to the upbuilding of this publication. 
been privileged to help and serve. They have given us the oppor- 
tunity and their cordial encouragement. We are grateful for these 
insurance friends. We have them enshrined in our hearts. 


Be Ne ee ES Ee EE ENS EEE 














PERSONAL GLIMPSES OF LIFE UNDERWRITERS 











Former President Cornelius Doremus 
of the Guardian Life of New York, 
who retired from service in 1914, died 
in New York City last week at the age 
of 77. He served 54 years with the 
company and was a remarkable man 
in many ways. “ 

Victor E. Russum, associate editor 
of THe NATIONAL UNDERWRITER at the 
Chicago office will connect with the 
Travelers in its life department at 
Chicago, Jan. 1.’ Mr. Russum went 
with THE NATIONAL UNDERWRITER in 
July of 1917. At that time he was with 
the Northwestern Mutual in its Kansas 
City agency. Mr. Russum was form- 
erly agency manager of the Equitable 
Life of New York at Springfield, Mo. 
So far as life insurance is concerned he 
feels that he is to “the manor born.” 
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He hankers after the rate book and the 
“Monday morning meetings.” He 
well informed on life insurance. 
Russum has made many friends in con- 
nection with his work on THE Na- 
TIONAL UDERWRITER. He has given 
almost all his time to the “copy desk” 
and is the “make-up” man on the staff. 
His associates on THr NATIoNAL Un- 
DERWRITER will follow him with their 
fondest wishes. 

Richard Clarke Budlong of Des 
Moines, son of Vice-President E. C. 
Budlong of the Bankers Accident of 
that city, will on Jan. 1 become a mem- 
ber of THE NATIONAL UNDERWRITER edi- 
torial staff at Chicago. He has just 
been discharged from the officers train- 
ing corps. Mr. Budlong is a Grinnell 
College man and was associated with 
his college paper while a student. 


George Waverly Briggs is to be the 
new insurance commissioner of Texas. 
It is stated authoritatively that Charles 








charge of the insurance end. Mr. 
Briggs will give most of his attention 
to the banking part of the department. 
Mr. Johnson is well known to the in- 
surance fraternity and has the confi- 
dence of all. He has been fair, consid- 
erate and courteous. Charles 'O. Aus- 
tin, who will retire as commissioner, 
has made a very efficient official. Mr. 
Briggs has resided in Austin, San An- 
tonio, Dallas and Galveston, where he 
held responsible positions with large 
newspapers. He was managing editor 
of the Galveston News for three years. 
He retired to accept service with the 
Simmons Hardware Company of St. 
Louis, but_he was loaned to the Amer- 
ican Red Cross during the war, making 
addresses in various sections of the 
southwest. 


ca 


Superintendent Phillips of New York 
has received word from the president 
of the National Convention of Insur- 
ance Commissioners that ctuary C. G. 
Smith of the New York department 
has been appointed to succeed H. 
Ryan as chairman of the special com- 
mittee on new mortality investigation. 
Mr. Ryan, who retires from the depart- 
ment on Jan. 1 to go with the Equitable 
Life of New York as superintendent 
of the accident and health department, 
has been chairman of the mortality 
committee since its appointment in 
1915. The committee recently rend- 
ered a report to the National Con- 
vention indicating that the new mor- 
tality tables will shortly be available 
for publication. 


A. Hollander, who led the entire 
agency force of the Equitable Life of 
New York last year in number of cases 
paid for, gives this recipe for success. 

Keep your head cool, your feet warm, 
your mind busy. 

Don’t worry over trifles. . 

Keep part of your office in your head. 

Plan your work ahead, then stick to it, 
rain or shine. 

Don’t let laziness steal away valuable 
time. 

Life insurance isn’t written by sitting 
in the office. 

It doesn’t come knocking at the door. 

It is for the seller to do all the hust- 
ling. 

Don’t waste sympathy on yourself. 

If you are a gem, someone will find 
you. 

Don’t whine! 

Tell people you are a failure and they 
will believe you. 

Talk and act like a winner and in time 
you will become one. 


The Cleveland Life announces the 
appointment of Adolph A. Rydgren as 
actuary. Mr. Rydgren became an as- 
sociate of the Actuarial Society of 
America in 1913, and became a fel- 
low of that body in 1917. He was 
employed in the actuarial department 
of the New York Life for more than 
eleven years, leaving there to enlist in 
the United States Army. He was 
honorably discharged from the field 
artillery central officers’ training school 
on Dec. 7, and began his service with 
The Cleveland Life almost immedi- 
ately. 

Mr. Rydgren is well fitted to assume 
the position with the Cleveland Life, 
which now offers a larger responsibil- 
ity and field of work, through his wide 
range of experience with the New York 
Life. His work there was under the 
direct supervision of Arthur Hunter, 
by whom he is highly recommended. 

Mr. Rydgren’s connection with the 
Cleveland Life completes for that com- 
pany an exceptionally well-balanced 
home office and field organization. 


President Roland O. Lamb of the 
John Hancock Mutual Life has been 
operated upon for appendicitis. The 





V. Johnson is to be retained as deputy 
commissioner and will be in immediate 











operation was very successful, and he 
is now making a rapid recovery. 
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HOME OFFICE 
Lincoln Life Building 


It is not surprising that we already have over 72 millions of insurance 
in force and are paying for 2 millions a month. 


LINCOLN NATIONAL LIFE INSURANCE CO. 


100 MILLIONS 


It Is Not Surprising 


that our production averages so large per agent because 
our service includes all standard forms of policies on 
both participating and non-participating plans. 


We also Write SUB-STANDARD Business 


Our sub-standard service saves our agents substantial 
commissions that agents of most companies must lose. 


NORTHWESTERN BRANCH 
























































Lincoln Life Building 
FORT WAYNE, INDIANA IN 1920 FARGO, NO. DAK. 
' poooooooo0o00o0R00000000000d0o0du0:d02u00scd00000o00u000000o0s800800308000du0: 
oO 
oO 
O 
PRESIDENT EDWARD C. PLATTER a eye . 
Oo 
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cess. Time and again I have compared 
in my appreciation the high character- 
istics of men in our calling with the in- 
dividuality of men in other callings. No 
assemblage of lawyers, of physicians, 
of clergymen has ever seemed to me to 
outrival men in our own gatherings, 
whether assembled in national conven- 
tions or in the meetings of our associa- 
tions. 


AS a peer of any I place Edward C. 
Platter. A rate-book man now and 
always, he has always been content to 
reflect the high virtues of the thor- 
oughly trained and ideally inspired rate- 
book man. Until the last few years he 
has not been active in association mat- 
ters. For some years he and I repre- 
sented the same great company. I sel- 
dom missed a company convention, but 
Mr. Platter never accompanied me. We 
worked side by side, employed the same 
stenographer, interchanged our tech- 
nicalities and our broader outlook on 
the business. I, sometimes blatantly, 
he always modestly. I have never seen 
him agitated and seldom seen him even 
annoyed. To me his one fault is his 
over-modesty. Several times men in the 
agency died, leaving keen sorrow 
among us. We all felt these blows, 
but Platter was the man the widow 
chose to straighten out her affairs, to 
carry to realization the unfinished work 
of the departed, to push to the appli- 











not a general agent, except Thomas L. 
Fansler. Girardin, Palmer, Castor, Mc- 
Leran, MacArthur, Ferguson, Crawford, 
Fowler, his predecessors for the past 
seven years, were all general agents. 
Able men all, inspired with sympathy 
a-plenty for the soliciting agent, but not 
simply soliciting agents. So Edward C. 
Platter brings the experiences and the 
highest equipment of the rate-book man 
to the presidency of the association. 
They who know him best can see in his 
unswerving fidelity to the ideals of the 
business, in his staunch integrity, in his 
kindly appreciation of the trials of the 
soliciting agent, the promise and the 
power of an epochal year for the Chi- 
cago association. 


Taylor’s Red Cross Work 

Second Vice-Presidert W. E. Taylor 
of the Equitable Life of New York is 
chairman of the industrial committee 
of the New York chapter of the Red 
Cross, which has charge of the cam- 
paign for 100 percent membership 
among employes of industrial concerns 
in New York City. This includes 
wholesale and retail establishments, 
banks, insurance companies and manu- 
facturing plants. Mr. Taylor is a com- 
petent man in every way and he can 
be relied on to put the campaign 
through in excellent shape. 


The Bankers Life of Des Moines paid 
out $730,000 on a total of 271 lives on 
* ncaa of influenza from Oct. 1 to Dec. 
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| Hotel Ia. Salte | 


Chicago’s Finest Hotel 


ERNEST J. STEVENS, Manager La Salle at Madison Street, Chicago 


WHERE INSURANCE MEN MEET 


Hotel La Salle ranks first among Chicago 
hotels for its perfect service, elegant equip- 
ment and comfortable eccommodation. Lo- 
cated at the center of the insurance 
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for one or two persons. 


. as 
district it is the most convenient stop- Bs 
ping place for the busy man. =o 

owt paneon “ - 

a 
Room with detached bath = = = © $2to$8perdey FM 
Room with private bath © = = «= $3 to $5 per day 1 
TWO PERSONS x 
Room with detached bath = = = «© $3 to $5 per day ‘ 
Rooms with private bath - = = «© $5to$Sperday Pa 
Connecting rooms and suites as desired mt 
All rooms at $5 or more are the same price [@) 
tS 


Hotel La Salle gives more for the price | 
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What An Agent Wants 


A Company whose name, everywhere a household 
word, is his best introduction. Prestige is a door-opener, 
and age and size are impressive. 

Policies that are unexcelled. Big dividends. Strength 
and safety that need no demonstration. Unsurpassed 
service to policyholders—the thing that makes solid 
patrons out of first-time customers. 

The Oldest Company in America! Come with it and 
you will stay with it and it will stay with you. 
















For terms to producing agents address 


The Mutual Life Insurance Company 
of New York 


34 NASSAU STREET, NEW YORK CITY 


HOBART GIVES VIEWS 



















Conservative Life Insurance Company 
of America 


(Ordinary and Monthly Premium Plan) 
We want two experienced industrial men 
as superintendents. One for an English 
speaking, the other a Polish and Slavish 
district. Both in Indiana. Must have 
record as canvasser and trainer of men. 
Have splendid openings for agents in both dis- 
tricts, good pay, rapid promotion. Write in 
confidence to 
. S. Burkart, Vice-Pres. and Gen. Mgr. 
South Bend, Indiana 
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The Sfgn of Good Insurance 























THE CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 


The Sign of Good Insurance 


Home Office 
DENVER, COLORADO THOS. F. DALY, Pres. 


PRODUCTIVE FIELDS OPEN TO LIVE AGENTS 




























Wanted in Illinois, Indiana and Pennsylvania 


100 Industrial Agents 5 Superintendents 
20 Assistant Superintendents 
WHO KNOW HOW 


For new Industrial Work—to open new territory 
and to sell the best thing going. 
Address Industrial Department 
Western Life Indemnity Company 
604 Masonic Temple, Chicago, IIl. 
33 years’ continuous and successful career. Now known and called “THE OLD RELIABLE” 
GEN. GEO. M. MOULTON, President J. L. MITCHELL, General Agency Manager 

















Pioneer Life Insurance Co. 
of America KANSAS CITY, MO. 


Organized 1907 John W. Cooper, President 
EVERYTHING NEW BUT THE NAME 


















LIFE INSURANCE SERVICE BUREAU 


CONSERVATION OF LIFE INSURANCE COMPANIES’ BUSINESS AND 
REINSTATEMENT OF LAPSED POLICIES ON A THOROUGH ACTU- 
ARIAL BASIS THROUGH A UNIQUE SERVICE TO POLICYHOLDERS 


10 SO. LA SALLE ST. 























CHICAGO, ILL. 




















GREAT LESSONS BEEN TAUGHT 





Chicago General Agent of Northwest- 
ern on Returning From Service 
Makes Observations 





Ralph H. Hobart ‘of Chicago, of Ho- 
bart & Oates, general agents of the 
Northwestern Mutual Life, has _ re- 
cently returned to private life and his 
own business after serving in the mili- 
tary work as a lieutenant in the quarter- 
master’s department. As Mr. Hobart 
is one of the most able and broad- 
gauged general agents in the country, 
his views as to life insurance are of par- 
ticular interest at this time, having had 
an opportunity to mingle with the en- 
listed men and to learn more or less 
of their attitude towards personal pro- 
tection. 

Taught Profound Lesson 


Mr. Hobart believes that the men in 
the army, navy, and, in fact, all who 
were in the military service in any 
way, have had a profound lesson taught 
them by the government insurance 
plan. Mr. Hobart asserts that one of 
the most formidable preliminaries to 
getting life insurance is the physical 
examination. 


When some men are approached they 
say that they are in the prime of life, 
in the pink of physical condition and do 
not need any protection. Mr. Hobart 
said that it was impressive to be in a 
room where a number of men were 
awaiting physical examination on part 
of the army surgeons. Some of the men, 
seemingly in the best of conditions, were 
rejected or placed in the impaired list. 
They were found to have physical in- 
firmity. They may have been accepted 
as limited service men, but were found 
not to come up to the standard for over 
seas service. Mr. Hobart states that he 
had four physical examinations during 
the time that he was in the service. 


Hidden Defects Found 


He was interested in the conversation 
among the men as they were awaiting 
their turn or after they had come from 
the examiners’ hands. Many of these 
men found that they were not as good 
as they thought they were. There were 
some hidden impairments found, physical 
defects that demanded attention. The 
physical examination required by the 
military authorities convinced the men 
that the United States government was 
depending on physical fitness. It re- 
quired men to be up to a certain stand- 
ard. If they were not able to stand the 
gaff they were probably rejected and 
could not get government life insurance. 
The whole process, Mr. Hobart believes, 
had a very valuable educational effect. 
Men who were in good physical condi- 
tion were proud of the fact and yet they 
saw how deceiving a man’s appearances 
may be. They found that the doctors 
after a thorough examination brought 
out conditions that were lurking in one’s 
system that would eventually mean 
trouble. 


Government Is Exacting 


Another feature that appealed to Mr. 
Hobart is the fact that the government 
in its life insurance operations is very 
exacting and accurate. It will not brook 
any evasions, but requires policyholders 
to live up to the letter of the law. For 
instance, Mr. Hobart had passed his 45th 
birthday anniversary by three days and 
asked if he could have his policy dated 
back before his age turned. The gov- 
ernment will not allow any dating back, 
not even a day, as the rate in effect was 
at the age when the transaction took 
place. Furthermore, the government de- 
ducted the payment from the month's 
pay check. This showed that the gov- 
ernment demanded its premium payment 
promptly and in full. There was no 
evasion, no delay, no grace and no ex- 
cuses, 

Effect of Government Plan 


Mr. Hobart believes that many men 
were educated into life insurance 
through the government plan. They had 
not taken life insurance before, or not 
in any large amount. They saw that 
the government had selected and advo- 
cated the plan of old line life insurance 
for the protection of their beneficiaries. 
They were convinced of the fact that 








THE PEOPLES LIFE 
INSURANCE CO. 









Now convert- 

; ing Industrial 
# policies to 
Ordinary. 
Splendid op- 
portunities for 
good men. 


Address 
" ELON A. NELSON 


President 


Home Office Building CHICAGO 


Chicago 








Sometimes 


q A soliciting agent with 
q ability to assume the 
@ management of an 
q@ agency lacks only the 


Opportunity 


@ to make it manifest. 
@ Well, Opportunity is 
g our middle name. 


Gardiap ite 


Write C. L. MILLER, 
Director of Sales 


Madison, Wis. 





INCA 

FEDERAL UNION LIFE 
_ Insurance Company 

Cincinnati, Ohio 
has just issued a very interesting booklet 
‘“‘Suggestions for Increasing 
Your Income’’ 

and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 

Ohio, Illinois and Kentucky 








15,000 PEOPLE 


Wrote us last year, in answer to 

our advertising, for an illustra- 

Prats of the Fidelity “‘Income for 
e." 


This Direct Lead Service 

a d to make 1917 the best year 
idelity’s history. 

y he — 4 the right 

men. 


FIDELITY MUTUAL LIFE 


Insurance Co., Philadelphia 


Insurance in = Walter LeMar a, 
- over $142,000, Presiden’ 

















NATIONAL LIFE 
ASSOCIATION 


Des Moines, Ia. 


OUR POLICIES SELL 
WHEN OTHERS WILL NOT 


RATES PER $1,000 
Age 40........ $16.00 Age 45........ $17.50 


Agency Openings in Illinois, 
Indiana and Michigan 
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“THE COMPANY OF CO-OPERATION” 


DES MOINES 
LIFE AND 
ANNUITY 


COMPANY 


We will insure the whole family! 
Any plan, any age, either sex! 


This is a service our men 
appreciate these days. 


If it appeals to you, write 


HOME OFFICE 


DES MOINES (R8-T Bidg.) IOWA 
TERRITORY 
IOWA SOUTH DAKOTA 





























ACTUARIES 


— F. CAMPBELL 





CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 
_— J. HAIGHT 





CONSULTING 
ACTUARY 


811-812-813 Hume-Mansur Bldg. 
INDIANAPOLIS 





ULIAN C. HARVEY 
Censulting Actuary 


Chemical Building ST. LOUIS, MO. 


a." 


Premiums, Puc Surrender Values, etc., calcge 
lated. Valuations te  caneremey - 
Policies e Insurance forms . 
The Law of Insurance a Specialty. 


Colcord Bidg. 
OKLAHOMA CITY 


J H. NITCHIE 
e posers 


223 Association Buil 
is S. LaSalle St., GHC aa 


ARRIS E. VINEBERG 


Feilow Actuarial Society of America 
Fellow American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 1487 First National Bank Building 
CHICAGO 


REDERIC S. WITHINGTON,F.A.1.A 
CONSULTING ACTUARY AND EXAMINER 


} 804-306 Security Building 
DES MOINES, IOWA 


1919 





McCOMB 
SOuReELOR AT LAW 
INSULTING ACTUARY 





Telephone 
Central 3462 














edition of the Policyhold- 
ers’ Digest now being 

repared. Get your order 
n ear The National 
Underwriter, 1362 Insur- 
ance Exchange, Chicago. 














‘they had certain .responsibilities from 


which they could not escape. They owed 
something to their parents or near rela- 
tives. They were entering a career of 
great possible danger and the govern- 
ment made it plain that they must pro- 
tect those who might be dependent on 
them. Even men of wealth, Mr. Hobart 
said, took the $10,000 life insurance and 
had it paid to some beneficiary and 
were glad to get it. 


Return With Bigger Ideas 


Mr. Hobart said that there are 4,000,- 
000 men that were in the service. They 
are coming out with bigger ideas. They 
can be more easily approached in the 
future as to life insurance. The pre- 
liminary work has been done. The ad- 
vertising that the government has given 
life insurance is most valuable, in his 
opinion. Men have not appreciated their 
personal responsibilities as they do now. 
They realize that they do not live to 
themselves alone. The government made 
this very emphatic. Many men thought 
two or three thousand was sufficient life 
insurance to carry. Here comes the 
government and urges all men to carry 
$10.000. 

Mr. Hobart feels it to be the duty 
of life men to advise all who have pro- 
cured the government insurance to hold 
it. A conscientious life man can take 
no other course, he says. However, he 
States that these very men will be the 
best prospects for additional insurance 
now that they have acquired the habit. 
They see the desirability of protection. 


IMPORTANT PART IS 
PLAYED BY INSURANCE 


(CONTINUED FROM PAGE 1) 

fact that life insurance salesmanship 
required men of ability, required active 
men with brains, force, driving and 
persuasive powers, tactitians and diplo- 
mats, counsellors and pleaders. Life in- 
surance agents in the army and navy 
were paid a great compliment—were 
given signal recognition, so they have 
good reason to be proud of the ability 
which brought them success in the life 
insurance business. 


Been Preaching Preparedness 


For years the life agents of the coun- 
try have been preaching “preparedness” 
against a day of disaster; they have 
made millions of policyholders out of 
unbelievers; they have taught lessons 
in thrift and economy; they have caused 
a vast sum of money to be accumulated 
in the reserve chests of American com- 
panies—money accumulated for. the 
future protection of American families, 
but it so happened that these “reserve 
chests” turned out to be “war chests,” 
and the money therein served the double 
purpose of protecting American famiiies 
and, at the same time, protected tlhe 
American nation against a foreign foe. 
Upon the declaration of war, from out 
these chests flowed millions of dollars 
which were turned over to our govern- 
ment in exchange for Liberty bonds and 
the money used to strike down the Hun. 
It was quick money—ready money. It 
was “preparedness” itself. A nation can 
learn much about preparedness by 
studying old line life insurance and old 
line companies. They leave nothing to 
chance. They are always ready for 
every eventuality. They do not meet 
up with necessity and prepare for it 
afterward. 


Did Much War Work 


During the period of the war, the men 
and women of life insurance had to be 
gloriously busy. Most of them operate 
under a commission contract which 
reads quite plainly that if they make 
no sales—they receive no compensation 
whatever. Yet, they made a living for 
their families, and gave a goodly por- 
tion of their hours to every proposition 
that would aid in winning the war. 
Those who were not privileged to be in 
the service were found in the Red Cross, 
the Y. M. C. A., the Y. W. C. A., the draft 
boards, the secret police, the home guard, 
in the Liberty loan drives, thrift stamp 
campaigns and every other organized 
effort to help the boys at the front or re- 
lieve conditions at home. They had to 
work harder than they ever worked be- 
fore because they were called upon almost 
every day to render some time-consum- 
ing service. But they did it all gladly, 
and they made enough money to buy 
their proportion of Liberty bonds, sav- 
ings stamps, and contribute liberal sums 
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Admitted Assets 


Dr. W. O. THOMPSON 


President 


The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 


TP OCCT ELL PCC CR LEE EEOC LEE $ 2,739,817.90 


Insurance in Force.............cceeeccceccecees 24,398,839.00 
Surplus to Policyholders........................ 376,482.48 
New Continuous Matty Incoms Policies. 
Bplendid opportunities for AGENTS in many sections of Ohio. We solicit inquiries from supeniite parties. 
G. W. STEINMAN 
Secretary 
























376 Pine Street 


“THE WEST COAST LIFE” 


Offers splendid opportunities in the West in alive 
organization that last year produced over Twelve 
Million Dollars in applications for new insurance. 
Ask for the current copy of THE PIONEER. 


WEST COAST SAN FRANCISCO LIFE INSURANCE COMPANY 


SAN FRANCISCO 




























Membership 68,453 


$6, — $12,000 Combination Policy —$24.00 a Year 


$25.00 Weekly Indemnity During Disability 


Claims Paid, $1,307,881.83 
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they 








Sal 





get the comamiesions in cash instead of in 
Our Leading Salesman in 1917 made over $7,500. 


BUSINESS MEN’S ACCIDENT ASSOCIATION 


W. T. GRANT, Secretary KANSAS CITY, MO. 


like to sell our Insurance because 
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FARMERS NATIONAL 
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LIFE INSURANCE CO. OF AMERICA 








Farmers National Life Bldg., a°v"e’n uv © CHICAGO, ILL. 
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Wanted:—A Strictly First-Class 


Life Insurance Man 










as State Manager for No. Dakota. Must be a 
good personal producer, with the ability to 
organize and develop our business inthe State. 


Liberal commission and renewal contract to 
the right man. 


References required. 













Guarantee Fund Life Association 


OMAHA, NEBRASKA 
Organized 1901 
ASSETS OVER $2,900,000.00 
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A Record of Thirty Years of Progress— 


Ten-Year Periods 


Assets Insurance in Force Policies 

Dec. 31—1888....$ 104,307 $ 889,073 Income Issued 
1897.... 274,290 6,619,653 1888-1897 ....$ 1,744,102 387,702 
1907.... 2,916,339 39,503,485 1898-1907.... 10,551,857 1,139,235 
1917.... 14,008,422 115,099,897 1908-1917.... 31,845,050 1,961,674 


The WESTERN and SOUTHERN 


Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI 
Organized February 23rd, 1888 





Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan . 














DALLAS, TEXAS 


HARRY L. SEAY, President 





A. S. DOERR, Vice-President 


Southland Life Insurance Co. 


The Pregressive Company of the South 


L. LINZMEYER, Vice-President and Actuary 








The Masonic Mutual Life Association 


Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869. 
The Security of the Old Line 
The Economy of the Fraternal 


Select work, with big returns to high class representatives. For 
terms and territory, write to 


WM. MONTGOMERY, Sec’y and Gen. Mer. 
New Masonic Temple Washington, D. C. 











The Toledo Travelers Life Insurance Company 


SECOND NATIONAL BANK BUILDING, TOLEDO, OHIO 
Want Producing Agents for Ohio Territory 
Opportunity for Advancement 
On Agency Matters Address E. W. GAGE, Secretary 








SOMETHING NEW 


In addition to an up-to-date line of Life and 
Accident policies, we also issue a special Accident 
and Health policy for farmersonly. A contract without 
frills or ruffles but a proven good seller. Write for sample. 


The Gem City Life Ins. Co. Dayton, Ohio 








MASONIC LIFE ASSOCIATION 


MASONIC TEMPLE (Commenced Business 1872) BUFFALO, NEW YORK 
SOUND PROTECTION AT COST 
Accumulated Surplus Over $400,000.00 


To Free and Accepted Masons Only | 
Over $9,000,000.00 Paid in Benefits 
Agents Wanted. Liberal Terms. Exclusive Territory. For Agency or Membership, Address 
NELSON 0O. TIFFANY, President and Manager 
MASONIC TEMPLE, BUFFALO, N. Y. 











J. Uehling, Secretary 


e 


Frans Nelson, President WHER 


The “‘Giant of the West’? 














for all manner of things for which no 
bonds or stamps were given in exchange, 


No Red Flags Needed 


There shall be no red flags in life 
insurance, and if anyone should at any 
time attempt to raise one we will make 
it redder than any red flag that was 
ever raised before. There are scum 
holes in Europe fit for unlicensed beasts 
where they can wallow in filth at their 
pleasure, and if they cannot control 
themselves they had better secure pass- 
ports. Otherwise, their bones will rot 
on the dump heaps of America. 


Future Looks Bright 


Our future looks bright indeed. Life 
insurance has held its own, made gains 
notwithstanding the fact that millions 
of young prospects were taken from the 
field and provided with government in- 
surance. It has made progress in spite 
of the heavy drain on its man power, 
and, since the armistice was signed, it 
has taken a lurch forward as if released 
from leash. There are great days ahead 
and it is well for us to prepare, for we 
will be called upon to give a fuller 
measure of service in the future than 
we have in the past. If you have been 
satisfied to produce $100,000, $200,000 or 
$300,000 per year in years gone by, you 
had better advance your goal to double 
your former record, because—mark my 
word—new men and women are going 
to enter the ranks by the thousands— 
high class, educated men and women of 
experience, and they are going to ride 
high and mighty because you have made 
it easy for them. They will enter the 
field full of pep, fire and enthusiasm, 
and they will find the field problems 
much simpler than yours were. Un- 
heard-of-sales records will be made. 
Rosen’s record may yet look like that 
of a novice. 


Agency Qualifications Laws 


The local life underwriters associa- 
tions throughout the various states and 
our National association, composed of 
almost 10,000 agents, have been fighting 
for many years for the passage of satis- 
factory qualification laws, for the adop- 
tion of suitable qualification blanks be- 
cause we have had a sincere desire to 
make this a good clean-cut business, and 
quite naturally we feel that the quali- 
fication blank now in use by the Minne- 
sota department is a step in advance of 
what we have had heretofore. It is, 
however, merely a beginning, but we 
feel like clinging to it as a mother to 
her babe. Life insurance has con- 
tributed very generously to Minnesota 
in the form of taxes and fees, so it 
seems to us that we are not unreason- 
able if we ask that a slightly greater 
portion of the funds we contribute be 
granted the department for broader 
supervision. 

Our National association has pro- 
posed a uniform bill on agency qualifi- 
eations. This bill has been approved by 
the officers of the Association of Life 
Insurance Presidents and the officers of 
the American Life Convention. It has 
been adopted and passed by several 
states, and we will submit it in the hope 
that it may be passed at the next meet- 
ing of our legislature. 


Brokers’ Licenses 


Now, a word or two with reference to 
brokers’ licenses: There is no necessity 
for a broker’s license to cover life in- 
surance. To issue authority for the sale 
of life insurance to anyone except upon 
written request of a life company is 
positively harmful to the business and 
detrimental to the interest of the policy- 
holder. According to the present prac- 
tice, any irresponsible individual, without 
contractual relations with any com- 
pany, can, upon application and upon 
payment of a fee of $10, secure a general 
license carrying full authority to sell 
life, fire, casualty and accident insur- 
ance, and this same individual may have 
absclutely no knowledge whatever of 
any branch of insurance, may not even 
be able to read or write, yet our great 
state authorizes him to go out and ar- 
range contracts involving thousands of 
dollars. 

We protest the granting of a life in- 
surance license to anyone until we have 
had an opportunity to examine into his 
fitness to become a life insurance agent 
—until we have had an opportunity to 
check up his past record; then, if he 
passes muster with us and can furnish 
a satisfactory qualification blank to the 
state, we can apply for his license. If 
an agent, duly authorized to represent 
one company, desires to place surplus 
business in other companies, it would 
be simple enough to grant him a special 
license ‘for each eompany and- charge 





“SOMETHING 
~NEW FOR 
AGENTS” 





National 
American 
Life 
Insurance 
Company 





Burlington, lowa 














| N. W. Corner Fourth and Chestnut Sts. 





November 11th, 1918, the very day 
the Armistice was declared 


THE PROVIDENT LIFE 
and Trust Company of Philadelphia 


Removed all War 


Restrictions 
from its Outstanding Policies 
and discontinued the use of a 
War Rider on New Policies. 


Extra War Premiums 


Will Be Returned 


and if regular premium has been 
paid, War Claim will be paid in full. 


























WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 


per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
_ directly with the Home Of- 

ce. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 
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THE 
JIFFY 
PEN 


The word “‘Jiffy’”’ de- 
notesspeed andaction. 
The shape and bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-filling without a 


rubber sac. 










































































Send for descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 


Sioux City, lowa 
























































Hotel Dyckman 


sein MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 


Appointments 
combine dig- 


foun io 
‘| Metropolitan 
hotels... Two 
splendid cafes 
for ladies and 
i gentlemen, al- 
soa Club Grill 














Exclusively European Plan—$1.50 and upward 
Under the exclusive management of ~- 
H. J. TREMAIN 
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CEDAR RAPIDS | 
LIFE INSURANCE CO. 




















FOR GOOD MEN 
CBRobbins, Pres. GBSvoboda, Secy. | 
HOME OFFICE 
and CEDAR RAPIDS. IOWA 
e of 
Old 
vest- 
n its A Penn Mutual Premium, less a Penn Mu- 
000 tual Dividend, purchasing a Penn Mutual 
Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the 
ility sum of all its Benefits, is unsurpassed for net 
. the "| low cost and care of interest of all members. 
= The Penn Mutual 


Life Insurance Company 
. of Philadelphia 


On January 1, 1909, Rates Were Reduced 
and Values Increased to Full 3% Reserve. 





him a fee of one or two dollars for each 
license. 
Rebater and Twister 


In regard to the rebater and the 
twister, we are going to put these un- 
desirables out of business if it costs us 
our last dollar and our last ounce of 
effort. They are our worst enemies. 
They eat the very heart out of our busi- 
ness. If I did not feel that this associa- 
tion in all the years to come would be 
ever watchful for an opportunity to 
prosecute the rebater and twister, I 
would not retain my membership; I 
would not contribute one cent to its 
support. If the officers of this organ- 
ization ever at any time wink at these 
evil practices or show a lack of interest 
in the prosecution of the offenders, I 
sincerely hope that some of you will 
arise at some of these meetings and de- 
nounce them in no uncertain terms. 


Suggests Employing Attorney 


It is for the purpose of making our 
organization still more efficient in the 
future that I am impelled to recom- 
mend for your approval a proposition 
to employ an attorney to represent our 
association in all prosecutions or in- 
vestigations of violations of the law. I 
think when we do this we will come 
nearer to getting into the core than by 
any other plan we have ever tried. Time 
after time, agents come to me with 
rumors of rebates or offers of rebates, 
or cases of twisting, but with nothing 
tangible for me to work on. They don’t 
want to get mixed up in the affair, but 
they would like to “pass the buck” to 
the president—have him go out and 
secure all the necessary evidence, make 
two or three trips to the commissioner’s 
office, attend the trial and secure con- 
viction: If we employ an attorney our 
members can, as heretofore, make their 
report to the president. He can then 
present the case to the attorney and let 
him do the rest. 


INDUSTRIAL PEOPLE 
MADE FINE INCREASE 


(CONTINUED FROM PAGE 1) 


marries earlier as a rule than the pro- 
fessional worker or office man and 
consequently has several dependents by 
the time he has reached an age when 
many young men are graduating from 
college. So many cases of destitution 
have come before his eyes during the 
influenza epidemic that he is ready to 
be prevailed upon to guard his own 
family against like difficulties. 





Production Increases 


There is no indication that there will 
be a let-up in the near future in the 
rapid increase in the amount of indus- 
trial life insurance written. In fact, 
the week ending Dec. 16 was the second 
largest production week of 1918 for the 
Western & Southern. From the reports 
received by their agents the company 
does not look for any decrease in the 
rate of production for at least a year. 
This will of course differ in various 
localities, but that is the general outlook. 

In some localities some collectors for 
industrial companies are being handi- 
capped by the number of influenza cases. 
One collector reported 218 cases on his 
route alone. He must stop at these 
places to collect and those policyholders 
not having influenza do not desire to 
speak to him or come to the door to 
greet him. As far as possible the col- 
lectors are avoiding close contact with 
people from whom they collect. 


Government Plan No Hindrance 


Industrial life men do not believe that 
the government policies will have any 
effect upon their business, partly be- 
cause the total number of those govern- 
ment insured is small as compared with 
the number of prospects for insurance 
and partly because the government in- 
surance plan is really a pension system 
plan for dependents and provides for 
no lump sum payment upon death. The 
government insurance is in reality a 
form of pension to provide subsistence 
funds and would be of little assistance 
where a family was in need of even a 
small lump sum immediately after the 
death of the wage earner. What the 
working man’s family needs most of 
all after the death of the wage earner 
is a lump sum payment immediately to 
tide them over the period of extra ex- 
pense, which includes sickness indebted- 
































ness and burial charges. As the gov- 
ernment provides subsistence only, the 
family might still start out under a 
burden of debt after the death of the 
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We have a contract for you under which your 
income will be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


| FEDERAL CASUALTY COMPAN 


Cash Capital $200,000.00 V. D. CLIFF, President 


UCCESS IS 


ECRET OF OUR 
One S 
ERVICE 


DETROIT 
MICHIGAN 








National Life Insurance Company 


MONTPELIER, VERMONT 





FRED A. HOWLAND, President 


A MUTUAL COMPANY 
Which for 
SIXTY-EIGHT YEARS 


Has protected the 


HOME AND FAMILY 


EDWARD D. FIELD, Superintendent of Agencies 








THE BIG FOUR 


AGE—STRENGTH—SERVICE--OPPORTUNITY 
A combination which makes a winner for the Agency Force of the 


Equitable Life of lowa 
(Organized-1867) 
All previous records broken during 1917. Substantial increase in assets ny 
for insurance. Net gain in insurance in force during 1917, $21,764,972.88, or on 
of the amount Sasd for. 
MEN of CHARACTER ean obtain further information 
as to the Company and Opportunities by addressing: 


H. E. ALDRICH, ‘Supt. of Agents, 


Equitable Building 7 .Des Moines, Iowa 








The Company OF the People, BY the People, FOR the People 


The Metropolitan Life Insurance Company 


Incorporated by the State of New York 
Home Office, One Madison Ave., New York City 
FIRST IN THE WORLD 


In gain in assets in 1917............ceseeeeeeeeeeeeeereeeeeee $ = 927,881.14 
In increase in income in 1917.............seeeeeseeeeeeeeeeee 40,648,595. 67 
In amount of insurance in force.............seeeeeeeeeeeeee 3,936, 181,898.00 
In gain in insurance in force.............seceeeeeeeeeeeeeeees ‘453, 749 902.00 
In amount of insurance placed in 1917.................00000 791,060,002.00 


WAR SAVINGS STAMPS 


The Company, through its more than 15,000 agents, sold $65,000,000 worth 
of War Savings Stamps between February first and September first, 1918, and ex- 
pects to sell a total of at least $100,000,000 during the year. 








ALWAYS A PLACE 
FOR DEPENDABLE AGENTS 


Those who can not only write applications but deliver policies, and are 
energetic in their methods. Good positions are ready for such men. 


Union Mutual Life Insurance Company 


Arthur L. Bates, President Portland, Maine 
Address ALBERT E. AWDE, Supt. of Agencies 
7 W. Madison St., Chicago, Ill. 














wage earner. 


HOME LIFE INSURANCE | COMPANY 


GEORGE E. IDE, President (Now Purely Mutual) 256 Broadway, NEW YORK 


The fifty-eighth annual report shows insurance in force of $146,050,144, an in- 
creage during the year of $12,556,816 The Company paid the policyholders i in 1917 
$3,467,823, of which $731,696 was in dividends or premuim refund. Its insurance 
reserve fund was increased by $1,688,199 and the Assets are now $34,542,304.08. 

W. A. R. BRUEHL & SONS, General Managers HOYT W. GALE, General Managre 
Central se Southern Ohio and Northern Kentucky For Northern Ohio 


-606 The Fourth National Bank Building 229-232 Leader-News Building 
CINCINNATI, OHIO CLEVELAND, OHIO 
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Greetings 


The Cleveland Life 1 
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SA 
\ De 
Hope Eternal Triumphs on This Blessed Day, 
Faith Supreme Illumes the Way. 
“Peace on Earth, Good Will Toward Men.” 
\ 
; Yo 
RAGICALLY eventful times have passed. Evil sought to be ine 
enthroned and to lay a world prostrate at its feet. Mysterious, aa 
indeed, have been the ways of Providence and confused has wail 
been our understanding of its meaning, but it is not for us wo 
to question why. God’s will commands. be 
5 the 
THE WISE MEN who followed the star that rested over Bethlehem, pe 
pointing the way that others might know the revelation that had come ‘ioe 
to them, require of us now as then that our hearts be in accord with be 
the year’s most joyous occasion. a 
: of 
THE CLEVELAND LIFE INSURANCE COMPANY AND ITS me 
OFFICERS WISH YOU te 
é 
Se 


A MERRY CHRISTMAS : 
A HAPPY NEW YEAR ; 


de 

an 

With{profound gratitude we acknowledge divine leadership toward ° 

a’ secure peace for all mankind. ph 
cit 

Sincerely yours, 7 

to 

. so 

WILLIAM H. HUNT “ 

President. ry 
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EDSON S.LOTT, PresipenT 
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CLAIMS COMPANIES 
WERE TOO ADAMANT 


War Department Official Airs His 
Views as to the Cantonment 
Business 


SAYS MISTAKE WAS MADE 





Declares Some Plan for Refund Should 
Have Been Worked Out for 
Compensation Lines 





WASHINGTON, D. C., Dec. 23.— 
Your correspondent had an interest- 
ing interview today with one of the 
prominent officials in the War Depart- 
ment concerning the attitude of the 
casualty companies in connection with 
workmen’s compensation insurance in- 
volving the cantonments. As is known, 
there has been a sharp issue between 
the War Department and the compa- 
nies over this insurance. The depart- 
ment has contended that there should 
be an accounting on part of the com- 
panies and profits over and above a cer- 
tain amount should be refunded. Some 
of the companies were favorable to this 
program. Others claimed that this was 
unfair unless the government guaran- 
teed the companies against loss. The 
National Workmen’s Compensation 
Service Bureau did agree to have its 
members go on a cost plus basis, pro- 
vided a certain percentage of profits 
would be guaranteed, but the War De- 
partment would not agree to make up 
the deficit in case of loss. 


Companies Could Not Agree 


The casualty companies themselves 
evidently could not agree on a uniform 
prog-am, so a few, headed by Presi- 
dent Louis F. Butler of the Travelers 
and President Charles H. Holland of 
the Royal Indemnity, came to an agree- 
ment with the government on a cost 
plus basis. They were to have the ex- 
clusive business so far as the War De- 
partment was concerned. In other 
words, only companies that subscribed 
to the agreement, or the “white list,” 
so called, would be allowed to carry the 
compensation insurance. 

However, at a recent meeting of the 
insurance commissioners in New York 
City. the commissioners frowned down 
on this program on the ground that it 
would be in violation of the antirebate 
and antidiscrimination laws. 


Comment of Bureau Official 


The War Department official with 
whom I had an interview said in sub- 
stance as follows: 

“So far as I am personally concerned 
I do not believe that the national, state, 
county, township government or school 
district should be favored any more than 
a private corporation or an individual in 
normal times. However, the country was 
confronted and had to meet a great emer- 
gency, one unprecedented. We did not 
have time to give a large amount of 
attention to organization and prepara- 
tion. Things had to move fast. We were 

(CONTINUED ON PAGE 7) 


MERICAN economists, mostly 
A with training in German universi- 

ties, practically one and all have 
sounded the praises of the German sys- 
tem of social insurance, of German 
methods of social reform, and of Ger- 
man principles of social reconstruction, 
with faint praise or scant appreciation 
of what has been done and is being done 
in the United States and in conformity 
to the free institutions of our republic 
and the fundamental principles of a 
genuine democracy. The one notable 
exception, perhaps, is the clear and 
penetrating grasp of Prof. Arthur 
Twining Hadley, of Yale University, 
who in his treatise on economics as 
early as 1897, said: “There are many 
reformers who are anxious that other 
countries should follow the example of 
Germany. But the experiment has not 
progressed far enough to pass judeg- 
ment on its success. In many respects 
the gain to the public from a system 
of this kind is more apparent than real. 
The payments to the insurance funds 
must chiefly, if not wholly, come out 
of wages. Even though they may be 
nominally levied on the employer, he 
is compelled by competition with other 
employers who are not subject to this 
levy to reduce in corresponding degree 
the revenues which he nays.” As high 
an authority as Prof. Tausnev in his 
Economics concedes that: “The out- 
come is likely to be that the (compul- 
sory) insurance charges will  ulti- 
mately come out of the workman’s own 
earnings. This will take place and not 
necessarily by any process of direct 
reductions in wages, but more probably 
in progressive countries like Germany 
and England, bv a failure of wages to 
advance as much as they would other- 
wise do.” 


T root the compulsory insurance prob- 

lem is first and last a labor question. 
If the social condition of labor is, broadly 
speaking, as satisfactory as it generally 
is throughout the United States, the ne- 
cessity for a subsidized form of poor re- 
lief in the disguise of social insurance 
obviously does not arise, even remotely 
as a matter of political expediency. But 
in countries with low standards of 
labor and life, with a government admin- 
istered by an entrenched autocratic gov- 
erning class, remote from the life and 
labor of the wage-earning element, the 
compulsory insurance principle is quite 
likely to appeal as a panacea or a solu- 
tion, even though, as in Germany, it 
prove merely the means of postponing 
the inevitable disaster for a generation 
or two. For the principle itself is un- 
sound and has been proven unsound be- 
cause it does violence to the universal 
law of all social progress, that, “Nothing 
‘but the slow modification of human na- 
ture by the discipline of social life can 
produce permanently advantageous 
changes,” and it is equally true, in the 
words of Herbert Spencer, that “The root 
‘of a well-ordered social action is a 
sentiment of justice which at once in- 





sists on personal freedom and is solici- 


SEES DANGER IN GERMAN PLAN 


Compulsory* Insurance Problem Is First‘and Last a Labor Question—If Wage Earners 
Are Paid Living Compensation, There Is No Necessity for a Subsidized 
Form of Poor Relief in the Guise of Social Insurance 


By Dr. Frederick L. Hoffman 











Third Vice-President and Statistician Prudential Insurance Company 








| hinder the true social and political de- 





tous for the like freedom of others.” 
“Unhappily,” he observes in connection 
therewith, “there at present exists but 
a very inadequate amount of this senti- 
ment,” but in the successful fostering of 
sentiments of justice, independence and 
self-reliance lies the future safety and 
perpetuity of our democratic institutions 
and the republic which rests upon them. 


HE failure of social insurance was 

precisely the disregard of fundamental 
principles of social justice and the in- 
herent wrongfulness of class distinctions, 
making vast numbers helplessly depen- 
dent in matters of vital concern upon a 
small governing class, thoroughly en- 
trenched and determined at all costs to 


velopment of the masses. Whether the 
system will be continued under the new 
regime is, of course, an open question. 
If there should be, as contemplated by 
certain radical elements more or less in 
control, a repudiation of war obligations 
in which most of the funds have largely 
invested, the entire fabric obviously 
would collapse. 


INCE these institutions represent 

chiefly wage-earners’ investments, this 
course, however, is not likely to be pur- 
sued. But if, as is practically a foregone 
conclusion, the internal debts contracted 
in consequence of the war will be ulti- 
mately reconverted with substantial re- 
ductions both in amount and interest 
earnings, the outlook for the future of 
social insurance institutions is extremely 
alarming. For naturally, in consequence 
of the war, both the sickness and the 
mortality rate have been considerably in- 
creased, aside from a clearly recognized 
physical deterioration of the German 
working people, men and women, best 
emphasized in the following extract from 
the medical report of one of the sana- 
toria. under the control of the Munich 
Communal Sick Fund, to the effect that: 
“Nearly all of the patients arrive at the 
institution in a more or less alarming 
condition of undernourishment. Many of 
them, also, exhibit unmistakable signs of 
war consequences in the larger degree of 
frequency occurrence of nervous dis- 
eases.” 


 Eitgrencig-wancage ang with a possible substan- 
tial loss in their investments, a de- 
cline in interest earnings, the practical 
certainty of the deferred payment of 
such earnings on war obligations, a 
higher death rate, particularly in adult 
life, a material increase in general mor- 
bidity, as well as in premature invalidity, 
together with diminished contributions 
from those incapacitated for work, while 
at the same time in need of increased 
support, the German social insurance in- 
stitutions face the practical certainty of 
disaster, now or in the not far distant 
future, as the case may be. 

The profound conviction that the Ger- 
man cause of world conquest was largely 
conditioned by the German conception of 
so-called social or compulsory insurance, 
equivalent to the social control of the 
wage-earning element and the establish- 
ment of permanent class distinctions, as 
a prerequisite to the perpetuity of auto- 
cratic imperial military power, finds am- 
ple support in the statement issued by 


AETNA LIFE OFFICER 
EXPLAINS SITUATION 


Gives a Review of the Controversy 
in the Compensation Service 
Bureau 


HOPES FOR SETTLEMENT 


Action of Insurance Commissioners 
on War Department Cost Plus 
Plan Was Surprise 


HARTFORD, CT., Dec. 24—The 
Aetna Life as already announced has 
resigned from the National Workmen’s 
Compensation Service Bureau owing 
to internal dissensions. Similar action 
has been taken by other members of 
the bureau. It is believed, however, 
that at the annual meeting of the 
bureau which was called for Dec. 3, 


but which has been postponed to an 
undetermined date in February, these 
differences may be amicably adjusted. 
Secretary E. C. Higgins gives the fol- 
lowing explanation of the action of the 
Aetna Life. 


‘It is understood that the principal 
troubles within the bureau have arisen 
from a difference of views which arose 
several months ago as to the treatment 
of certain compensation and employers’ 
liability policies issued to contractors 
operating for the War Department upon 
a cost-plus basis. 


Rump Session Held 


“For some time the members of the 
organization had been endeavoring to 
work out a solution of these problems 
that would be fair and equitable, not only 
to themselves, but to the War Depart- 
ment. All efforts, however, in this direc- 
tion were completely blocked on Aug. 
29 by the action of several companies, 
whose views differed as to some of the 
details of several plans proposed, and 
who established a rump session, thereby 
destroying the quorum of the bureau and 
completely blocking the efforts of those 
companies which were willing to meet 
the questions that were proposed in a 
fair-minded manner, and who were will- 
ing to agree upon any reasonable com- 
promise basis tending toward a final so- 
lution of the problems presented. The 
rump session companies immediately and 
independent of the other members of the 
National Workmen’s Compensation Serv- 
ice Bureau proposed to the War Depart- 
ment a _ so-called profit-sharing plan, 
which later was placed before a full 
meeting of the bureau, with result that 
the bureau refused to accept or discuss 
the plan in any degree. 


Plan of Returning Profits 


“The plan, besides imposing most un- 
usual and, in the opinion of some com- 
panies, degrading conditions as to the 
handling of funds and general transac- 
tion of the business, included a so-called 
profit-sharing proposition, which, in the 
opinion of the dissenting members of the 
bureau, was an absolutely ‘heads I win, 
tails you lose’ proposition, which required 
the return of substantially all profit to 
the government, while at the same time 
requiring the companies to stand all loss, 
if any. Furthermore, the plan was retro- 
active, applying to all War Department 





(CONTINUED ON PAGE 2) 


insurance carried since April, 1917—a 
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CONTRACT BONDS ARE 
SLATED TO REVIVE 


Start May Be Delayed But the 
Business Is Bound to 
Come 


OUTLOOK FOR CINCINNATI 


Surety Men Say That Construction 
Work of All Kinds Is on 
the Docket 


CINCINNATI, O., Dec. 23.—At this 
time there is very little tangible evi- 
dence upon which to base any predic- 
tion as to the contract surety bond 
business in Cincinnati during 1919. 
Every one in the business is optimistic 
and believes that there will be a build- 
ing boom, including building construc- 
tion, street paving, road building, sewer 
construction and other municipal im- 
provements, but except for one sewer 
contract recently let in Cincinnati, 
work upon which is to begin in March, 
no advertisements calling for bids or 
building plans have appeared. 


Work on Small Margins 


Cincinnati does not have many large 
construction firms capable of handling 
the largest contracts. In fact, there is 
probably only one erecting buildings 
over the entire country—the Ferro-Con- 
crete Construction Company. Another 
difficulty confronting Cincinnati surety 
agents is the fight for business among the 


form of cutting profits to the danger line, 
leading the contractors to shave on bond 
premiums, if at all possible, and also mak- 
ing the risk not absolutely first-class. 
It is said that contracts involving 
amounts near a quarter of a million 
dollars have been let on the basis of 
cost plus as low as 4 or 5 percent profit. 
This is not a sufficient margin for any 
large contractor. 


Look for Good Business 


One of the leading paving contractors 
of Cincinnati believes that the coming 
season will be an exceedingly good one, 
and he is going to be in position to take 
care of the business when it comes. It is 
said that Myers Cooper, the Cincinnati 
builder of homes, looks forward to one of 
the busiest seasons in his career. 

He expects a particularly big rush in 
the building of residence property. The 
real estate men are also expecting a lot 
of buying and selling with which con- 
struction is usually connected. 

Cincinnati surety men do not believe 
that construction will be deferred beyond 
the present spring because of an expec- 
tation on the part of builders of any 
great decrease in building costs. It is 
already settled that there will be some 
decrease in the cost of building materials, 
but labor cost is not expected to drop 
far below its present high level. Then, 
another important factor in determining 
building costs in the country will be the 
enormous demand for construction mate- 
rials in Europe. There is no reason to 
expect any marked decrease in construc- 
tion cost for some time. 


Labor Will Not Stand Decrease 


In general it may be said that Cincin- 
nati surety men believe that good busi- 
ness is coming, but it will require careful 
handling. From the attitude of union 
labor, it is certain that if attempts are 
made to lower wages there will be strikes 
and that labor conditions in the con- 
struction field must be carefully investi- 
gated and considered in handling all 
surety bond contract business. 

Surety men have already been well 
educated in considering labor difficulties, 
for during the war the most common 
excuse of contractors defaulting in time 


SEES DANGER IN 
GERMAN PLAN 
(CONTINUED FROM PAGE 1) 


the late imperial chancellor in his first ad- 
dress to the German parliament as re- 
cently as Oct. 6, 1918, when he said in 
part that: 

“At the peace negotiations the German 
government will use its efforts to the 
end that the treaties Shall contain pro- 
visions concerning the protection of la- 
bor and insurance of laborers, which pro- 
visions shall oblige the treaty-making 
states to institute in their respective 
lands within a prescribed time a mini- 
mum of similar, or at least equally effi- 
cient, institutions for the security of life 
and health as for the care of laborers in 
the case of illness, accident or invalid- 
ism.” 


E German delegates to the peace 
conference will be given no opportu- 
nity of presenting proposals to this ef- 
fect. They will be more seriously con- 
cerned with questions involving the very 
fact of their future national existence 





labor supply. Toward the last it was 
common in writing these bonds to make 
sure first that the contractor had priority 
for his material and an available labor 
supply at hand. 


Many War Bonds Waived 


The contract bond business in Cincin- 
nati was good in the early part of the 
war because of government contracts. 
However, as the government became ac- 
quainted with various contractors, it re- 
quired fewer and fewer bonds of the 
most reliable companies, so that the 
surety agents lost this source of income 
near the close of hostilities. 

Probate and fidelity business is en- 
gaging attention now. Influenza deaths 
have greatly increased the number of 
cases in the probate court. While per- 
sonal bonds are produced in Cincinnati in 
the ratio of probably three or four to 
one as compared to corporate surety 
bonds, the increased mortality has had a 
marked effect on the bond business. 
Many changes are being made in Cincin- 
nati offices and the fidelity bond business 








Cincinnati contractors which takes the 


of contract completion was shortage of 


is active. 


and the permanency of peaceful rela- 
tions with the remainder of mankind. 
The German propaganda for the exten- 
sion of compulsory health insurance, par- 
ticularly into countries like the United 
States, will have come to an end. The 
subtle menace of the further spread of 
German ideas of government and social 
control may now happily be considered 
a thing of the past. The emphatic ver- 
dict of the American people has been 
rendered upon the numerous proposals 
which have been made for the estab- 
lishment of compulsory health insurance 
in this country, and of which the most 
assuring as well as conclusive is the de- 
feat of the proposed constitutional 
amendment in the state of California by 
a vote of four to one. 


OR to the American propaganda for 

compulsory health insurance applies 
with entire truth the dictum that it was 
“made in Germany” and sustained by 
German interests, governmental or other- 
wise, concerned with its universal adop- 
tion in the United States. While thor- 
oughly condemned by Mr. Samuel Gompers, 
president of the American Federa- 
tion of Labor, and not approved by the 
American medical profession, nor en- 
dorsed by American business interests, 
this alleged panacea of social reform has 
been offered to one state after another 
by the American Association for Labor 
Legislation in the city of New York, re- 
gardless of all the evidence that the sys- 
tem is neither needed nor wanted by the 
mass of American wage-earners and their 
dependents. In a manner thoroughly un- 
democratic and opposed to the first prin- 
ciples of a representative form of gov- 
ernment, this association and individuals 
allied to it continue to flood the country 
with misleading assertions, with cleverly 
disguised fallacies, supported by the 
wrongful use of names of men of au- 
thority, whose opinions at best but repre- 
sent merely a desire to support any 
measure or means whereby it is plain 
the social condition of the people can be 
improved. 


There are about 250 municipalities in 
Texas which have a _ sufficient number 
of employes to qualify under the com- 





pensation act. 





Wanted—By leading Insurance 
agency of Detroit, Company writing 
automobile liability. - Can give 
$10,000 in premiums per year. Address 
75-N, care The National Underwriter. 








JOEL TUTTLE 
Secretary 


EMORY H. ENGLISH 
President 





CAPITAL ONE MILLION DOLLARS 


Paid in Full and Deposited in Securities 
with Insurance Department of Iowa. 


Fidelity and Surety Bonds, 
Burglary Insurance, 
Workmen’s Compensation, 
Automobile and Other 
Public Liability Lines. 


HOME OFFICE: 
715 Locust St., DES MOINES, IOWA 


LAWTON-BYRNE-BRUNER AGENCY CO. Genera Agents 
Pierce Bidg., ST. LOUIS, MO 
BROWN, MANN & BARNUM, General Agents 
504 Waldheim Bldg, KANSAS CITY, MO 
A. J. SCHUNK, Manager Northwestern Branch 
615-619 Security Bldg, MINNEAPOLIS, MINN 
JULIUS BACHER, General Agent 
Metropolitan Block, MILWAUKEE, WIS. 














THE HOOD AGENCY, Inc. 


Largest Insurance Agency in the Northwest 
Specializing in Workmen’s Compensation, Casualty, 
Fire and Tomado and Surety Bonds 
GENERAL AGENTS 


THE OCEAN ACCIDENT & GUARANTEE CO., Ltd. 
Phoenix Building, MINNEAPOLIS, MINN. 








Assets | 
Liabilities 





The Fidelity and Casualty Company of New York 
92 Lil Street, New York, N. Y. 
SEMI-ANNUAL STATEMENT JUNE 30, 
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BOSTON 
Paid-in Capital $1,500,000. 





Business-Builders 


Developing 


Fidelity and Surety Bonds, Automobile, Elevator and General 
Liability, Accident, Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 
Massachusetts Bonding & Insurance Company 


T. J. FALVEY, President 
Write for Territory. 
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f Federal Savings ‘and Insurance Co. § 
FOUNDED 1889 
INDIANAPOLIS 
Specializing on monthly Premium Health and Accident 
with non-classification of risks. Benefits paid weekly. 
i Policy includes $100.00 funeral benefit. 


Representatives Wanted in Indiana and Illinois. Our Victory Policy Will Interest You. 





























Over 20 years an Insurance Law 
Specialist for Underwriters 


Geo. J. Kuebler, LL. B. 


29 South La Salle St. 
Phone Central 310 CHICAGO 
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VIRGINIA COMPENSATION 
Effective 


January Ist, 1919 








PROSPECT CARDS for the accident and 
insurance solicitors who work systemat- 
Icaly and successfully. Send for samples and 
description of cabinet and pocket case. 
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1362 Insurance Exchange - CHICAGO 
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MISSOURI BILL MAY BE LOST 





Labor Federation Insists on State 
Fund — Coming Legislature Not 
Friendly to New Measures 





JEFFERSON, MO., Dec. 21.—The 
compensation bill, which will be intro- 
duced into the Missouri general as- 
sembly, which convenes Jan. 8 for a 
four months session, provides for the 
creation and management by the state 
of a fund to furnish insurance. 

This feature has the indorsement of 
the Missouri federation of labor. Cam- 
paign literature states that to distribute 
a dollar of benefits under private in- 
surance costs 67 cents and by the state 
plan only 9 cents. 

This bill will meet with vigorous op- 
position in the legislature from mem- 
bers opposed to paternalistic measures. 


Amendments Will Be Offered 


It is believed that the opponents of 
state insurance will introduce an amend- 
ment eliminating the state insurance 
plan. 

Under this law it is proposed to give 
the injured workman two-thirds of his 
weekly wages, but not less than $8 a 
week. The bill provides that for perma- 
nent disability the employer shall pay 
the workman two-thirds of his weekly 
wages for the remainder of his life; for 
permanent partial disability the employer 
shall pay for the period of the disability; 
for temporary partial disability the em- 
ployer shall pay the employe two-thirds 
of his salary, not less than $8 weekly, 
for not more than 400 weeks, during 
the continuance of the disability. 

The bills provided for 240 weeks’ com- 
pensation for a major arm; 220 for minor 
arm; 48 for a thumb on major hand and 
42 on minor hand; loss of leg at hip 240; 
loss of leg but where an artificial limb 
can be attached 180; loss of eye 100; loss 
of both ears 160 weeks’ compensation. 


pensation covering the full range of dis- 
ability. 


No Assurance of Adoption 


Workmen’s compensation in Missouri 
has been agitated since 1909, when Her- 
bert S. Hadley, then governor, first rec- 
ommended it to the legislature. Hadley 
appointed a commission of members of 
the legislature and representatives and 
employes and employers to make a study 
of the principles of compensation and the 
operation of the law in other states and 
to make a report to the legislature of 
1911. That was done and the commission 
submitted a tentative draft of the bill 
which was lost in the legislature. 

It has been advocated by every Mis- 
souri governor since and measures have 
been introduced into every legislature 
since 1909. None of the bills have ever 
received enough support to pass. 

The Missouri federation of labor, in- 
cluding the building trades councils, has 
for the first time agreed upon a bill— 
that being the one to be introduced when 
the legislature convenes. 

This legislature is a revising one and 
the lawmakers give no promise at this 
time of enacting this legislation, al- 
though tremendous push will be given to 
the bill. 





WISCONSIN COSTS INCREASE 





Statutory Change, Higher Wages and 
Advance in Medical Fees Make 
Awards Larger 





MADISON, Dec. 21.—A material in- 
crease in the benefits paid under the 
Wisconsin compensation act during the 
fiscal year 1917-1918 is shown. The 
total benefits paid averaged $108 per 
case in 1917-1918 as against $92 in 1916- 
1917. Indemnity paid increased from 
an average of $69 to $81, and medical 
aid from $23 to $27. This increase in 
benefits was especially marked in cases 
involving permanent disability, the 
average benefits in such cases increas- 
ing from $445 to $524. 

During the month of September, 1918, 





There are numerous other items of com- 


the total benefits paid in cases settled 





under the compensation act were $23,419, 
an average of $165 per case. This was 
the banner month in the entire history 
of the compensation act as regards the 
total of the benefits paid in cases settled 
under the compensation act and the aver- 
age per case. The industrial commission 
notes that the increase in benefits was 
due to two causes: (1) the amendments 
to the compensation act made by the 
last legislature, and (2) the general in- 
crease in wages. Of the two causes, the 
commission states, the former was the 
more important. 


Fewer Cases, Greater Cost 


All told, 19,361 cases were reported 
under the workmen’s compensation act 
during 1917-1918, as against 20,560 cases 
in 1916-1917. During the same year 15,- 
825 cases were settled, as against 17,157 
in the preceding year. The benefits paid 
during the year totaled $1,705,468, of 





which sum $1,276,388 was paid as in- 
demnity and $427,085 as medical aid. 
During the year there was thus an in- 
crease of 8 percent in the benefits paid, 
despite the fact that there was a de- 
crease of 8 percent in the number of 
cases settled. 


Majority of Cases Inexpensive 


Of the 15,825 cases settled during the 
year, 92 percent involved temporary dis- 
ability only, but the -benefits paid in 
these cases represented only 46 percent 
of the total benefits. There were five 
cases of permanent total disability, less 
than one-thirtieth of 1 percent of all 
the cases settled; but these five cases 
accounted for somewhat more than 1 per- 
cent of the total benefits. There were 
1,150 cases involving permanent partial 
disability, 7.3 percent of the total cases 
settled, which cost employers $584,193, 
34.2 percent of all benefits paid. There 
were also 163 fatal cases in which the 
benefits totaled $332,950, or 19.5 percent, 
of all benefits paid. 


Small Percent of “Formal Awards” 


Formal awards were made by the com- 
mission in only 654 of the 15,825 cases 
settled during the fiscal year. In 4 per- 
cent of the cases in which the commis- 
sion made formal awards, however, the 
indemnity involved was 48 percent of 
the total paid during the year. 

During the year the commission held 





1,538 hearings in the cases in which 
formal decisions were required; 63 ap- 
peals were taken from the commission’s 
decisions to the circuit court and 25 
were taken to the supreme court. The 
commission was sustained in all but four 
instances of the cases carried to the 
circuit court, and in those carried to the 
supreme court only two were reversed. 





Shows Wage Increases 


MADISON, Dec. 23.—Seventy-seven per- 
cent of all injured workmen whose cases 
were settled under the compensation act 
during the first half of 1918 earned more 
than $15 per week, the maximum wage 
for computing compensation under the 
Wisconsin law. This is brought out in a 
table which has recently been prepared 
by the statistical department of the in- 
dustrial commission. This table shows 
that there has been a marked increase in 
the wages of workmen. While only 26.7 
percent of all injured workmen earned 
more than $15 in the first half of 1915, 
wages have so increased that only 23 
percent of all injured workmen, includ- 
ing women and children, earned $15 or 
less during the first half of 1918. The 
average weekly wage of injured work- 
men whose cases were settled under the 
compensation act was $12.81 in the first 
half of 1915, $13.41 in the second half of 
1915, $13.34 in the first half of 1916, $14.52 
in the second half of 1916, $15.20 in the 
first half of 1917, $16.25 in the second 
half of 1917 and $17.64 in the first half of 
1918. In this last period the largest group 
of injured workmen were those receiv- 
ing $18 per week, while in 1915 the larg- 
est group was that of workmen receiv- 
ing $11 per week. 





Detroit Plate Glass Meeting 


A meeting of the Detroit Plate Glass 
Underwriters’ Association was held last 
week, at which the new system of zones 
for Detroit was discussed. The new plate 
glass rates have just been promulgated, 
and are from 20 to 100 percent higher 
than existing rates. The average for 
Detroit will be about 75 percent plus 
manual. One zone is rated as high as 
150 percent, plus manual. Certain 
changes in the zones have been suggested 
by the local association and forwarded 
to the rating bureau in New York. 

















We are issuing a Policy for 


BUSINESS and 
PROFESSIONAL 
WOMEN 


that is designed to meet the 
needs of this fast-growing 
business. Agents who are 
devoting time to it find it a 
WINNER 


For Particulars Address 
Home Office 


[uter-()cean Casualty Company 
CINCINNATI, OHIO 
J. W. SCHERR, President W. G. ALPAUGH, Secretary 














General Casualty & Surety Company 
114 WOODWARD AVENUE, DETROIT 


A Michigan Company for Michigan People 


Live Agents Can 
Liberal Contracts 
WRITE US 


ELMER H. DEARTH A ‘ ‘ 


Up-to-Date Policies 


Secure 


President 




















AMERICAN 
SURETY 
COMPANY 


NEW YORK 


100 Broadway 





SURETY BONDS 
BURGLARY 





Assets, Over $4,200,000 


KIMBALL C. ATWOOD, President 





THAT’S WHY 


$12,000,000 Paid in Losses 


Preferred Accident Insurance Company of New York 


The only Company confining its Accident and Health Business exclusively to “preferred” (non-hazardous) risks 


We offer larger benefits and better policies for the same premium than do companies insur- 
ing all occupations. If you write “preferred” business send for rates and sample policies. 


Get the Benefit Due Them as Superior Risks 


Net Surplus, $1,000,000 


80 Maiden Lane, New York 
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Agents Wan‘ed: To sell an unrestricted Acci- 
dent and Health policy costing $9.00 quarterly. 
Covers every disease and every accident. 
eral commission paid to live producers. 


Lib- 


Central Business Men’s Association, 


MERICAN LIABILITY 
COM PAN ¥ 
SPECIALIS 


Accident 














SNS H. G. ROYER, Pres Westminster Bids., | k Th 
INSURANCE _ ™ C. 0. PAULRY, Seay. & Treas. CHICAGO, ILL. | 6c set pe ly 
annual subscription. 



























4 CASUALTY 








THE NATIONAL 


UNDERWRITER 


December 26, 1918 








“WITH ACCIDENT MEN 


GETS CLEAN BILL OF HEALTH 








Mutual Benefit Health & Accident 
Association of Omaha Given 
Favorable Ruling 





LINCOLN, NEB., Dec. 23.—The 
state insurance board has denied the 
application ot the German American 
State Bank of Chalco, Neb., for the 
appointment of a receiver tor the Mu- 
tual Beneht Health & Accident Asso- 
ciation of Omaha. It has also ruled 
against the removal of C. C. Criss, its 
Manager, and it fixes the blame ot the 
troubie which it has had upon W. C. 
Jenkins, J. W. McCarthy, F. UC. Grovey 
and fred Bb. Atkins, agents of the com- 
pany, and the licenses of these men 
have been revoked, and they are de- 
nied the right to solicit insurance for 
a period ot one year. 

‘Lhe board says that these men “de- 
liberately planned to corrupt the bank 
cashier and, having done so, proceeded 
to write insurance on all classes oi 
risks, accepting notes in payment 
thereof and discounting them at the 
German American State Bank of 
Chalco, having full knowledge that in 
many instances the person signing the 
notes had no financial responsibility 
and would not be able to liquidate the 
same when due.” 
these agents entered into a contract 
with the bank, binding themselves in- 
dividually and severally, and the un- 
loading of more than $25,000 of worth- 
less notes upon the bank in no sense 
involves the Mutual Benefit as a com- 
pany. 





Appeal to “Patriotism” 


Health and accident insurance agents 
are laughing heartily over a copy of a 
letter sent out by a Des Moines, Ia., con- 
cern pleading with its patrons not to put 


The board rules that: 





in claims for influenza illness. The letter 
asks the patrons to refrain “for patriotic 
reasons” from filing the claims, and 
promises them a nice, brand-new leather 
pocketbook if they won’t put in a claim. 


GRANT MERGES ASSOCIATIONS 








Business Men‘s Accident Takes Over 
Its Running Mate, the Kansas 
City Protective 





KANSAS CITY, MO., Dec. 23.— 
Commissioners of Missouri, Oklahoma 
and Kansas were in Kansas_ City 


recently supervising the merger of the 
Kansas City Protective Association 
with the Business Men’s Accident As- 
sociation of America. These insurance 
mutuals had been operated by the same 
officials. W. T. Grant, secretary and 
manager of the Business Mens, and 
L. D. Ramsey, assistant secretary, be- 
ing president and secretary respec- 
tively of the Kansas City Protective. 

The latter, organized Dec. 28, 1914, to 
write general classes of risks for both 
men and women, had 2,263 members, an- 
nual income of $45,000, and was entered 
in Missouri, Kansas and Oklahoma. Re- 
cently, because of demand for increased 
classifications, principally due to the war, 
the Business Men’s, which had not pre- 
viously insured women, added classifica- 
tions D and E, and there was a develop- 
ing, field for considerable extension of 
business for such lower classifications. 
To meet this opportunity, it seemed more 
economical to merge the two associations 
than to expand the Kansas City Protec- 
tive’s territory. 

The Business Men’s was organized 
July 1, 1909, and has 70,000 policies in 
force, with an annual income of about 
$820,000. It is the largest company of 
its kind. The merger will result in the 
consolidation of office work, in the well 
eauipped quarters in the Gumbel build- 
ing, Kansas City. The following state 
insurance department officials supervised 
the consolidation: A. L. Harty, commis- 
sioner, and Claude Clark, deputy, of Mis- 
souri; Carey J. Wilson of Kansas, and 
A. L. Welch of Oklahoma. 





PROGRAM OF THE MEETING 





Annual Agency Convention of Central 
Business Men’s Accident 
of Chicago Jan. 7-9 





The fifth annual agency. convention 
of the Central Business Men’s Acci- 
dent of Chicago will be held at the 
Hotel La Salle Jan. 7-9. The program 
28> ry 
Tuesday, Jan. 7, 2 p. m. : 
4 a of welcome, H. G. Royer, presi- 
en 

“Human Balance Sheet,’ Harry New- 
man Tolles. 

“New Policies and Changes in Present 
Policies,” H. G. Royer, president, and_C. 
oO. Pauley, secretary. 

Wednesday, Jan. 8, 10 a. m. 
“Fundementals of Successful Selling,” 

Harry Newman Tolles. 

“Cooperation Between Office and 
Agents,” A. J. Kreitzer, office manager. 

Wednesday, Jan. 8, 2 p. m. 
“Value of Enthusiasm,’ Raymond S. 

Branch. 

Round table talk, “How to Sell Poli- 
cies of the C. B. M. A.,” H. G. Royer, 
president. 

Wednesday, Jan. 8, 6:30 p. m. 
Banquet at Hotel La Salle. 
Toastmaster, H. G. Royer, president. 
“Why I Believe in the Central Business 

Men’s Association,’ Harry P. Harrison, 
treasurer and manager Redpath Lyceum 
Bureau. 

Entertainment by Redpath Lyceum 
Bureau. 

Thursday, Jan. 9, 10 a. m. 

“On the Outside Looking In,’ C. W. 
Van Beynum, editor Casualty Review. 

“Cancellations, Rejections and Claims,” 
Cc. O. Pauley, secretary and treasurer. 

Clesing address, H. G. Royer, president. 





Wants Policies Clarified 


TOPEKA, KAN., Dec. 23—Several acci- 
dent and health companies operating in 
Kansas have been directed by the state 
insurance department to change their 
policy forms so that the agreement will 
be to pay benefits only when a man is 
prevented from continuing in his own 
oceupation. It seems that several com- 
panies have been writing a policy where- 
by provision is made for the payment 








of benefits when the holder is perform- 
ing any business or is in any occupation 
and the rule of the department is that 
the benefits should be paid only when 
the holder is unable to perform his usual 
duties. The matter came up on account 
of a blacksmith who was injured and 
could not do his usual work, but the 
company writing the policy held that as 
he could have worked as a clerk in a 
store he should do it and payment of 
the claim was refused. The department 
began an investigation of the policy 
forms and found the provision whereby 
some companies might dodge payment 
of claims by reason of the policyholder 
being able to do work in one trade or 
profession, but unable to follow his regu- 
lar work, the insurance being written 
in such form that a man could not pre- 
sent a claim for partial disability if he 
were able to do any work at all. 





Will Increase Health Rates 


The National Reserve Fund Accident 
Association of Dallas, Tex., announces 
that it will increase health rates, as its 
present premiums do not take into ac- 
count the epidemic hazard in the busi- 
ness. 





New Chicago Company 


The Underwriters Mutual Insurance 
Company has been organized in Chicago 
to write accident and health insurance 
on the assessment plan among the col- 
ored population of the city. Offices have 
been established at 2 East Thirty-first 
street. The following are officers: Wil- 
liam J. Latham, president; William H. 
King, first vice-president;:J. H. Bowser, 
second vice-president; William J. Wright, 
treasurer, and C. Shelby, secretary and 
general manager. 


Takes Out War Riders 


The Continental Casualty announces 
that it has discontinued the use of war 
riders of accident and health policies. 








Secretary Haynie Dead 


Harry R. Haynie, secretary of the 
Union Accident of Lincoln, Neb., died 
last week from influenza. 











THE METROPOLITAN CASUALTY 








GETTER and is sold only by the 


H. G. B. ALEXANDER, President 


R. W. HYMAN & COMPANY 


1915 Insurance Exchange Building, Chicago 


About the new and original CONTINENTAL AUTOMOBILE PERSONAL 
ACCIDENT policy sold at an annual premium of $1.00 to persons who buy a 
CONTINENTAL AUTOMOBILE LIABILITY policy—It’s a BIG BUSINESS 


CONTINENTAL CASUALTY COMPANY 


- General Offices, Chicago, Ill. 








HOOSIER inisnepslis, Indians | || eas 
Indianapolis, Indiana | | | ENTERPRSING RSURANCE C0. OF term TORE 
HEALTH and ACCIDENT PROTECTION Monthly Payment Plan. Pays $100 Funeral Benefit PROMPT PLATE GLASS, BURGLARY, ACCIDENT, 
with every policy. HELPAGENTSGETSTARTED. Write for full information if you desire territory. HEALTH INSURANCE 
99 
“$2,500 FOR $1.00 
Today See, Write or Phone ° 
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BONDS |INSURANCE 


Write For Agency to A. G. OGLE, Vice President and General Manager. 

















Home Office: 


STATE AGENCY 
Insurance Exchange, Chicago 

CRAIG BELK & Co. 
Chronicle Bldg., Houston, Texas 








Interstate Casualty Company | 


Birmingham, Ala. 


Capital, Surplus and Reserves, $682,633.18 


Specializing in Automobile and Public 
Liability and Excess Insurance 


General Agents 


THE AGENCY COMPANY 
Salt Lake and San Francisco 
FERGUSON & HARRIS 
Columbia Bldg., Louisville, Ky. 











C. A. CRAIG 
President 


W. R. WILLS 
Vice-Pres. 


THE NATIONAL 
LIFE & ACCIDENT INSURANCE CO. 


OF NASHVILLE, TENNESSEE 


Capital, $300,000.00 





Cc. R. CLEMENTS 
Sec’y and Treas. 





Record For 
Growth Unsurpassed 
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“CONFLAGRATION HAZARD” 
THE disastrous influenza epidemic 
has demonstrated the fact to compa- 
nies writing accident and health busi- 
ness that there is a “conflagration 
hazard” to be reckoned with and which 
they must prepare to meet. Heretofore 
the companies have been going along 
in the even tenor of their way, ex- 
pecting a larger number of claims in 
winter when grip is in season and 
when the cold weather tends to bring 
out latent complaints. The companies 
have never figured, however, on a 
widespread epidemic of a disastrous 
nature. The life people of this country 
concluded that another war would be 
impossible, yet it came. Here, too, we 
have the most disastrous epidemic that 
has struck the United States in years. 
Its toll has been heavy. Its strain on 
insurance companies has been severe. 
Joun B. Luncer, vice-president of the 
EguitTABLe Lirg, said the other day that 
$50,000,000 would be a conservative es- 
timate of the amount that life insurance 
companies have already paid out in 
claims due to the influenza and pneu- 
monia. 

Health insurance has been struck 
amidships. Every company has had a 
flood of' claims, thousands of dollars 
having been paid out to beneficiaries. 
Companies, therefore, must take imme- 
diate steps to set aside a contingent 
reserve for epidemics of this kind or 
take some measures that will fortify 
them against emergencies. The ca- 
pacity of companies to meet the ex- 
traordinary will have to be reckoned 
with. We cannot be expected to run 
along in a normal way with too light 
a surplus. Companies must be better 
ballasted and the “conflagration haz- 
ard” must be reckoned with. 








INJUNCTION BONDS 


THE Fiverity & Deposit in discussing 
injunction bonds says that they are given 
in equity proceedings and indemnify 
the defendant from loss by reason of 
the issuance of an order of court en- 
joining the defendant from doing such 
things until such time as the plaintiff’s 
case can be heard and decided by the 
court. 
damages that may be suffered by the 
defendant in the event of the dissolu- 
tion of the injunction, 

The Finetiry & Deposit says that 
these bonds are essentially credit guar- 
antee and are generally regarded as 
hazardous risks. It is therefore neces- 
Sary that precautions be taken to pro- 
tect the surety on execution. A copy 
of the bill of complaint and restraining 
order should always go to the home 
office along with the application in or- 
der that the underwriter may get a 
clear understanding of the risk and 
enable him to approximately figure the 
liability assumed. The nature of these 
restraining orders differ, but they usu- 
ally carry a substantial liability. The 
Fivetity & Deposit says that litigation 
of this character is often long drawn 
out and the case sometimes remains in 
court for years. In the meantime the 





The surety is liable for any 





financial condition of the plaintiff may 
be lessened and if there is any doubt 
as to the ability of the applicant to 
promptly take care of any liabilities 
that may accrue, collateral should be 
required. 








PROMPTER COLLECTIONS 


The Casualty Underwriters Associa- 
tion of Chicago has appointed a com- 
mittee to consider rules to govern the 
payment of premiums following the 
lead taken by the CxicAco Boarp oF 
FrrE UNvbeRwriters. The CHICAGO 
Boarp adopted a plan to deal with de- 
linquents and is forcing payment of 
premiums more promptly. The casualty 
men find that inasmuch as brokers and 
solicitors have to pay their fire prem- 
iums promptly they will tend to hold 
back on casualty premiums thus mak- 
ing it harder for the casualty people to 
make collections. Casualty general 
agencies and companies say that there 
needs to be a pulling in of the slack 
all along the line as the outstanding 
balances are far too heavy. In many 
cases agents and brokers grant long 
extension to assured and compete with 
their associates in this direction. The 
CasuaLty INSURANCE EXCHANGE of New 
York City has adopted a plan dealing 
with premium payments that has been 
very satisfactory. Companies lose 
thousands of dollars of interest on de- 
linquent balances. This is a waste 
that might well be minimized. 








PERSONAL GLIMPSES 
OF CASUALTY MEN 




















John V. Rathbone, who has been in 
charge of the intermediate accident 
and health department at the home 
office of the Continental Casualty, has 
been appointed superintendent of 
agencies of the monthly premium and 
intermediate departments. He _ has 
been actively engaged in the disability 
business for 15 years. For a long time 
his entire attention has been devoted to 
the personal production of business, 
together with the development of a 
large agency of the Continental. Dur- 
ing the coming year the Continental is 
planning on a campaign of develop- 
ment in its monthly premium and inter- 
mediate divisions and Mr. Rathbone 
will have charge of the business build- 
ing program. 

Richard C. Budlong, son of Vice- 
President E. C. Budlong of the Bank- 
ers Accidental of Des Moines, will join 
the editorial staff of THE NATIONAL 
UNDERWRITER as of Jan. 1. The Des 
Moines Daily Capitol says of him: 

“Richard Clarke Budlong, familiarly 
known as ‘Dick,’ son of E. Budlong, 
vice-president of the Bankers’ Accident 
Insurance company, has accepted a 
position on the editorial staff of the 
NaTIONAL UNDERWRITER of Chicago, one 
of the leading insurance journals of 
the middle west. 

“Dick has just received his discharge 
from the service. He enlisted in the 
heavy artillery last spring and received 
his first training at Ft. Winfield Scott. 
When he was discharged, he was a 
student in the artillery officers’ training 
school at Fortress Monroe, Va. 

“He is a graduate of West High 

















Courtesy Des Moines Daily Capital 
RICHARD C. BUDLONG 
Who Joins Staff of The National Under- 
writer Jan. 1 


school, and of Grinnell college, class 
of 18. Mr. Budlong is charter mem- 
ber of Sigma Delta Chi, a journalistic 
fraternity soon to be established at 
Grinnell. He was connected actively 
with the Grinnell college paper while a 
student there.” 


A few years ago there was a vaude- 
ville team that was very popular 
throughout the country, MacIntyre & 
Heath, two black-faced artists who 
created the great “ham tree.” The 
“Field Man” of the Chicago Bonding, 
its house organ, has featured from time 
to time two of its home office men, 
Macintyre & Heath, playing on the 
similarity of their names to those of 
the vaudeville stars. B. C. Heath has 
charge of the Cook county and Illinois 
business for the Chicago Bonding and 
is one of the best solicitors in the big 
city. Duncan C. Macintyre is manager 
of the burglary, plate glass and com- 
mercial accident department, This fa- 
mous combination will soon be bro- 
ken, as Mr. Macintyre will go to the 
Continental Casualty to open its new 
burglary department. Mr. Macintyre is 
an intelligent underwriter, who under- 
stands the business thoroughly. 


N. C. Griffiths, manager of the In- 
dianapolis branch of the National 
Workmen’s Compensation Service Bu- 
reau, has resigned and will become con- 
nected with the liability department of 
the Southern Surety at its home office. 
He was formerly connected with. the 
Illinois bureau. 


Morgan G. Bulkeley, president of the 
Aetna Life and Aetna Casualty, is cele- 
brating his eighty-first birthday anni- 
versary this week. Emerson once said 
very truthfully that, “An institution is 


| but the lengthened shadow of a man.” 


The Aetna Life is pretty much of a 
monument to President Bulkeley. In 
the Life Section, Part 2, of this issue, 
appears a more extended sketch of 
President Bulkeley. 

Harry R. Haynie, secretary-treasurer 
of the Union Accident of Lincoln, Neb., 
died of pneumonia, brought on by in- 
fluenza, last Friday. He organized the 
company in connection with Joseph W. 
Walt five years ago and has built it 
up to an institution of $300,000 of cash 
assets and a leader in its state on pre- 





mium income among that particular 
class of companies. He is survived by 
a wife and three children, father, 
mother and sister. 

W. Harold Fee, one of the most 
prominent and successful younger men 
in the casualty business, passed away 
on Saturday, at his home in Evanston, 
Ill. He had been ill only a few days 
with pneumonia, following an attack of 
influenza. Mr. Fee had been manager 
of the casualty and liability department 
of Rollins-Burdick-Hunter Company in 
Chicago for the past six years. He 
was 35 years of age and is survived by 
his wife and two young children. His 
father, Wm. Thomas Fee, is United 
States consul at Guatemala. Mr. Fee 
was a graduate of Lafayette College of 
Pennsylvania. 


AETNA LIFE OFFICER 
EXPLAINS SITUATION 


(CONTINUED FROM PAGE 1) 
proposal constituting an absolutely ille- 
gal rebate of past premiums. 

“The plan, however, was approved by 
the War Department officials and all 
companies were notified that it must be 
accepted and all business brought within 
the operation of the plan prior to Nov. 4, 
1918. The Aetna Life and other com- 
panies, members of the bureau, objecting 
to the plan, however, secured a hearing 
in Washington, at which was filed a me- 
morial containing arguments against the 
use of the plan, with the result that the 
time limit set for the acceptance of the 
plan proposed was removed, in effect 
leaving it to the option of the insurance 
companies to continue to furnish insur- 
ance to the contractors operating for the 
government under this plan, or not at all. 


Plan Was Upset 


“Actually, in effect, however, this time 

limit was removed and eventually the 
matter was brought to the attention of 
the insurance commissioners and other 
officials of the various states, with the 
result that a hearing was held before 
the committee on workmen’s compensa- 
tions of the National Convention of In- 
surance Commissioners at Hotel Astor 
on Dec. 3, at which were present repre- 
sentatives of the insurance companies 
and representatives of the War Depart- 
ment of the federal government, with 
the result that the insurance commis- 
Sloners recommended and addressed a 
resolution expressing their views to the 
National Convention of Insurance Com- 
missioners, to the effect that any repay- 
ment or return of premium on such gov- 
ernment construction contract risks 
would be in violation of law, and also 
that as regards new business of like 
nature the plan for an agreement by 
underwriting companies to return all 
profit in excess of a stipulated small 
percentage could not be approved by 
states having antidiscrimination laws on 
their statute books. 

“This, in effect, destroyed the use of 
the plan and it is hoped that with these 
matters thus disposed of there will be 
no difficulty in arriving at an amicable 
settlement of the differences that have 
arisen within the bureau and the organi- 
zation perpetuated to continue the valu- 
able and extensive work for which it 
was organized and which it is recog- 
nized by the entire insurance fraternity 
has been accomplished by it in the 
past.” 


Will Increase Its Capital 


The Commonwealth Casualty of Phila- 
delphia will add $50,000 to its capital be- 
fore the close of the year, and $100,000 
later on, making the full paid capital 
stock $350,000, preparatory to applying 
for admission to New York and other- 
wise expanding the operations of the 
company. The new stock issued is being 
taken by the directors and present stock- 
holders. The company now operates in 
twenty-six states. 

The total of the net premiums written 
in 1918 up to Nov. 30 was $650,000. The 
net premiums written in eleven months 
of 1917 amounted to $235,000, and the 





total for the entire year was $260,000. 
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BIG FIELD IN THE 
BURGLARY LINES 


Detroit Casualty Men Point Out 
Advantages in Working 
This Class 


OPPORTUNITY IS AT HAND 


Liberty Bonds Now Being Held Should 
Be Covered—Agents Should 
Know Contracts 


DETROIT, MICH., Dec. 24.—De- 
troit offices handling burglary insur- 
ance are united in affirming that just 
now the field is promising for the lines. 
There is hardly an issue of a daily 
newspaper that does not announce the 
theft of Liberty bonds, jewelry, or ex- 
pensive clothing, which latter at pres- 
ent prices means as much as if all the 
‘ solid silverware had been taken from 


the butler’s pantry. “The sales of 
stolen Liberty bonds and_ thrift 
stamps,” says one agent, “accounts in 


part for the low prices now being paid 
for these government sccurities by 
bond brokers. You know a burglar 
never expects to obtain full value for 
anything he steals. Most of them do 
not get 50 percent of value. As many 
now hold bonds who never before had 
the pleasure of clipping a coupon, they 
do not know how to take care of them, 
and so they are easy marks for bur- 
glars.” 
See Value in the Line 


“Burglary insurance was once given 
little consideration,” H. V. Upington, 
Detroit manager of the Fidelity & Cas- 
ualty, tells THe NATIONAL UNDERWRITER, 
“but it has now grown to such impor- 
tance that today it is solicited by every 
up-to-date agency in the country. Some 
brokers in the larger cities even spe- 
cialize in this line. One agency in New 
York City handles over $150,000 a year 
in burglary premiums alone. 


Charter for Sale 


Mutual Accident-Health Insurance Charter 


The men in control of a Chicago Mutual Com- 
pany with a splendid Illinois charter (in success- 
ful operation for past eight years) desire to trans- 
fer control to parties having a real use for such a 
charter. A splendid opportunity for a strong 
agency man. Requires only very small investment. 
Can be secured with business and live agency force 
and no liabilities or with all business reinsured 
and transferred. Preseut managers have other 
large financial interests and are unable io operate 
both. The same kind of broad, liberal charter 
under which the world’s most successful Traveling 
Men’s and Business Insurance Associations are 
now operating. Address: 

VICE-PRESIDENT LINCOLN STATE BANK 


3105 State Street, Chicago 














Are You a Mason? 








The Masonic Mutual Accident 
Company of Springfield, Mass., 
made a big increase in business 
in 1917. . 

It specializes in accident and 
health insurance for F. & A. M. 
It has some splendid oppor- 
tunities for agents in South 
Dakota and Oklahoma. 








Cc. W. YOUNG, Pres. 
S. W. MUNSELL, Gen’! Mgr. 


“The field for this class of insurance 
is nowhere nearly exhausted, so that by 
proper cultivation an agent can make 
it a very remunerative part of his busi- 
ness. As the burglars are doing the 
‘instructing,’ the public will very quickly 
respond to anything the insurance agent 
may say.” 


Covering the Payrolls 


There have been in Detroit, at differ- 
ent times, some exciting episodes in the 
matter of payroll robberies. As a result 
payroll robbery insurance has developed 
wonderfully within the past five years. 
So now most mercantile and manufac- 
turing concerns realize the danger of 
transporting currency through the 
streets. They haye it insured against 
loss. ‘There have been cases, however, 
where the agent has failed to properly 
protect his client against loss,’ remarks 
Mr. Upington, “and a defective policy 
has led to confusion and hard feeling. 
For instance, if an agent assumes that 
a private conveyance is used, and has 
the policy written accordingly, and later 
a loss occurs and it develops that no 
conveyance was used by the paymaster, 
it would mean that the claim would be 
prorated by the company, and properly 
so. In such a contingency it would be 
pretty hard for the agent to excuse him- 
self on the ground that he did not know 
the exact conditions under which the 
policy should have been issued. An 
agent should always explain that a pay- 
roll policy covers payroll money ex- 
clusively, with an exception of 10 per- 
cent, which may be applied to general 
funds.” 


“Banks are increasing burglary insur- 
ance, both for their own protection and 
the protection of their clients,” says H. A. 
Dibble of the Haskins agency. “They 
are carrying so many Liberty bonds that 
not a few have increased their vault 
space and are renting more boxes than 
they thought would be needed for a 
couple of decades. Today almost all 
banks carry burglary insurance. 

“Until the past month there was a con- 
siderable lull in buzgglaries generally,” 
continued Mr. Dibble, ‘“but at present the 
losses are as great as ever before in 
the history of Detroit. Mercantile bur- 
glary has increased through the smash- 
ing of show windows in order to get the 
goods shown. As between apartment 
houses and private residences, the losses 
have been the largest in the latter, and 
the hauls have been more numerous, 
also. Maybe this is because there are 
more private residences than there are 
apartment houses.” 


Detroit Police Department 


None of the casualty people wished to 
be quoted in criticism of the Detroit 
police department. The frequent changes 
of police heads in the endeavor to fit 
the right man in the right place had 
something to do with this. The depart- 
ment is greatly undermanned because 
so many policemen went to the war. 
“Police beats are much too long to give 
adequate protection,” said one casualty 
man. 

Should Make Policy Clear 


“I wish The National Underwriter 
would point out some of the common 
errors in soliciting burglary insurance,” 
remarked Mr.: Upington. “For instance, 
few agents take the trouble to explain 
to their clients that a residence theft 
policy does not cover the ordinary dis- 





appearance of articles from the house- 
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The Sign of Good Casualty Insurance 


ESTABLISHED 1865 


London Guarantee & Accident Company, Ltd. 


OF LONDON 
Head Office, Chicago 
F. W. LAWSON, General Manager 
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put in claims for articles that have been 
lost, instead of stolen. Every company 
has many instances of claims being with- 
drawn when the articles lost have been 
found. In other cases there are abso- 
lutely no evidences of theft beyond the 


suspicion of the policyholder. It is not 
reasonable to expect insurance com- 
panies to pay such claims. A lot of 


trouble and hard feeling would be saved 
if the agent would familiarize himself 
with the standard residence theft policy 
and carefully explain that mere dis- 
appearance of property is not a loss 
under such a contract. 


Personal Holdup Insurance 


“Another feature of residence theft in- 
surance is the personal hold-up endorse- 
ment issued in connection with such 
policies. Few agents realize that this 
endorsement should be sold with nearly 
every policy, and could be sold easily if 
it was explained to the assured. The 
necessity of such insurance is becoming 
more obvious every day.” 

Open stock burglary insurance is not 
looked upon with any great affection by 
burglary insurance companies. Most of 
them limit their liability to special risks. 
Some underwriters exclude certain lines 
of business altogether. On this subject 
Mr. Upington says: 

“It is my opinion that open stock bur- 
glary insurance will repay any insurance 
agent. However, many agents lose big 
opportunities in this particular line be- 
cause of unfamiliarity with the under- 
writing of such business. It is not un- 
common to see policies written for $1,000, 
= the real insurance should be $10,- 
Jewelry Stocks 


“Take, for instance, the case of a first- 
class jewelry store, with a good window 
display. An agent is quite likely to write 
the assured an open stock policy, show 
window and interior robbery insurance, 
and rest content under the supposition 
that the risk is fully covered. This is 
not so. If a thief, tempted by the dis- 
play of diamonds during the daytime, 
should throw a brick through the win- 
dow and run off with several thousand 
dollars’ worth, it would not be covered 
under the open stock show window or 
interior robbery policy. Such a risk must 
be covered under a special daylight win- 
dow breaking policy, which is a separate 
and distinct insurance proposition. A 
client who finds himself not covered 
when he thinks he is fully protected 
against loss, is not likely to feel kindly 
toward the, agent. Such an agent is 
likely to lose business to some other 
agent who studies his manual to better 
advantage.” 


Should Cover Liberty Bonds 


Too many Liberty bonds are lying 
around loose and uninsured, is_ the 
ecpinion of Mr. Upington. “Agents should 
go after this business,” he insists, “and 
get them insured. They are being car- 
ried in owners’ safes, in friends’ vaults, 
in banks or in safety deposit vaults. In 
all cases they should be insured. The 


and cities, are carrying a very large 
amount of Liberty bonds, both for them- 
selves and their clients. Agents wouli 
find it profitable to solicit these banks 
for specific Liberty bond insurance, which 
may be obtained at a discount of % 
percent from regular bank rates.” 


BANK ROBBERIES NUMEROUS 





Liberty Bonds are Incentive Thes 
Days for Hold Up Men Who 
are Daring 





Casualty companies writing bank 
burglary insurance are greatly alarme 
over the increased number of ban 
that are being robbed. Indiana _ ha 
just had a stiff session with bank rob 
bers and now other states are goitf 
through a similar ordeal. Undoubtedl) 
the robbers are seeking Liberty. bont 
and War Savings stamps as all countt) 
banks have an unusual number of boné 
on hand. The most daring bath 
holdup was the State Bank of Summ! 
Ill.. at 11 o’clock Friday morning. 

The robbers secured $5,000 in cash a! 
from $15,000 to $20,000 in Liberty bon? 
It is supposed that these are the sal 
people that got $7,000 from the paye 
of James Stewart & Co. in Chicago, # 
also $10,000 in the Joliet, Ill, pay" 
robbery. In addition to bank holduP 











payroll robberies have become very ™ 














banks, especially in the smaller towns§ 
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merous. The Summit bank was robbed 
just a year ago when burglars got into 
the vault with the aid of acetylene 
torches and took $44,000. This is the 
third time the bank has been robbed. 
A few months after the $44,000 robbery, 
bandits secured $63,000 from the same 
bank. 

Near Mount Vernon, Ill, Dahlgren 
State Bank at Dahlgren, Ill., was robbed 
Friday morning of $6,000 in currency. At 
Granby, Mo., bandits blew open the vault 
of the bank there and escaped with $15,- 
000 of unregistered Liberty bonds. 

Last week at Emmett, Mass., robbers 
held up the paymaster of the steel foun- 
dry of the General Electric Company and 
escaped with the payroll, amounting to 
$12,000. Owing to these desperadoes and- 
the fact that they are very bold in their 
attacks, agents should solicit every bank 
for burglary insurance, urge an increase 
in the amount and also should seek to 
cover every concern that pays its help 
in cash. 

Bank robbers netted about $7,000 at 
the Drexel Commercial & State Bank 
at 2322 West Twelfth street, Chicago, 
Monday. Some $55,000 in currency and 
$14,000 in Liberty bonds were overlooked. 





Harvester Hold-Up Loss 

MILWAUKEE, WIS., Dec. 24.—Milwau- 
kee agents are taking advantage of a 
mysterious payroll robbery at the plant 
of the International Harvester Co. in 
Milwaukee, which caused an estimated 
loss of $25,000, to promote the sale of 
burglary and hold-up insurance. Publi- 
cation of newspaper stories of the Har- 
vester hold-up was followed by the inser- 
tion of display advertisements by B. J. 
Nietschmann, resident manager of the 
National Surety, and the Gaedke-Miller 
Agency, general agents of the Maryland 
Casualty, calling attention to the service 
the two companies are able to give in 
protecting against burglary, messenger 
and hold-up losses. 


CLAIMS COMPANIES 
WERE TOO ADAMANT 


(CONTINUED FROM PAGE 1) 
compelled to raise a large army and we 
had to equip the men, erect cantonments 
on a large scale, prepare for housing and 
feeding the soldiers. 


Paid High Wages 


It was necessary for the government 
to go out and get workmen at any price. 
We did have to pay big wages to get 
these artisans to do the work, to leave 
their homes and to live under unsatis- 
factory conditions. The contractors, even 
then, were put to it to round up various 
classes of workmen. The wages they 
had to pay were abnormal. It would 
not be fair to base peace time compen- 
sation rates on these wages. We had 
no idea how the work would turn out. 
We expected the casualty companies to 
carry this compensation insurance on 
an elastic basis and, owing to the great 
emergency at hand, to return to us profits 
over and above a certain sum. In other 
words, we did not feel that there should 
be any profiteering in this great emer- 
gency. I think that some of the com- 
panies took a narrow and one-sided 
view. I think they should have brought 
it about in some way or other that this 
refund be made. It would have shown 
the department that it could rely on the 
good faith of the companies in any emer- 
gency. 

“IT would not be surprised now to see 
the War Department arrange for a com- 
pensation fund and carry this insurance 


itself. We may have another war. We 
are not out of the woods. We cannot 
say that we are entirely safe even dur- 
ing the present generation. This great 
catastrophe and struggle has taught us 
many things. We are not going to be 
caught napping in the future. I think 
the casualty ,companies should have rec- 
ognized this fact, yielded to the depart- 
ment and cooperated more heartily with 
the government. I believe that their 
present position will force the department 
into disregarding the private companies 
so far as compensation insurance is con- 
cerned.” 


New Amsterdam Appointments 
BALTIMORE, MD., Dec. 23.—The New 


Amsterdam Casualty announces the ap- - 


pointment of the following: 

Wallace Egerton as general agent for 
Massachusetts and New Hampshire. He 
is well known in New England terri- 
tory, having for years been associated 
with the management of the Fidelity & 
Deposit. 

The Trafford Tallmadge Agency Com- 
pany as general agents at Columbus, O. 
Trafford Tallmadge, manager, is well 
known in the middle west as an expe- 
rienced underwriter. 

James T. Harlan as general agent at 
Cleveland, O. Mr. Harlan has been con- 
nected with both the Globe Indemnity 
and the United States Fidelity & Guar- 
anty. He is a well-known underwriter 
and producer. 

The C. F. Medaris Company as general 
agents for northwest Ohio. C. F. Medaris 
is well known as the fiscal representa- 
tive of the Union Central Life, while Wil- 
liam R. Medaris has been acting for a 
number of years as the attorney and 
manager of the claim department of the 
Chicago office of the National Surety. 


Herbert A. Wilson, building commis- 
sioner of Boston, says that 70 percent 
of the speed governors on elevators in 
Boston are not in proper working order 
and that safety devices on these eleva- 
tors could not be depended upon. He 
says the force of elevator inspectors in 
Boston is inadequate and declared simi- 
lar conditions existed in most of the 
other cities of the state. 





GREAT BUSINESS AHEAD 


CASUALTY OFFICIALS ACTIVE 





Companies Preparing for Development 
of Their Agency Plants and Stim- 
ulating Various Lines. 





NEW YORK CITY, Dec. 23.—Casu- 
alty officials are giving a close study to- 
day to business conditions and are 
watching avenues not only to maintain 
the premium income of the past few 


years, but to augment it. Naturally 
the war business is gone. The big 
premiums from munitions factories and 
other concerns with war work will be 
off. However, many private enterprises 
have languished during the last two 
years. Prices of materials have been 
high, artisans have been shifted to war 
work and the whole attention of the 
country has been centered on winning 
the fight. Numerous industries by gov- 
ernment fiat were declared nonessential 
and they simply had to rest on their 
oars. Building has been at a standstill 
so far as private enterprises were con- 
cerned. Capital has been diverted 
towards war work. 


Change in the Tide 


Now there will be a great reconstruc- 
tion and rehabilitation. Private enter- 
prise will come to the front again, 
money will flow to normal channels and 
there will be tremendous development 
along all lines. Officials here agree 
that the casualty companies are enter- 
ing an era of great prosperity and 
opportunity. Agency departments are 
centering their thoughts on business 
building, on stimulating their repre- 
sentatives, on suggesting avenues of 
operation and are making plans for 
creative achievement. 
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Insure Against Death From Accident or Disease 
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The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 


THE KASKASKIA LIVE STOCK INSURANCE CO. 


INCORPORATED 


- Shelbyville, Illinois 














LIVE STOCK CIRCLES 
COMPLAINT ON LOW LIMITS 





Horse Values Now at High Level, Due 
to Shutting Off of European 
Shipments. 





As a general rule livestock under- 
writers seem to be somewhat unfa- 
miliar with the fact that important 
changes have taken place, and are now 
occurring, in the horse market. Only 
one or two of the livestock companies 
have rearranged the amounts written 
upon horses, whereas the values have 
greatly altered during the last two or 
three years. Before the war all of 
the purebred horses were imported into 
this country from Belgium, France and 
England. Soon after the submarine 
warfare started shipments ceased and 
have never commenced again. 

In fact, the food situation became so 
serious in portions of France and Bel- 
gium that many fine herds were killed 
and eaten. However, the demand for 
horses of all types has been as insist- 
ent as ever, which has resulted in a 
decided stimulation in the horse breed- 
ing industry of this country. Large 
shipments of horses are being sent to 
Europe from this country every week, 
and while livestock companies have 
been getting much of this business, 
there is a very general complaint that 
the limits allowed are entirely too low 
in view of the fact that values have ad- 
vanced so materially. 

In many sections of the country farm- 
ers and stockmen are turning their 
attention to the raising of pure-blooded 
horses, and animals of this kind are 
very valuable. This presents a new sit- 
uation to livestock underwriters who 
are rather unaccustomed to covering 
high-priced animals in large quantities. 
There is every reason to expect that 
the demand for horses from Europe 
will continue, that there will be no im- 
portations of fine stock from abroad, 
and because of this, high values on 
horses will remain for some time. In 
view of these facts it is felt by many 
that livestock insurance companies 
should increase their limits on horses. 


Is Mosquito Bite an Accident? 


COLUMBUS, O., Dec. 23.—The courts in 
Athens county, Ohio, have been asked to 
decide whether a mosquito bite is an ac- 
cident. Mrs. Ada Koons of Glouster, 
whose husband died some months ago 
from a mosquito bite, has sued the acci- 
dent insurance company which insured 
the husband, claiming that the company 
refused to consider an insect bite an 
accident. 


The Detroit branch of the Fidelity & 
Casualty has just executed one of the 
largest probate bonds filed in Wayne 
county, Mich., for some time. This was 
a $300,000 special administrator’s bond 
for the estate of the late John L. Harper, 
for many years a prominent Detroit 
banker. 


The claim offices of casualty companies 
in Detroit report an unusually large 
number of burglary claims. One office 
had five reports in one morning. 












A | 
\ 


Gi 


PEORIA, ILL. 


Western Live Stock Insurance Company 
CLIFFORD IRELAND, Pres. 


BERT BUCKLEY, Secretary 
Maine, Massachusetts, Connecticut, Rhode Island, Peansylvia. North Carelina, South Carolina, Ohie, Indiana, Illineis, Wisconsin, lowa, Kansas, Texas, Missouri, Tennessee 








UNDERWRITING OFFICE 
(611 Insurance Exchange 


J. C. MOHLER, President 


THE CAPITAL LIVE STOCK INSURANCE COMPANY 


TOPEKA, KANSAS 


Writes Every Form of LIVE 
STOCK INSURANCE Issued 


R. G. REYNOLDS, Secretary byA neat ; 

CHICAGO ny Com Severa 

: = THE BIG COMPANY Forms Written by No Other 
——— STATE DEPOSIT OVER ONE-THIRD OF A MILLION DOLLARS Company. 








Michigan Livestock Insurance Co. 
SAGINAW, MICHIGAN 


COLON C. LILLIE, President and Superintendent of Agencies 
HARMON J. WELLS, Secretary and General 


Manager 


Organized, owned and managed by Michigan men. Backed by 
the substantial interests of Michigan. Insuring Michigan farmers 
owners of livestock against death from any cause. 


AGENTS WANTED 














CASUALTY 


THE NATIONAL UNDERWRITER | December 26, 1918 


























ChicagoBonding&InsuranceCo. 


LINES OF INSURANCE WRITTEN 


























Bonds. Insurance 
Fidelity Accident 
Official wea Haaith 
Judicial Sf ENGTH asa 
Contract INCERITY mete 
Depaleaty Automobile 
Stace! Plate Glass 
laneous Burglary 
Admitted Assets Capital Net Surplus 
$1,801,040.80 $500,000.00 $296,048.32 


O. F. ROBERTS, Vice-Pres. and Gen. Mgr. 


Home Office:—CHICAGO, ILL. 
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An Illustrated 
Monthly Magazine 
for Accident and 
Health Salesmen 





CASUALTY REVIEW 


The Casualty Review, which was established ten years ago 
to supply the solicitors of disability insurance with ideas, 
pep, inspiration and information that would be helpful to 
them in their business, will fulfill its mission in 1919 in a 
bigger and better way than ever. Accident and health in- 
surance men now receiving it are enthusiastic over the 
Review. They wait for each monthly issue. They will be 
more enthusiastic each month during the coming year. 





It is supplying them with what they want, not only ver- 
bally but pictorially. It will continue to be freely illustrated 
with pen and ink sketches, pencil productions and repro- 
ductions of photographs. It is truly an illustrated monthly 
magazine for accident and health insurance salesmen. 


The Jannary issue, which appears today, contains: Views 
of many company officials on handling influenza losses. 
Two interviews in which very successful salesmen tell how 
they do it.. All of the regular departments. A timely ‘‘flu” 
cartoon, and many other things of interest and value. 


Send one dollar for a year’s subscription 
or ten cents for a sample copy. 


The Casualty Review 

1362 Insurance Exchange, Chicago 
Lincoln Inn Court, Cincinnati 
Wulsin Building, Indianapolis 

95 William St., New York 


























AMERICAN INDEMNITY COMPANY 


HOME OFFICE: GALVESTON, TEXAS 


Under Supervision United States Treasury Department 


Assets: Over $1,500,000.00. :+: Surplus as to Policy Holders: Over $900,000. 


(At the close of business June 30th, 1918) 


OFFICERS: 
a HUTCHINGS, President. JOHN SEALY, Vice-President. 
GEO. SEALY, Secretary. J. F. SEINSHEIMER, General Manager. 


We write the following lines: Automobile—Fire, Theft, Liability, Property Damage 
and Collision. Public, General and Elevator Liability. Plate Glass, Burglary and 
Fidelity and Surety Bonds. Licensed in thirty-one States. 


RESPONSIBLE AGENTS WANTED WHERE NOT REPRESENTED. 








AGENTS WHO WRITE 


Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
. would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPANY 


J. C. O. MORSE, President 
| «« ee but Aggressive’’ WICHITA, KANSAS 











The American Credit-Indemnity Co. 
of NEW YORK 
CREDIT INSURANCE ONLY 
E. M. TREAT, EAT, President 
The American’ 's Unlimited ae: not silipauaitieva provides absolute protection against abnormal Joss on 


all g cover s, but serves to prevent losses. 

If you area manufacturer or jobber, write for the full particulars of this service. 

415 Locust St., St. Louis, Mo. 91 William St., New York 
OFFICES IN ALL PRINCIPAL CITIES 

R. J. LYDDANE, General Agent 1140 Marquette Bldg., Chicago 























GEORGIA CASUALTY COMPANY 


Macon - Georgia 


ADMITTED ASSETS..........+- $1,874,232.97 
SURPLUS & RESERVES TO 
POLICY HOLDERS. ........... 1,688,506.87 


PREMIUMS WRITTEN in 1917.. 1,941,876.26 
Compiled Under Laws of New York, Pensylvania and Georgia 


SMITH-LAWSON-COAMBS COMPANY 
General Agents—CHICAGO 














AGENTS MAKE MOST MONEY WHEN THEY PUSH 
AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For Pushing Assistance write 


P. A. COOLING CO., General Agents - - - INDIANAPOLIS, IND. 
OSCAR R. WITTE & CC., General Agents - ° - ST. LOUIS, MO. 
GARNER & MANN, General Agents - . ° KANSAS CITY, MO. 
E. J. MILLER, General Agent - « DENVER, COL. 


For Other States write the Main Office 
DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES 
An Agency Connection With UR—MEANS REAL SERVICE 


WESTERN INDEMNITY COMPANY, Dallas, Texas 
Capital $500,000 — Assets $1,211,054 





The Republic Casualty Co. 


PITTSBURGH, PA. 
Writes All Lines of Casualty Insurance 


, Local and General Agents Wanted in Ohio and Pennsylvania 
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